














PRECIPITATED CHALK 







Shining teeth and non-shining noses spell 
g-l.a-m-o-u-r,. And SNOW TOP Precipitated | 
Chalk literally supplies this glamour by the 
ton, as it is used in most of the country’s lead- 
ing face powders and dentifrices. 







Face powder manufacturers use SNOW TOP 
because of its: uniform whiteness, fineness of 
particle size, good covering power, desirable 
texture, high purity, excellent absorbency, and 
bloom (bloom is the opposite of shine). They 
also realize that there are ample stocks of 
SNOW TOP available in any degree of density 
desired. 









Investigate this American Precipitated Chalk 
which is used in one form or another by practi- 
cally every one of 130,000,000 Americans. 





INDUSTRIAL CHEMICAL SALES 


DIVISION WES t were Gin ia PUL? PAPER. COMPANY 


230 PARK AVENUE 35 E. WACKER DRIVE 748 PUBLIC LEDGER BLDG. 844 LEADER BLDG. 
NEW YORK CITY CHICAGO, ILLINOIS PHILADELPHIA, PA. CLEVELAND. OHIO 
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The counter is the crucial point for 

every cosmetic manufacturer. It is the spot 

where the customer buys your products in good faith. 

But, will you keep her good will if,—a lipstick she buys is 
marred or messy; a face powder box carelessly assembled; a 
face cream jar unevenly filled; or a lotion shows precipitation? 
Such things can and often do happen, with the result that fu- 
ture sales are lost. This is why great care should be exercised 
in the selection of your manufacturing source for cosmetic spe- 
cialties. The name ALLIED is your guarantee that the products 


you purchase are worthy of bearing your firm's name; and 
worthy of your customers’ confidence. The name ALLIED means 
that every item released has undergone a most rigid inspection 
by highly trained ALLIED inspectors whose skill is character- 
ized by their precise observations of finished products rather 
than by the number of products passed. Buy ALLIED! Be sure! 


Protect customers! Protect future profits! 


LIPSTICKS APLI « ROUGE SUPKEME »« FACE POWDER APLI « MASCARA APLI « YE SHADOW APLI 


OTHER ALLIED SPECIALTIES: TALCLUM POWDERS « DUSTING POWDERS « FACE POWDERS « PERFUMES 


TOILET WATERS « SACHETS »« MANICURE PREPARATIONS « CREAMS « LOTIONS .« DEQDORANTS 


DENTIFRICES « BATH SALTS ¢ SHAVING PREPARATIONS «SKIN TONICS + HAIR AND SCALP PREPARATIONS 


ALLt&@ EL oy ee i ar a 
30 ROCKEFELLER PLAZA, N.Y. C. 
MAKERS OF THE WORLD'S FINEST COSMETICS AND TOILETRIES 
PLANT AND LABORATORIES: SUFFERN, NEW YORK 
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ALL IN A DAY‘S WORK 


The rodeo cowboy is TOUGH. For it’s all in a day’s work . . . taking the punishment he gets riding an 
untamed steer. A collapsible tube also has to be tough. For to give your product adequate protection it 
should be specially treated to withstand all the bending, squeezing and pummelling to which the average 
tube is subjected. New England Tubes have gained an enviable reputation among critical tube buyers for 
their unusual strength and uniformity. It’s our exclusive SHEFFIELD PROCESS and unique nae 
methods that make them that way. Gone are the pinholes and “leakers’’. . bugbears 
that invariably stalk users of ordinary tubes. Don’t take chances on displeased users of 


your products. Get the finest tubes you can buy. New England Tubes cost no more and our 





service is more speedy and efficient than ever! Will you write us now, about your needs? 


NEW ENGLAND COLLAPSIBLE TUBE CO. 


3132 SO. CANAL STREET, CHICAGO @ NEW LONDON, CONN. @ W. K. SHEFFIELD, 500 FIFTH AVENUE, NEW YORK 
N. CAY MATTHIEU, 1448 WABASH AVE., DETROIT, MICH. @ THE WILCO COMPANY, 7016 McKINLEY AVE., LOS ANGELES, CAL. 


EXPORT DIVISION: 116 NASSAU STREET, NEW YORK, U.S.A. 
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Citric Acid 


CRYSTALS - GRANULAR » POWDERED 


MADE IN WORLD'S LARGEST LEMON PRODUCTS PLANT 
BACKED BY THE SUNKIST GROUP OF 14,500 CITRUS GROWERS 







Located near thousands of acres of lemon groves, this mod- 
ern plant produces a complete line of fine lemon products. 





Copyright, 1940, California Fruit Growers Exchange, Products Dept. 


CALIFORNIA FRUIT GROWERS EXCHANGE, PRODUCTS DEPARTMENT 
189 W. MADISON ST., CHICAGO ONTARIO, CALIFORNIA 99 HUDSON ST., NEW YORK 


IMMEDIATE DELIVERY FROM WAREHOUSE IN NEW YORK, CHICAGO, PHILADELPHIA, SAN FRANCISCO 
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A MESSAGE particularly addressed to those 
cosmetic manufacturers contemplating a new 
product, a new styling and those troubled about 
supplies. 


04 Since the supplies of numerous perfume materials have 
been seriously affected by the distortion of normal 
business throughout the World today, many perfume 
formulas have already been revised, and further revision 
seems inevitable as the situation daily becomes more 
acute. . . . There are many thousands of excellent 
aromatic oils and chemicals of domestic and pan-amert- 
can origin whose supply will, in all probability, remain 
unaffected. . . . Utilizing these materials, our per- 
fumers have created a series of scents of excellent 
quality. By using these perfumes the care and worry of 


shipments delayed and blockades enforced, are reduced 





to a minimum. 


For your new products try é. 
arefrec scents 






van AMERINGEN-HAEBLER, INc. 


4.4 FOURTH AY BAY BE, N E W YORK OR Bs i 























Depen DABLE quality has 
been synonymous with 
Firmenich (Chuit, Naef) 
specialties and aromatic 
products forforty-five years. 
Today, we also point to a 
record of dependability in 
uninterrupted deliveries, 
not exceeded in any quar- 
ter since the beginning of 
European hostilities—atruly 
noteworthy performance! 








135 FIFTH AVE., NEW YORK 
CHICAGO OFFICE: 844 NORTH RUSH STREET 
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SODIUM SALICYLATE U.S. P. 
TFRREE TYPES 
Large Crystals * Flo-Crystals * Powder 
Highly Purified * Fine White Color * Completely Soluble 
METHYL SALICYLATE U.S. P. 
ACETYLSALICYLIC ACID U.S. P. 
Crystals and Powder 
ACETYLSALICYLIC ACID 
10-16-20% Starch Granulations 
SALICYLIC ACID U.S. P. 
Pure Crystals and Powder 
AMMONIUM SALICYLATE U. S. P. 
Crystals 
CALCIUM SALICYLATE ¢ LITHIUM SALICYLATE N.F. 








Powder Powder 


MAGNESIUM SALICYLATE 


Powder 
SALOL U.S. P. (Phenyl Salicylate) Granular 
STRONTIUM SALICYLATE N. F. 


Powder 








Py, 
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HEYDEN 
Chemical 


Write for Current 2, e 
Products List 
50 UNION SQUARE, NEW YORK 
CHICAGO BRANCH 180 N. WACKER DRIVE 


FACTORIES GARFIELD, NEW JERSEY « FORDS, NEW JERSEY 
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N TIME of national crisis, every American citizen and each 
industry asks, “What can I do to help my country?” But not 
all industries can work in the front line of national defense. The 
glass container industry, for instance, cannot build a cruiser, 
tank or airplane. 

Yet there is a great part we and other industries can take in 
making our Nation secure. It is ozr job to do a good job. 

This Nation’s farm and business economy is the bloodstream 
that gives it strength and power. That blood is nourished by the 
production of true wealth—agricultural products, food, shelter, 
clothing, and many thousands of needed commodities. A high 
production level spreads wide benefits—to raw material suppliers, 
to manufacturers, to labor, to transportation. 

The glass container industry is an important part of this 
economy. Its raw materials are found in abundance in the United 
States. It gives employment to an army of glass workers— 
Owens-Illinois alone accounts for 750,000 man-hours of work 
a week. Glass is an essential packaging material, a factor in the 
marketing of an ever-growing list of food, medicinal, dairy, 
beverage and other products. This company, for example, sup- 
plies glass containers to some 74,000 commercial users. 

A step-up in production is not easy in the glass industry— 
glass plants normally run 24 hours a day. But Owens-Illinois 
and other glassmakers have gone “all out” to speed production, 
to do a good job of our job. 

We are one of the industries that backs up defense work by 
producing things people need. If all such industries do their 
jobs well, it will strengthen our country, keep morale high and 
create the economic stability that builds a rock-sound base for 


OWENS PILLINOIS 


GLASS COMPANY 


Manufacturer of SSsunaglas * Containers 


*Duraglas is the trade-mark name of glass containers and the new, im- 


proved technique which Owens-Illinois developed for their fabrication. 
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Since 1812, Bruno Court has 
been creating for the most 
fastidious clientele. The ex- 
perience and knowledge, 
gained over a period of 
more than one hundred 
years, coupled with our 
extensive research in 

America, qualifies us 
to handle your individ- 


ual perfume problems 





NAUGATUCK@AROMATICS 


DIVISION OF UNITED STATES RUBBER COMPANY 
12 EAST 22nd STREET e« NEW YORK, N. Y. 

215 W. OHIO STREET, CHICAGO, ILL. a 
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H. M. ROYAL, Inc. 4814 LOMA VISTA, LOS ANGELES, CALIF. 
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Synfleur 


REG. U. S. PAT. OFF. 


American Perfume and Flavoring Materials for the @Qorld 





Fiftu’Two Vears of Service 


During the present emergency, as in the World War, The House of 
Synfleur will keep its customers supplied with the same perfume 
and flavor materials they have always used—at lowest possible prices 
—as manufacturers we occupy an advantageous position of course. 
Why not join our many thousands of satisfied customers NOW? 


Gardenia Orizaba-Q FPougere-R 


Faithfully represents the most An old favorite. Exotic — durable — 
odoriferous Gardenia Blossoms. delightful. Unsurpassed 
For all purposes. in powders. 
Pounds, $13.50 Pounds, $12.50 


SYNFLEUR SCIENTIFIC LABORATORIES, INC. 
MONTICELLO, NEW YORK, U.S. A. 


New York Atlanta Detroit Chicago 
Mexico, D. F. Buenos Aires Rio de Janeiro Havana 
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MOULDED GLASS CONTAINERS 


BEAUTY UNSURPASSED BY 
IMPORTED BOTTLES 


AMERICAN PRODUCTION ASSURES 
CONSTANT SUPPLY 


Kimble INDIVIDUALIZED Moulded Bottles— 
created by American designers and made 
entirely by American craftsmen— introduce a 
marked innovation in fine moulded bottles. 
Combining the artistry of Kimble glass-craft 
with precision mechanization, these distinc- 
tive new containers offer designs that are un- 
surpassed in exquisite beauty and character. 
They are designed especially for YOU— 
made to your own specifications to 
personalize YOUR OWN 
PRODUCT! 


Fev A NEW VERSION OF YOUR 2/2 PACKAGE Gest 


A RAPID ACCEPTANCE OF YOUR WZW PRODUCT 





















The horticulturist, aiding nature in perfecting 
new creations, must possess the knowledge, ex- 
perience, and perfect skill to carry out as many 
as ten thousand trials to secure two new varieties 
that will prove successful. So, too, the creative 
chemist, in blending new odors for perfumes 
and cosmetics, is guided both by his background 
of knowledge and experience and by an intui- 
tive skill to sense pleasing combinations of odors. 

Givaudan’s trained chemists possess to an un- 
usual degree this intuitive talent for evaluating 
perfume materials. The value of their special gift 
is attested by the long list of the successful per- 
fume odors that have come from the Givaudan 
laboratories. Many of the leading manufacturers 
of perfumes, soaps and cosmetic products rely 
on Givaudan’s skill in the production of perfume 
materials—of odors specifically designed for a 
single product, or suitable for use in a complete 
line of toilet preparations. 

You can profit by Givaudan’s skill and ex- 
perience if you are planning new lines, or adapt- 
ing others to meet changing trends. Givaudan’'s 
chemists will gladly give recommendations on 
specific problems. 





IDING NATURE 
IN NEW CREATIONS 





PDELAWANNA, INC. 


4200 SFSREET « “ew YORK, 
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FOR A POPULAR NEW NOTE: 
TUBEROSINE EXTRA 


Givaudan’s new Tuberosine Extra 
has met with wide acceptance for 
use in the formulation of a variety 
of floral compositions. It is particu- 
larly effective in strengthening the 
floral note of the compounds in 
which it is used. 

When Sto 10% of Tuberosine Extra 
is added to gardenia compositions, 
the resulting fragrance closely simu- 
lates the sweet odor of the fresh 
gardenia. 

Tuberosine Extra can also be em- 
ployed successfully to strengthen 
the floral note of other types of 
products, including Lily of the Val- 
ley, Hyacinth, and Sweet Pea. 

Samples, prices, and detailed in- 
formation on the use of Tuberosine 
Extra will be gladly supplied on 


request. 
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For over fifty years American chemists and 
drug and cosmetic manufacturers have learned 
by experience that they can depend on 
STURGE STANDARD PRECIPITATED 
CHALK for Unfailing Uniformity, Unfailing 
Quality and Unfailing Deliveries. 


JOHN & E. STURGE 
Limited 


Distributors: 


H. J. BAKER & BRO. 


——_—S_S 271 Madison Aye. * New York, N. Y. 
Ce (<a 
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AROMATIC CHEMICALS + ESTERS 





LINALYL Acer, 


TERPENELESS OILS 
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Your best source of supply 


for all Essential Oils and 


Aromatics. 


STANDARD SYNTHETICS., Inc. 


119 West 25th Street * New York, N. Y. 
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Developing Your Ideas 


Ipeas ARE USEFUL THINGS TO HAVE. We have in mind, especially, 
those sudden flashes of inspiration which spell a new and excitingly 
different cosmetic product which you feel will enhance your prestige and 
your profits. However, the translation of that idea into a tangible product 
is a problem that looms on the horizon, dampening the originally created 
enthusiasm. Many a good and practical conception is left undeveloped 


on your desk for this reason alone. 


Our AUGMENTED SERVICE holds as its keynote the taking of your 
idea through research, production and packaging, to present a final product 
which is yours. We are equipped to develop your inspiration into a fin- 
ished formula and present you with a cosmetic item of distinction and 
character, following your thought and your conception through to the 


ultimate result desired by you. 


bad . . . . . . 
‘BECAUSE our organization includes not only specialists in Research and 


Manufacture of cosmetics but also experts in Color and Packaging we are 
able to propose that you lay on our shoulders the burden of bringing your 


idea into being. 


Wer WOULD WELCOME a chance to show you what we can do to 
build your latest inspiration into a tangible product. 


Evans Chemetics, Inc. Evans Chemicals Limited 
33 West 46th Street, New York Boreham Wood 
Telephone Bryant 9-6805 Herts, England 


{Cosmetic Manufacturers with Unique Research Facilities} 
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NDOLINE 


Not a substitute 
for INDOL but a 


product superior 


in 
LASTING QUALITY 
SWEETNESS and 
PERFUME VALUE 


Please Write for Free Sample 


Norda 


ESSENTIAL OIL AND CHEMICAL COMPANY, INC. 


NEW YORK OFFICE 
601 WEST 26TH STREET 


CHICAGO: 325 W. HURON STREET ST. PAUL: 9253 E. 471M STREET 
LOS ANGELES: 2800 E. 11TH STREET HAVANA, CUBA: SAN LAZARO #671 
ST. LOUIS: 1123 WASHINGTON AVE. CANADA: 119 ADELAIDE ST., W. TORONTO 
FRANCE: PLACE VENDOME, 8, PARIS 135 COMMISSIONERS ST., WEST, MONTREAL 


ENGLAND: 17 CREECHURCH LANE, LEADENHALL ST., LONDON, E. C. 3 
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Staff are Pe 


Stafford Allen & Sons Ltd., 
LONDON, ENGLAND 














nalish 
Basil | 
Oils 






























CLO ve 
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NUTMEG 
ORRIS 
The Markets of PATCHOULY 
Nighest honors 10 PEPPERMINT 
disitied oi, SANDALWOOD 
AMERICAN REPRESENTATION BY meas 
UNGERER & CO. ie 
-15 W. 20th ST., NEW YORK, N. Y. — 
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MANUFACTURERS OF 


Bismuth Subcarbonate 
Bismuth Subgallate 
Bismuth Subnitrate 
and other Bismuth Salts 
Brucine Alkaloid 
Brucine Sulfate 
All Salts of Cinchona 
Alkaloids 
Iodine Resublimed 
Iodoform 
Menthol-Y 
Potassium Iodide 
(Cryst.-Gran.-Powd.) 
Quinine Sulfate 
and other Quinine Salts 
Strychnine Alkaloid 
Strychnine Sulfate 
Thymol Iodide 











I. 


For years, N.Y.Q. has been among the leaders in carrying 
on scientific research. Constant daily research assures the 
customers of N.Y.Q. that our products are constantly 
analyzed to assure highest quality— and to control manufac- 
ture from raw materials into finished substances. 

This is why so many customers have confidence in prod- 


ucts carrying the N.Y.Q. label. 


THE NEW YORK QUININE & CHEMICAL Works 


GENERAL OFFICES 
99-117 North Eleventh Street, New York, Borough of Brooklyn 


ST. LOUIS DEPOT, 915 MARKET STREET, ST LOUIS, MO 
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For ie extra‘ ‘spark” that means sales success 
Ibert Verley, Ine. 
| | ; 








* 


Write for working samples 
and quotations. 
Acetylize 
_ but the ° 
- etiort- 











ALBERT VERLEY, INC., D. A. Bennett, President 114 E. 25th St. © New York City 


AS. B.A T'S eS ata 7 M 


1621 Earroll Avenue e Chicago, Illinois MEFFORD CHEMICAL CO., Los Angeles NE\ 
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ESPITE carefree exposure of her skin an | hair to the ravages of sun, 
water, and wind, during the activities of summer days, the modern 
miss effects a complete transformation to the glamour of evening through 
the use of high quality cosmetic and hair preparations. . .. A major con- 
sideration in the creation of coiffure and make-up capable of resisting the 
combined action of the elements, lies in the quality and strength of the 
ingredients utilized in the preparation of your products. . . . That is why 
many leading manufacturers of cosmetic and toilet preparations promote 
repeat sales for their products by using Merck Fine Chemicals. ... Through 
the use of these high quality, uniform chemicals, you can be sure of the 
high quality and uniformity of your products. 
Prices, samples, and further information on request. 





LANUM (Lanolin U.S.P. Merck) ZINC STEARATE MERCK SALICYLIC ACID MERCK 
AMMONIATED MERCURY MERCK — BUTOBEN (n-Butyl conmme enisnaan init 
BENZOIC ACID MERCK Parahydroxybenzoate Merck) 

POTASSIUM SULFITE MERCK 
CHOLESTERIN MERCK MENTHYL SALICYLATE MERCK 
MAGNESIUM CARBONATE MERCK (Sun-screen filter) SODIUM SULFITE MERCK 
PREPARED CALAMINE MERCK RESORCIN MERCK AMMONIUM CARBONATE MERCK 


Also Bismuths, Mercurials, Salicylates, Silver Salts, etc. 


FINE CHEMICALS FOR THE 
ve The Merck Chemical Service Department will gladly assist you with PROFESSIONS AND INDUSTRY SINCE 


problems you may encounter in the manufacture of your preparations. 


* Jd476 * 








MERCK & CO. Inc. . Manufacturing Chemists RAHWAY, Ma: ds 


NEW YORK + PHILADELPHIA . ST. LOUIS . In Canada: MERCK & CO. Ltd., Montreal and Toronto 
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What the Dictionary doesn’t say 


about Diamonds 


EBSTER TELLS US that ‘‘diamonds are 
Wrative, crystallized carbon, highly 
valued when transparent and free from 
flaws.” 

What Webster doesn’t tell us about 
diamonds would fill volumes. He doesn’t, 
for instance, tell us that there are dia- 
monds in 5-gallon pails . . . those well- 
known, standard containers for oil paint 
which the packaging industry has used 
for years. 

And yet, the packaging industry has 
been finding “‘diamonds’”’ (of course, not 





in the literal sense) in this familiar con- 
tainer. For, in recent years, its uses have 
been broadened. And the packaging in- 
dustry has reaped the added benefits. 
The story follows. 


Back in the early 20’s, a new-type paint- 


for automobiles was developed—a paint 
with a nitrocellulose base. 

This nitrocellulose paint was easy to 
manufacture, could be sprayed on rather 
than brushed on, and it dried fast—much 
faster than oil paint. 

But as far as the 5-gallon pail was con- 





cerned, the new paint was a dud. For it 
ate the dickens out of the pail lining. 

So, the scientists at American Can 
Company went to work and developed a 
lining which would “‘hold”’ paints with a 
nitrocellulose base. And, of course, made 
this new product available to millions 
more users. 

Call this the first diamond the packag- 
ing industry found in 5-gallon pails. Here 
are some more: 

“Why not,” said our research staff, 


16 


“develop some other linings for 5-gallon 
pails? Why not make a lot of different 
products available to more users in this 
inexpensive, efficient container?” 

Today, soap, insecticides, adhesives, 
mince meat, maraschino cherries, and 
chopped fruit, rest just as snugly and 
securely in the well-known 5-gallon pail 
as oil paint did years ago. 

We believe we’ve reason to be proud of 
this story about the 5-gallon pail. For it 
shows how our research did not stop with 
solving a specific problem. But went on 





and applied what had been learned to 

other, similar problems. Thus—not only 

the paint industry but a number of other 

industries reaped the benefits. 

American Can Company, 230 Park Avenue 
New York, New York 
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The Power 
American Can Brings To 


Packaging Problems 


e 5 laboratories employing 134 
people with college training, aca- 
demic, or professional degrees in 
the pure, natural, or engineering 
sciences. 


e 13 points from which customers’ 
machinery is serviced ... 6 points 
at which customers’ machinery is 
built. 


© 67 plants located strategically in 
the U. S., Canada, and Hawaii. 


e A factory-trained sales staff who 
are specialists in many different 
types of industry. 

e An executive personnel backed 
by a financial strength that is in 
itself a tangible business asset. 


AMERICAN 
CAN COMPANY 


230 Park Avenue, New York, N.Y. 
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CARR-LOWREY 
3-Point Service 





creates 


$8 PRACTICAL 
2 ATTRACTIVE 
3 ECONOMICAL 


glass packages for 
foods, drugs, cosmetics, 
household products. 


Carr-Lowrey Glass Co. 


Factory and Main Office: BALTIMORE, MD. 


New York Office: 500 Fifth Avenue 
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your greatest competitor 


is change! 









has said that the most constant thing about people is 


their inconstancy. People are continually changing their habits, 























their tastes, their customs—and even their minds. 

You may not like change or changes. Few of us do. But if your 
business depends upon public favor and public custom, you must 
respect the tenor and tempo of the day. 

Your packages, for example, may have had a strong appeal to 
buyers during the booming ’g0’s. It does not necessarily follow 
that the same packages will attract the buyers of today. 

During over 50 years of specializing in glass container manu- 
facturing, we have followed closely the subtle, and the revolu- 
tionary, changes in packaging. We think we know how to design 
and make glass bottles that are up-to-the-minute in appeal. At 
least many important manufacturers of cosmetics, drugs, foods 
and household specialties tell us so. 

A letter from you may be the first step 
toward a profitable working partnership 
in planning and producing your glass 


containers. 
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The appearance of old Chinese vases is recaptured in 
modern flint glass for Chen Yu Nail Polish by “3-point”’ 
glass production service. Rich color of the polish fur- 
nishes a dramatic background for the gold Chinese 
lettering, the product’s trademark. 


Chicago Office: 1502 Merchandise Mart 














‘Dae D & O manufacturing facilities at Bayonne have long 
been important as a supplement to their excellent world-wide 
connections for the importation of essential oils and perfume 
materials. 

Today with many supposedly essential products unobtain- 
able from abroad, the D & O plant, working at full capacity, 
protects American manufacturers against what might other- 
wise be serious difficulties. 

Not all products are or can be available under present con- 
ditions. D & O have demonstrated their ability to supply and, 
where shortages have developed, their ability to work out with 
their customers satisfactory substitutes tomeet the emergency. 


With the situation becoming progressively more difficult, 
more and more manufacturers are depending on D & O as a 


source of supplies. 














More and more manufacturers are adopting the slogan 


“Depend on D & O” 


and they are not being disappointed 


°p & O” Perfume Bases 


ready for use, 

adapted for all purposes. 
Formulas reserved 

for you exclusively. 


Consult us. 


<p> & O” Distilled Oils 


Amyris 

Clove 

Nutmeg 

Cardamom 
Patchouly 
Sandalwood 
Canada Snake Root 


<p & O” Synthetic Oils 


cover a wide range of perfume oils which are now 
difficult or impossible to obtain. These oils are true 
perfume accomplishments and are well worth your 


investigation. 


deLAIRE Specialties 


available in reasonable quantities 


Bouvardia 
Cinnamylal 
Civette Artificial 
Foin Rigaud 
Mousse de Saxe 
Floranol 160 
Forestal 
Framboisis 
Fugeris 


Jasmin Vrai 

Lilas Triple 

Neroli 132 

Rose H 

Syringa 

Fleur d’Heliotrope 
Ivanol 

Fleur de Muguet 33 
Ocillet 232 





| en | oe Pe & 0 


138 0 VARICK STREET UE 


Branches: BOSTON + CHICAGO + PHILADELPHIA - ST. LOUIS + LOS ANGELES lant and 








NEW PERFECTION dropping parts and outfits 
are designed and precision-built by specialists 
who use only carefully selected, highest grade 
materials. That is why they function perfectly 
at all times and under adverse climatic con- 
ditions, why they are CORRECT in design, fit 
and function—fit tight, stay tight, but func- 
tion easily. And that is why America’s most 
successful merchandisers of drugs and pharma- 
ceuticals use NEW PERFECTION with all their 
products requiring dropping parts and drop- 
ping outfits. They not only reflect quality but 
afford the utmost in sales appeal. 

NEW PERFECTION dropping outfits are offered 
in a wide variety of colors, styles, sizes and ma- 
terials to meet practical as well as esthetic 





requirements. 








A special feature of the 


] Non-rolling extra depth 
Bakelitecap, non-swelling 
Amekine synthetic rubber 


New Perfection line is this 














scientifically designed part, without strong odor 
bulb with the extra heavy Saftee ball glass. 
spring cushion flange, 9 Double shell metal cap; 
effecting a permanently ct et ee 
tight closing with a slight 

7 3 Regular or acid resisting 
twist. plastic cap; regular rub- 


ber part in various colors; 
semi-blunt glass. 











4 Single shell metal cap; 
clutch rubber part; tooled 
blunt glass. 
Patented in 
U.S. A., Canada, 5 Fancy colored beetle cap; 


Great Britain and midget rubber part; reg- 


| PENNSYLVANIA GLASS PRODUCTS CO. 
428-32 N. CRAIG ST. PITTSBURGH, PA., U.S. A. 























(Not affiliated with any other glass concern) 
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Resinoid 
Moussefie 










our new oakmoss substitute 


The acute shortage of natural oakmoss 
need bring no hardship to the many 
users of oakmoss resinoid. 


They will find Moussene true to the 
natural characteristics of oakmoss, an 
excellent fixative, and readily soluble. 


SCHIMMEL 
& Co., Inc. 


601 West 26TH STREET 
NEW YORK, NEW YORK 





Cincinnati Cleveland Los Angeles St. 
Chicago Minneapolis New Orleans Louis 
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THE NATURAL OIL 


Not a Synthetic 


PERHAPS YOU KNOW IT BEST 
BY THE’ FRENCH NAME 


Senge el 


But no matter what name you know 
it by, we solicit your inquiries, for we 
are headquarters on this natural oil. 


Samples and Prices on request. 


we 


P. R. DREYER INC. 


119 WEST 19TH STREET 
NEW YORK, N. Y. 
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SPOT STOCKS AVAILABLE 
All Sizes and Tears 


FANCY, LARGE, MEDIUM, 
SMALL AND GRAIN 


As is the case with most imported 
items from the Far East, supplies are 
uncertain due to interrupted Steamship 
facilities. 

More and more attention is being given 
to the production of new materials 
needed by the warring factors and less 
time to such products as Gum Benzoin. 
Write today for quotations on our spot 
stocks. 


Samples and Prices on request. 


P.R. DREYER INC. 


119 WEST 19rx STREET 
NEW TORR . nN. F. 
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BOTTLES Abc thease 
at practically SIOCK PRICES 


Here are six bottles of artistic and 
distinctive design which you can buy at 
practically STOCK prices. Although the 
actual bottles are not carried in stock, the 
moulds are already available and your 
order can be produced without involving 


en = 


any ‘‘special mould”’ cost. 


In addition to these 6 designs,a number 
of other highly individual bottles are avail- 
able on the same basis. Our representative 
will be glad to show you samples and quote 
on your requirements. ae A-391 


SWINDELL BROS., BALTIMORE, MD. 


200 FIFTH AVENUE, NEW YORK 
ROBERTO ORTIZ—HAVANA, CUBA 


bivecesal 
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Our American perfume laboratory, benefiting by the 
many years of world-wide experience of the Roure 
Bertrand Fils and Justin Dupont laboratories in Grasse, 
in creating perfume odors and perfume specialties, has 
developed many odors for American perfume and cos- 


metic companies of great popular appeal. 


We cordially invite the American manufacturers 
who are critically interested in procuring an original Al 
and superior perfume odor, to visit our office and 


laboratory 








ROURE-DUPONT, INC. 


353 Fourth Ave., New York City 
Agents for 
ROURE-BERTRAND FILS & JUSTIN DUPONT 
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ALUMINUM, 
DEFENSE, 
AND YOU 
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Somewhere up here is 
the projected peak of 
future defense needs 







THE SITUATION 
AT A GLANCE 


By spending $200,000,000 
we have already jumped 
production to here 


OO 


Average rate of consumption of Aluminum in the years 1930-38 





ONLY TWO OR THREE YEARS AGO, peace-time consumption was 
down around the level of that horizontal line. 


NOTWITHSTANDING, even before the tragedy of Dunkerque started 
Americans thinking in terms of scores of thousands of planes, Alcoa went 
“all out” with a program which will mean the expenditure of nearly 
$200,000,000 of its own capital, so as to be ready for unprecedented demand. 


THAT IS EXACTLY WHY defense is getting NOW every month, millions 
of pounds more aluminum than was officially anticipated would be 
necessary. We produced 50,000,000 pounds last month against an average 
of 14,000,000 during the peace-time years 1930-8. 


ALTHOUGH WE ARE GOING AHEAD with further expansion because 
of an unforeseen need for aluminum, we are a bit proud that through 
our efforts to date, aluminum production is now 3) times the require- 
ments of 1930 to 1938. 


THE SECOND GUESS, like hindsight, is always more intelligent, even 
when its figures are almost astronomical. 


BUT IT WAS THE COURAGE to spend our own money, before there was 
time for a second guess, that is delivering the aluminum for defense today. 


ALUMINUM COMPANY OF AMERICA 
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LECTRODRYER 


“ACTIVATED ALUMINA SYSTEM” 


The high relative humidity during the summer 
months causes delays in the production sche- 
dules of many chemical industries. Many prod- 
ucts cannot be processed, packed, or even stored 
in humid atmospheres without damaging or det- 
rimental effects. Many types of equipment in the 
chemical process industries do not operate at 
full efficiency in humid atmospheres. This com- 
ing summer the need for increased speed in pro- 
duction is greater than ever. Now is the time to 
investigate the value of LECTRODRYER equip- 
ment in preventing delays and damage caused 
by high summer relative humidities. 

LECTRODRYER equipment uses the Activated 
Alumina system, providing lower than normal 
relative humidities in rooms independently of 
temperature control equipment. LECTRODRYER 
can be used with or without cooling, as desired. 


The LECTRODRYER is a sturdily built indus- 





trial unit designed for years of useful life. Little 
or no manual attention is required, and there are 
no regular replacements of the adsorbent or re- 
pairs or overhauling. Activated Alumina is a 
solid adsorbent with years of useful life, there- 
fore no liquids or corrosive materials are used 
in the LECTRODRYER. Operation is by steam, 
gas, or electricity, whichever is specified. 


LECTRODRYERS are available in a wide 
range of standard sizes and types. In addition 
to maintaining lower than normal relative hu- 
midities in rooms, LECTRODRYER equipment 
is also available for drying air and gases either 
at approximately atmospheric pressure or com- 
pressed. In some units, dewpoints as low as -60 
degs. C., and even lower, are readily obtained. 


Our new LECTRODRYER catalogue describes 
and illustrates many of these LECTRODRYERS. 


Send for a copy. 


PITTSBLIRGH LECTRODRYER 
CORPORATION 


FOOT OF 32ND 5T. 
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EDISON WORKING ON THE INCANDESCENT LAMP IN His LABORATORY AT MENLO PARK, N. J. 


THOMAS ALVA EDISON: Born February 11, 1847 at Milan, Ohio. Died October 18, 1931 at West Orange, N. J. Inventor, technical 
genius, humanities benefactor —was twenty-one when granted first patent, received nearly 2100 patents in years that followed. His in- 
candescent lamp, started in 1877, became a fact on October 21, 1879. 


OCTOBER 4, 1878 


At this date Thomas Alva Edison had one more year of experimental 
work before he perfected the incandescent lamp. In Barcelona, Spain, on 
this date, Mr. George Lueders, founder of George Lueders & Co., took his 
first order in the essential oil business. This order, so inscribed in his own 
handwriting, hangs framed in the New York office today. October 4, 1878, 





truly a milestone in the life of Mr. Lueders, was followed by the establish- 
ing of the present company at 13 Gold Street, New York City on October 
10, 1885. Functioning with loyal service to the trade since its inception, 
George Lueders & Co., today a leader in the field, has grown to inter- 


national proportions and importance. 





427 WASHINGTON STREET, NEW YORK, N. Y. 


BRANCHES: CHICAGO + SAN FRANCISCO + MONTREAL 
REPRESENTATIVES: ST, LOUIS—PHILADELPHIA 
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GEORGE LUEDERS & CO. 


Essential Oils @ Aromatic Chemicals Established 1885 Perfume Materials @ Colors 
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URLIN NAIL ENAMELS enjoy overwhelming 


world-wide acceptance. Leading packagers and 


distributors have entrusted to DURLIN the job of si 
producing their fingernail preparations. Their suc- Blue 
cess is our success. pee 
CONSULT DURLIN for the most talked about NAIL = 

reco 
ENAMELS. give 

PA 






THE DURLIN CORPORATION — 





Il WEST 42nd ST. NEW YORK, N. Y. 
: 
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MARYLAND GLASS CORPORATION, BALTIMORE, MD. . . 
- + » Chicago: Berman Bros., 1501 Laflin Street. . . St. Louis: Carl Floto, 908 Clark Ave. 
+ + » Memphis: S. Walter Scott, 435 S. Front Street . 
1224 Union Avenue . 
Owens-Illinois Pacific Coast Co. 
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HOIST YOU 


IT’S NO SECRET THAT COLOR STOPS THE EYE and starts the 
sale ... particularly when the color is rich, royal Maryland 
Blue. Both in the store and in the home a Maryland Blue 
bottle or jar gives your product the stamp of quality. This 
outstanding color makes your product easy to identify on 
store shelves, easy to remember for repeat sales. Retailers 
recognize its value for attractive displays. For added sales, 


give your product the added distinction of Maryland Blue. 


PACKED TO ATTRACT IN 








R “SALES”.... 


. New York: 270 Broadway 


. . Kansas City, Mo.: Aller Todd, 
. « Cincinnati: J. E. McLaughlin, 401 Lock Street . . . San Francisco: 





witn COLOR 


Smart, modern, stock designs provide for perfect balance, 
secure grip, compact packing, adequate label space... 
they're styled for sales. Pictured below (from left to right) are 
the Squat Jar, available in %2 oz. to 18 0z., the Cabinet Square, 
available in 2 oz. to 32 oz., the Chesapeake Oval, avail- 
able in 4 oz. to 32 oz., and the French Square, available 
in % oz. to 16 oz. Send for samples today. ALSO AVAILABLE 
IN CRYSTAL CLEAR MARYLAND FLINT. 
















service to the industry have won an enviable 


Uy. of 


quality reputation for our lipstick, rouge and other private 


label voametic Si technical knowledge and excellent 


facilities are at your disposal. Ask to see samples of our new 


Ss 


| fashion shades . . . colors that mean sure-fire sales for you! 
—— 
| RIVATE LABEL COSMETICS: 
LIPS T Nk . : - RM OU GiB -« > PACE POWDER 
EYE SHADOW . - MASCARA ... BEAUTY AIDE 
> 
> Products Liability Insurance Carried 


_ 


PARIS COSMETICS, ne 


116 WEST 14TH STREET, NEW YORK, 


CABLE: PARISTIC NEW YORK 
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The Mallinckrodt Chemical Works has served as 
a dependable source of Bromides for seventy 
years. The list of Bromine products now includes 
practically all Bromides from Ammonium to 
Zine, as well as Bromine and Hydrobromic 
Acid. These products are suitable for medicine, 


photozraphy, industry, and laboratory analysis. 


BROMINE COMPOUNDS 


Many Mallinckrodt bromides are available in sev- 
eral physical forms such as Potassium Bromide 
U.S.P. XI Crystals, Granulated, or Powdered. A 
variety of grades such as Acid Hydrobromic 
U.S.P. IX Diluted (9¥2-101¥2%), Acid Hydro- 
bromic Purified 34%, Acid Hydrobromic A.R. 
40%, Acid Hydrobromic A.R. 48%, are also 
supplied. Inquiries are welcomed for samples, 
prices and information, 

















MALLINCKRODT BROMINE PRODUCTS 


Acid Hydrobromic 
Ammsnium Bromide U.S.P. XI 
Arsenous Bromide 
Barium Bromide Purified 
Barium Bromide A.R. 
Bromine Technical 
Bromine A.R. 
Bromine N.F. V 
Caffeine Hydrobromide 
Calcium Bromide U.S.P. XI 
Camphor Monobromated 
N.F. VI 
Copper Bromide 
Ethyl Bromide 
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FINE CHEMICALS 


AM hizckrodl 


SINCE 1867 
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MALLINCKRODT CHEMICAL WORKS 


MALLINCKRODT STREET 
ST. LOUIS, MO. 


CHICAGO * 


PHILADELPHIA e 


Ethyl Bromide A.R. 
Ethylene Bromide 
Homatropine Hydrobromide 
U.S.P. XI 
Hyoscine Hydrobromide 
U.S.P. XI 
Hyoscyamine Hydrobromide 
U.S.P. X 
Iron Bromide 
Lead Bromide 
Lithium Bromide N.F. VI 
Magnesium Bromide 
Manganese Bromide 


Mercury Bromide MercuricA.R. 


Bottle or Barrel... 


Mallinckrodt Spells Quality 


74 GOLD STREET 
NEW YORK, N. Y. 


MONTREAL * 


Nickel Bromide 
Potassium Bromate 
Potassium Bromate A.R. 
Potassium Bromide U.S.P. XI 
Potassium Bromide A.R. 
Quinine Dihydrcbromide 
Quinine Hydrobromide N.F. VI 
Silver Bromide 
Sodium Bromate 
Sodium Bromate A.R. 
Sodium Bromide U.S.P. XI 
Sodium Bromide A.R. 
Strontium Bromide N.F. VI 
Strontium Bromide Anhydrous 
Zinc Bromide Purified 
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KEEP COOL 


F ONE can cast aside the thoughts of just what the sacrifices for 
the defense effort are going to mean to the future of the busi- 
ness of this industry, one might be able to turn his attention to 
the commonplace problems of this industry which are always 
with us. Many say that the thing to do with these worries 
about the future is to involve oneself in hard work and forget 
them. Others say that the future must be discerned by real hard 
thinking, which might be the hardest work of all. Everyone is 
extremely busy in this industry right now, but this greatly in- 
creased activity is made up of a lot of additional problems and 
details which are the direct result of the defense effort. 


Bt do not let us overlook the fact that people will still have 

to live and ordinary business will still have to be conducted 
along the same lines. People are still going to be sick and need 
medicinal agents, and women are still going to have to dress, 
and skin care and makeup are part of women’s dress. If the 
products of this industry are not going to be available in as 
large quantities as heretofore because of the defense effort, 
neither are they going to be demanded in as large quantities 
because of the very high taxes which are being imposed to pay 
for part of the defense effort. 


Ors business lifetime is made up of a series of ups and downs 
which cannot be eliminated despite all the spending that 
was done in the early thirties to disprove this fact. The steps, 
both political and economic, that are being taken in the present 
situation follow the pattern of 1914 to 1918 too closely for any- 
one firmly to believe that all is going to be different this time. 
Inflation of values, shortages of all sorts of raw materials and 
finished goods, enormous inventories to furnish a real headache 
after the emergency is over, and all the same factors that will 
eventually produce chaos are with us or will be with us soon. 


TH only sane thing to do is to follow closely as conservative 

a business course as is possible in the hectic days that lie 
ahead. Expansion should be only for the long pull and not fora 
temporary gain. Inventories should not be built above the point 
at which they will be a liability in case of deflation. Business 
should not be taken without an adequate return. 
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TOILET GOODS MEETING 








Poe ALL-TIME record for attendance was established 
at the annual meeting of the Toilet Goods’ Associa- 
tion held at the Waldorf-Astoria Hotel, New York, 
June 9 to 11. Outstanding in the business sessions of the 
meeting was the symposium on raw material supplies. 
This was started by A. L. van Ameringen, of van Amer- 
ingen-Haebler, Inc., who spoke on perfume materials. 
Mr. van Ameringen told of the difficulty of obtaining 
natural oils, and indicated that some of the natural 
derivatives of these oils, or “isolates”, which are gen- 
erally thought of as aromatic chemicals, are also diffi- 
cult to obtain. In addition, he told of the difficulty of 
obtaining many chemical raw materials for the manu- 
facture of synthetic aromatic chemicals. Some of the 
chemicals being used heavily in the defense effort and 
therefore difficult to obtain for this industry are acetic 
anhydride, acetic acid, phthalic anhydride, sodium 
bisulfite, sodium sulfite, magnesium, and nickel alloys. 

The difficulty in obtaining isolates is due to the short- 
age of the following oils: geranium oil from which 
rhodinol is derived; lemongrass oil from which the 





ionones and citral are derived; citronella oil from which 
geraniol, citronellal, hydroxycitronellal, and artificial 
menthol are derived; bois de rose from which linalool 
and linalyl acetate are derived; Japanese ho oil from 
which linalool and linalyl acetate are derived. 

He explained that not only are many oils completely 
blockaded from this market, but for ten tons of material 
available from accessible countries, there is only one 
ton of shipping space available. Remarkable work has 
been done in synthetic jasmin, rose, civet, bergamot, 
ylang ylang, tuberose, neroli, orange flowers, and many 
others. 

Speaking of the development of the aromatic chem- 
ical industry following the last war, Mr. van Ameringen 
said: 

“It is an ironical fact that the toilet goods industry, 
which today so greatly benefits from the existence of a 
competent chemical industry, strongly opposed the 
tariff act of 1922, although only the protection given 
under this act made it possible for the aromatic chem- 
ical industry to develop to its present capacity.” 


DINNER DANCE 
THE TOILET GOODS ASSOCIATION, IN 
THE WALDORF.ASTORIA «= NEW YORK 
JUNE 1, Hoa 
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Officers 
President 
Herman L. Brooks 
Coty, Inc. 
First Vice-president 
Cecil Smith 
Yardley & Co., Ltd. 
Second Vice-president 
E. B. Hurlburt 
J. B. Williams Company 
Third Vice-president 
H. P. Willats 
Colonial Dames, Inc. 
Treasurer 
Paul F. Vallee 
Roger & Gallet 
Secretary 
J. I. Poses 
A. A. Vantine Products Corporation 
Executive Secretary 
Charles S. Welch 


DINNER-DANCE 


THE TOILET GOOOS ASSOCIATION, INC 
THE WALOORF-ASTORIA «= NEW YORK 


JUNE 1, roar 
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Petroleum products used by this industry are crystal- 
line wax, mineral oil, and refined petrolatum, according 
to John B. Tuttle, of Standard Oil Company of New 
Jersey. Mr. Tuttle said that although the defense effort 
will increase the demand for wax due to its use in muni- 
tions, waterproofing of textiles, and in laminated wax 
papers which must be used in place of metallic foils, the 
cosmetic use of wax is relatively small as compared 
with the use in volume industries such as waxed con- 
tainers, and wax papers, Therefore any shortage should 
not embarrass cosmetic manufacturers. However, im- 
ports of high melting point waxes have been curtailed 
and this is increasing the demand for the lower melting 
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point waxes and might cause prices to move further 
ahead. 

The use of white mineral oil in cosmetics is one of its 
minor uses, the main use being in textile, leather, paper, 
and allied industries. The defense industries use large 
quantities of mineral oil and market may tighten but 
there should be no real shortage. 

Mr. Tuttle spoke of amorphous wax, which is one of 
the relatively new petroleum products which is increas- 
ing rapidly in use. It will be more extensively used in 
cosmetics as some of the vegetable and animal waxes 
become scarcer and increase in price. 

Speaking of talc, S. H. Clark, of Whittaker, Clark & 
Daniels, Inc., said that he did much attach any im- 
portance to the rumor that the talc mines will be seized 
for essential industries. The most essential industry 
requiring high grade talc is ceramic electrical insulation 
which has never been solely dependent upon foreign 
tales and requires not in excess of 3,000 to 4,000 tons 
annually. 

Italian talc, which has been accepted “traditionally” 
by cosmetic manufacturers as the best tale the world 
over, is definitely out. Mr. Clark explained that another 
tale had been tendered cosmetic makers about a year 
before the war, and had the manufacturers been willing 
to investigate this talc, which he said was equal, if not 
better than Italian talc, the industry would not be today 
in the position of making necessary the adoption of 
inferior substitutes. There will be no shortage of talc 
barring the transportation problem, according to Mr. 
Clark. 

Mr. Clark said he felt no anxiety over kaolin although 
supplies might be somewhat retarded from England 
and some changes might be required. Production of 
precipitated chalk has always exceeded the market very 
materially, and America has long since been independ- 
ent of imports from England. Zinc oxide is short, but 
Mr. Clark said that a development in the near future 
will relieve this situation. Titanium oxide can be substi- 
tuted for zinc oxide, although titanium might become 
difficult to obtain because it is fast being substituted in 
many industries for other opacity agents. 

Metal products were to be replaced by plastics, said 
A. P. Hickcox, of Scovill Manufacturing Company, but 
the trend in this direction has swamped concerns 
equipped to make plastics, especially have plastic con- 
cerns found it difficult to maintain a big enough staff for 
preparing molds. 

J. R. Turnbull, of Monsanto Chemical Company, 
said that there are still available supplies of a number of 
certain types of plastics. Polystyrene molding com- 
pounds are now being produced in adequate volume to 
meet present demand, and additional capacity coming 
into operation soon will allow for expansion in use. 

Aluminum caps are practically a thing of the past, 
according to Eugene F. Bertrand, of Owens-Illinois 
Glass Company. While there is no shortage of tin caps, 
eight to ten weeks are required for delivery on any 
specific size and weight. There exists a shortage on 
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vinyl resin liners, since equipment used to make vinyl 
resins had been turned over to defense work. There 
should be difficulty in obtaining tin foil and rubber 
liners, and therefore users should experiment with sub- 
stitutes. Mr. Bertrand said that his company has lately 
been put on an allotment basis on urea formaldehyde 
plastics, and he expected that this might be extended 
to phenol formaldehyde plastics. This is hampering 
production of plastic caps. 

In his presidential address, Herman L. Brooks pro- 
posed an exchange bureau through which manufacturers 
might aid each other with raw materials. This was 
voted at the final session of the meeting. Mr. Brooks 
spoke of the raw material situation and of the perfume 
products which were tied up in Bermuda. Efforts are 
being made to have these goods released, and further 
efforts are being made to obtain navicerts to allow 
importation of certain essential oils. 

S. L. Mayham, Director of the Board of Standards, 
said in part: 

“As our industry gradually becomes more completely, 
and more scientifically organized, the need for a better 
and more complete understanding of the purpose of its 
products is brought forward more frequently. During 
the last year there have been many requests from within 
the industry and a few from without for definitions of 
our products. For example, just what is a vanishing 
cream, a face powder, a lipstick? Adequate and mean- 
ingful definitions have not existed in the past. As time 
goes on it is probable that the industry will be handi- 
capped in both its business and its legal relationships 
unless such definitions are established. Merely as evi- 
dence of the trend, may I report to you that the Federal 
Trade Commission is seeking such definitions? It has 
asked us to supply them. 

“With this in mind I asked the scientific advisory 
committee to assist me in drafting a series of definitions 
which might be generally accepted as determining the 
scope of the industry’s products. None of these has 
been completed. Some tentative suggestions as to the 
nature of such definitions, however, have been made. 
No definitions, however, will be made public until they 
have been passed upon and authorized by this conven- 
tion or by the Executive Board if this convention 
authorizes the board to act for the association in this 
matter.” 

Hugo Mock, Association Counsel, said in part: 

“There have been a number of cases brought against 
members of the industry, not for selling dangerous 
cosmetics, but for misbranding—that is, for the form of 
labeling used, for using names for products which in 
their action are alleged not to conform with such names, 
and for making claims for the use of vitamins in cos- 
metics which are alleged cannot be substantiated. 

“The Jergens and Ponds cases before the Federal 
Trade Commission which involve the use of vitamins in 
creams and in soaps, have been tried, argued and fully 
briefed. They await the decision of the Federal Trade 
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CHEMICAL 
SHORTAGES 


i he effects of defense operations in this country are 
beginning to be felt strongly by the chemical in- 
dustry and by consumers of chemicals. This probably 
comes as a surprise to many users of chemicals who are 
probably of the opinion that chemical manufacturers 
have the capacity to supply a greatly augmented de- 
mand in this country, an enormous export demand, and 
defense demands all at the same time. The fact of the 
matter is that the chemical plant capacity of this 
country is not sufficient for all three of these demands. 
Defense comes first because of priorities, and domestic 
consumption comes second. Export demand will get 
what is left over. 

The chemical picture is necessarily a complicated one. 
This is for the reason that the same chemical plant can 
quite often be used to produce several different prod- 
ucts, and also because most chemicals are used as raw 
materials for a wide variety of finished products. There- 
fore, a shortage of a chemical may be caused by the 
necessity of changing the product which is produced in 
a certain plant, or it may be caused by a sharp increase 
of a certain chemical for one of the many uses of the 
chemical. 

Examples of these types of shortages are well illus- 
trated in the case of. methanol and formaldehyde. 
Methanol is produced in the main by the synthetic 
process. But the equipment that is used to produce 
synthetic methanol can also be used to produce am- 
monia. Since ammonia is converted into nitric acid and 
nitric acid is used to nitrate toluol into TNT, a large 
part of the methanol producing equipment in this 
country is now being used to produce ammonia instead 
of methanol. And since methanol is the raw material 
from which formaldehyde is made, the capacity for 
producing formaldehyde has been curtailed. 

To follow this through, it must be appreciated that 
formaldehyde is essential for the production of all 
phenolic, casein, and urea plastics. And since plastics 
are being promised to replace metals not only in con- 
sumer goods, but also in defense production, we can see 
why the shortage of methanol, or the government de- 
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An explanation of why shortages in 
chemicals are occurring and why the 


suppliers of chemicals act as they do. 


mand for ammonia, automatically limits plastic produc- 
tion and curtails the use of formaldehyde in the many 
other fields in which it is employed. 

But methanol is used in large quantities as an auto- 
mobile anti-freeze. The use of this important defense 
material will therefore be curtailed for this use, and 
other products must be substituted. The nearest thing 
to use would be completely denatured ethyl alcohol. 
But ethyl alcohol is about to be required in very large 
quantities by the government for use in the large 
smokeless powder plants which will come into produc- 
tion during this Summer and next Fall. Therefore 
ethyl alcohol will be in a very tight position for the 
many uses to which it is put. And the anti-freeze 
market might call for more ethylene glycol, but this 
will not be in more abundant supply as there is now a 
shortage of chlorine which is essential in the manufac- 
ture of ethylene glycol. 

And to illustrate still further the ramifications of 
the chemical industry, the salicylates are now in a very 
tight position. This is due to the fact that phenol is the 
raw material for manufacture of the salicylates, and 
phenol is in very heavy demand because of the greatly 
increased demand for plastics. This means that there 
will be no free movement of any of the salicylates such 
as methyl salicylate, aspirin, or many of the others of 
this widely used group of products. 

Other products entirely remote from these mentioned 
are in very tight positions for the reason that they are 
being used to replace products which cannot be obtained 
freely under present conditions. One of these is citric 
acid. Since tartaric acid is not available in any appre- 
ciable quantities even at the high prices prevailing 
today, citric is being used in every instance in which it 
can be used to replace tartaric acid. The tartaric acid 
shortage has been caused by the loss of supplies from 
the wine producing countries,—Spain, Italy, and 
France. Producers of citric acid have guaranteed the 
price against advance until October 1 next. They have 
the raw material from which to make the material that 

(Continued on page 37) 
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FLAVORING 
MEETING 


HE Flavoring Extract Manufacturers’ Association 

voted to petition Congress to set up a separate 
classification and a different tax rate for non-beverage 
alcohol in deference to the food and medicinal indus- 
tries. This action was taken at the meeting of the asso- 
ciation held at the Hotel Traymore, Atlantic City, 
June 16 to 18. Creation of an advisory group was also 
voted at the meeting. 

Mr. Beach in his presidential address reviewed the 
activities of the association during the past year, and 
told of the efforts made to get a tax differential on 
alcohol. 

George H. Burnett, chairman of the Alcohol Tax Re- 
duction Committee, said in part: 

“The Treasury Department has gone on record as 
not favoring the establishment of a differential. They 
base their opposition on the high cost of enforcing this 
differential, which they claim would be much greater 
than the revenue lost by a higher tax thus proving con- 
clusively that their attitude of sympathy is not wholly 
sincere. This is particularly true as we do not feel that 
the figures submitted, namely, $2,300,000 for the en- 
forcement of a differential are based on the proper facts 
or proper logic. They state for example, in June 30, 
1933, 184,649 permits were in force and they figure that 
there would be an increase of five per cent. in this 
amount. 

“Our argument is that approximately 100,000 of 
these permits were for doctors and dentists granted for 
prescription purposes. These people would be unable to 
get permits at the present time because of the fact that 
liquor can now be bought legally at any package store, 
whereas in those days liquor could only be bought 
legally through a prescription. This in turn would cut 
down the number of retail druggists applying, for there 
would be no object in their having a permit if they were 
not going to sell the product.” 

The Standards Committee said in part: 

“Because of the very high tax on ethyl alcohol which 
all admit is not economically sound, we suggest that the 
basic definition of flavoring extracts provide for the 


30 The Drug and Cosmetic Industry 


EXTRACT 


Officers 
President 
John H. Beach 
Seeley & Co. 
First Vice-president 
George H. Chapman 
Liquid Carbonic Co. 
Second Vice-president 
W. B. Durling 
William J. Stange Company 
Third Vice-president 
Garret Meyer 
Warner-Jenkinson Manufacturing Co. 
Secretary 
E. L. Brendlinger 
Dill Company 
Treasurer 
L. P. Symmes 
Baker Extract Company 
Advisory Group 
Clarke E. Davis, Virginia Dare Company. 
George Armor, McCormick & Co. 
George H. Burnett, George H. Burnett Company. 


use of ethyl alcohol and/or any other solvent less toxic 
than ethyl alcohol which may be available. 

“In this connection we would call attention to the 
fact that further work at Leland-Stanford University 
and by other competent investigators indicate that 
propylene glycol is less toxic than ethyl alcohol or 
glycerin. While it is probable that propylene glycol will 
not be available in quantity during the war, and while 
the flavoring extract industry doubtless prefers to use 
ethyl alcohol over any other solvent, when standards 
are adopted the door should be left open for other non- 
toxic solvents that are available or may be developed. 

“Your committee recommends that the association 
use its influence towards the establishment of a standard 
on vanilla sugar (vanilla powder). Some years ago the 
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Navy enforced a standard for vanilla sugar which re- 
quired 10 per cent. of vanilla beans be used in its prepa- 
ration. In the trade no standard is maintained and 
there has been a tendency towards adjusting the quan- 
tity of vanilla beans downward to fit any particular 
price requirement. In order to be comparable to vanilla 
extract, your Committee believes that vanilla sugar 
should contain 10 per cent. of vanilla beans, or the ex- 
tractives therefrom. It is our opinion that the interest 
of the responsible manufacturer will be better served by 
the adoption of a definite standard for the bean content 
of vanilla sugar. 

“Your committee recommends that all flavoring 
emulsions and non-alcoholic pure flavorings should be 
required to contain the same amount of essential oil 
or other active flavoring ingredient as is required in the 
alcoholic standard extract.” 

John S. Hall, executive secretary, discussing legisla- 
tion, said in part: 

“From my observation during developments of the 
past several years, and as heretofore discussed, I believe 
that we are entering an era when the efforts of business 
large and small, to operate profitably is becoming in- 
creasingly encumbered by Federal and State laws, 
through rules and regulations promulgated by control 
officials as well as by injunction of complicated legal 
decisions. The time has come when no one can “take a 
chance.” Everybody must know how to play the game 
in accordance with rules in force and effect. Ignorance 
of Federal and State laws or rules and regulations pro- 
mulgated thereunder by the control officials may expose 
your business to severe penalties. Therefore in the ex- 
penditure of any large sums of money to fabricate cer- 
tain foods, in the purchase of containers and labels and 
adoption of selling or advertising campaigns it is neces- 
sary for each and everyone individually to check care- 
fully the laws relating to said articles, to avoid the 
dangers of cutting around the corners, and any false 
security that the Federal and State agencies will not 
estop or crack down on the program after it has once 
been inaugurated.” 
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JOHN H. BEACH 


Louis A. Rosett, Florasynth Laboratories, reporting 
as chairman of the Research Committee, spoke of the 
studies of the problems of antioxidants. The materials 
with which the committee members worked were gum 
guiac and isothymol. Mr. Rosett also reported on the 
production and possible use of vanillons. 

State trade-barrier laws were discussed by Paul T. 
Truitt, of the Department of Commerce, who stated 
that approximately 3,000 such laws have been enacted 
since 1920. Mr. Truitt is chairman of the interdepart- 
mental committee on interstate trade barriers, which is 
cooperating with the Council of State Governments to 
discourage enactment of such laws, and to encourage 
repeal or modification of such existing laws. 
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LIPSTICKS 


By PETER VAUTIN 


we have been fashion’s favorite in the cos- 
metic industry and, as fashion’s favorite, sales 
have climbed so sharply during the past five years that 
a record sales increase of 71 per cent. is credited to this 
period. 

The beneficent effect of fashion on certain cosmetics 
really dates from 1938 when various Government 
regulatory measures turned trade promotions from a 
therapeutic approach to a fashion appeal and turned 
trade interest from creams and treatment lines to 
colognes and make-up items. And of these new favor- 
ites lipsticks had more to offer to more companies than 
any other one product. 

The lipstick can well be taken as a symbol of the cos- 
metic industry. It sells in enormous volume in the 
syndicate stores at 10 cents, in both nationally known 
and unadvertised brands; it sells well in the mass drug 
stores at from 39 to 60 cents and it has maintained a 
leading prestige position in the fashion department 
store field at from 75 cents to $2.00. It is successfully 
merchandised both by the specialty manufacturer— 
usually a large national advertiser—and by the treat- 
ment houses and perfumers who offer it as part of a line. 

The lipstick market currently represents a business of 
about $8,500,000 wholesale. This breaks down into the 
three main classifications: the 10-cent size, the 50-cent 
size—which may mean anything from 39 to 60 cents— 
and the dollar size which includes sticks selling from 75 
cents to $2.00. 

The annual lipstick business runs to some 85 million 
units. Of these the lion’s share goes to the syndicates 
with 60 million sticks. Of the remaining 25 million 
units one-third are in the 50-cent classification and two- 
thirds in the dollar group. It is particularly interesting 
to note that the lipstick which started as a $1-class 
item has held its prestige position and shown substan- 
tial yearly gains in this market coincident with the 
enormous growth of the 10-cent size. 

The syndicate store has given the established lipstick 
brands a stability not at all characteristic of this part of 
the retail field and not at all typical of many other cos- 
metic products. There are sixty or more brands doing 
business with the syndicates but not over ten do most of 
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this business. Two of these brands have accounted for 
over a third of the business for many years and at least 
one non-advertised stick keeps well up toward the top. 
Within recent years, a 20-25 cent stick market has been 
developed through the syndicate stores, but progress to 
date has been slow and current volume represents less 
than 10 per cent. of the syndicates’ lipstick business. 
At this time the 50-cent group appears to be the most 
rapidly growing one, with at least three important com- 
panies having entered it in the past few months. This 
price range, falling below 75 and over 25 cents, has been 
offering great opportunities to certain treatment and 
specialty houses whose distribution includes not only 
department stores but the class chains and independent 
druggists and gives them an opportunity to reach a sub- 
stantial middle class market with a fashion appeal and a 
stick priced moderately and yet within a prestige range. 
The $1-stick is primarily the province of the treat- 
ment houses and the bulk of the business here is done in 
the department stores and those four thousand drug 
stores where attractive displays and intelligent selling 
ally them with the department store in the prestige 
field. It is to the treatment lines in their rapid and 
hectic transition to a major emphasis on make-up and 
fashion a few years ago that credit must be given for the 
greatest single factor in the enormous increase in lip- 
stick sales which took place over this period. This 
transition of the lipstick from a make-up item to a 
fashion plus entity in its own right gave a stimulus to 
the entire field and brought about an increase in con- 
sumption that is one of the records in cosmetic history. 
It is difficult to find a parallel in the rapid addition of 
many thousands of new users and so substantial a per 
capita increase, not only in the frequency of use but in 
the number of units possessed at one time. It is esti- 
mated that over three million women keep in use an 
average of two and a half sticks. And these three mil- 
lion women, primarily the customers of the fashion 
prestige line, the first to recognize and accept the lip- 
stick as part of a fashion ensemble rather than an every- 
day adaptation of theatrical make-up must be credited 
with providing the stimulus that makes us recognize 
the lipstick today as a top-flight product of the industry. 
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When the Government really began to make its in- 
fluence felt in cosmetics as it did in 1939 via the new 
Food, Drug and Cosmetic Act and widened Federal 
Trade Commission activity, the lipstick business was 
one of the chief beneficiaries. Regulatory measures had 
the effect of distinctly limiting labeling and advertising 
claims on many items in the treatment lines. These 
lines, therefore, turned their promotional efforts in 
other directions. Cosmetics adopted a beauty fashion 
selling technique to replace the discarded therapeutic 
approach and sales of make-up items flourished as they 
never had before. Lipstick sales increased by about 44 
per cent. over those-of 1938, as the treatment lines 
caused four or five new shades to bloom each season 
where only one had bloomed before. Fashion colors be- 
gan to follow make-up colors instead of vice versa and 
fashion promotions of cosmetics became almost an 
everyday and certainly an every week affair in the 
country’s style centers. 

Although this continued to be characteristic of 1940, 
there are now evidences that the tide has turned. Thus 
far in 1941 there has been no where near the multiplicity 
of shades and promotions based upon shades. It does 
not necessarily follow that sales of lipsticks will fall off 
for it still appears to be a rising market. But it does 
mean that alert sales managers are quietly working 
upon new sales formulas. For it is generally agreed that 
both the retailer and the consumer have rebelled against 
the plethora of shades and the slower rate of their ap- 
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pearance during the current season indicates clearly 
that the reaction has set in. Besides, it has been pretty 
well demonstrated by now that it isn’t necessary to 
have a lot of shades to sell a lot of sticks. In addition, 
the national emergency will probably have the effect of 
speeding shade simplification as well as giving new 
emphasis to the refill business. 

The largest selling lipstick in the world added a third 
shade to its line just last fall after leading the field all its 
life with just two shades. And any charts which are 
made showing the sales of lipsticks by shades always 
show the standard shades well in the lead with the style 
shades well in the rear. The brown shades go up in the 
summer and the shade of the season goes up for a widely 
varying length of time, but in the long haul they mean 
nothing in terms of mass sales although they serve the 
very important function of stimulating the entire mar- 
ket. However, they are tremendously important in 
terms of dollar volume and obviously, the high style line 
could not hope to get the business it does get without 
this or some similar tactic, even though the shade may 
die before it gets very far from Fifth Avenue, State 
Street or Hollywood Boulevard. 

From the consumer’s point of view the shade is the 
most important single factor in determining the lipstick 
purchase although ease of application, lasting qualities 
and non-drying qualities are most important in keeping 
the customer. And despite considerable high-style 
pressure, the overwhelming majority of women select a 
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shade which harmonizes with their own coloring, rather 
than one which has some accessory value to their cos- 
tume. Generally speaking, the more youthful the 
woman, the more likely she is to look for a definite color 
accent in her lipstick, but this is about evenly balanced 
by those who want an inconspicuous lipstick shade. 
Returning to the sales charts once more, it is the me- 
dium and the raspberry shades which lead by a large 
margin year in and year out. Granted that the mediums 
may vary considerably and granted that lipstick shades 
are extremely difficult to classify for a study of this 
kind, the fact remains that the bulk of the business is in 
the shades which go with the normal woman’s colorings. 
The one high style stick which achieved any real volume 
was the blue-red introduced about three 
seasons back, but even that made no lasting impression. 
Currently, the emphasis is on a clear red without under- 
tones of any other color and it may be that this will turn 
out to be one of those widely accepted shades which be- 


variation 


come standard merchandise as the years go by. For the 
manufacturer of sticks selling to the mass market this 
can be an extremely important question but to the $1- 
stick market and the dollar volume which it represents, 
the standard shade is not something to be emphasized 
unduly. Even the high style stick seller has a backlog 
of sales coming from shades which have always been in 
the line but the advertising and promotional efforts are 
placed behind the shade or shades which are fashionable 
at the moment. 

Nowadays, when a line of that type breaks a new 


shade, it doesn’t just introduce a new lipstick. It will 


34 The Drug and Cosmetic Industry 


| G9 40 = ie bee eo. 


Suown 


ONT Gat aah! 


Dane Ognece scan Dark B : ig N Pink Misceccan 
\ \ . 


ars rime S tg Ve 





Chart prepared by Apli division, Allied Products, Inc. 


tie up everything from costume jewelry to evening 
gowns, including shoes, bags, hats, daytime dresses, 
sports clothes and anything else which can be sold in the 
accessory or ready-to-wear departments of the fashion- 
able stores in which the shade is to be introduced. Six 
or eight or all of the store windows are given over to the 
shade and all through the store the pressure is on to sell 
that shade for that week. National fashion magazines 
contribute their fanfare in the form of at least a color 
spread showing the assorted merchandise and admitting 
that the lovely model is using Oomph Red, or whatever 
the shade is, and local beauty or shopping editors con- 
tribute their raves to this shade to end all shades. Then 
next week the whole thing goes on all over again with 
some other manufacturer’s shade. This is all in addition 
to the paid advertising and the paid promotion which 
sets the entire fashion whirl in motion and which cuts 
the margin of profit on even the dollar stick to a very 
modest pittance. However, your high style lipstick 
manufacturer usually has an entire line or at least a few 
other associated products to sell and if all this motion 
brings the consumer to the counter to see or try the 
new shade, the chances are good that the trained sales- 
girl will also move a few other things at the same time. 

As stated above, this sales formula is wearing thin. 
So is the patience of the stores and of the consumer. 
Rumors are rife that a new sales approach or at least a 
new variation is on the way, but in the meantime, with 
a price promotion the only alternative, the fashion pro- 
motion holds full sway and lipstick sales mount accord- 
ingly. 
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AMERICAN 


PHARMACEUTICAL 
MANUFACTURERS 


MEETING 


J nes interesting business sessions were held at 
the meeting of the American Pharmaceutical 
Manufacturers attended by over two hundred members 
and guests at the New Ocean House, Swampscott, 
Mass., June 23 to 26. President Bordner F. Ascher de- 
livered his address at the opening session, reviewing the 
association activities for the year and speaking at some 
length on the exigencies of our defense effort. Mr. 
Bordner said in part: 

“The very continuation of our form of government 
and of our way of living is today so endangered that the 
entire resources of the nation should be concentrated to- 
ward disarming and if necessary toward the destruction 
of the enemies that would destroy us. Destroy not only 
our country but the ideal on which democracy itself was 
founded. 

“Our industry has a great responsibility to the citi- 
zens of this country. We are an essential industry; we 
are a vital industry; we are a link between good health 
and the ravages of disease. Our citizens need our prod- 
ucts in order that they may more efficiently devote 
themselves to our national defense. The effect of 
national defense on our respective businesses, however, 
is becoming increasingly pertinent. Our armed forces 
are requiring more and more physicians and the medical 
graduates entering practice show a decrease. An 
example of the effect of war and the supply of physicians 
may be gained from our experience in the last war. In 
1918 the total number of physicians registered was 
4,230 as compared with 5,444 the previous year. Of 
recent years additions to the medical profession show 
a continual decrease. Illustrative of this, in 1937 newly 
registered physicians totaled 6,424. In 1938 there was a 
decrease of 165. In 1939 there was a decrease of 215. In 
1940 there was a further decrease of 165. Such dwind- 
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ling of numbers is apparently due to the higher stand- 
ards required by medical schools. Superimposed on the 
previous loss the present defense requirements of physi- 
cians makes an acute situation. 

“The products of our industry are measured in a 
great part by our research workers and our analytical 
workers. Our research workers are necessary to ad- 
vance medical science. Our analytical workers are 
necessary to put on the market the development of our 
research workers- To take these workers from industry 
would seriously hamper our contribution toward na- 
tional defense. It would cause a bottleneck and it would 
jeopardize the health of our country. I recommend to 
our members that at this meeting a resolution be made 
urging deferment in the draft of research and analytical 
chemists and draft deferment of all students of medicine, 
dentistry and pharmacy that they may complete their 
medical training.” 

“Inasmuch as we are a vital industry for the health of 
our country it is necessary that the question of priority 
in the drug industry be given serious thought. The 
matter of shortages of certain chemicals is known to all 
of us. We have already encountered them. When we 
remember that our defense activities have just begun 
we can well appreciate the seriousness of the days ahead 
when more and more materials and chemicals are taken 
for national defense purposes. The time to act is not 
when the cupboard is bare. Rather, the time for action 
is when intelligent planning will forestall shortages or 
provide substitutes for necessary chemicals. Accord- 
ingly, | recommend a resolution by our association for 
the creation of a drug priority committee.” 

Dr. Theodore G. Klumpp, Chief of Drug Control, of 
the Food and Drug Administration, spoke on the new 
drug provisions of the Food, Drug, and Cosmetic Act, 
giving great importance to the subject of controls which 
are now required by the FDA. Particularly interesting 
in Dr. Klumpp’s address was the following: 

“Tt is not an overstatement to say that for the first 
time in our history all drug manufacturers are obtaining 
chemical, pharmacological and clinical data on new 
drugs before placing them on the market. It is doubtful 
that the great significance of this to the public welfare 
will ever be wholly appreciated . . . From the volume of 
isolated incidents that come to our attention, we may be 
certain that the extent of injuries from foods, drugs and 
cosmetics has been in the past a much graver problem 
than is ordinarily appreciated. By the same token, their 
disappearance under the beneficient influence of the new 
drug section of the law will be great but never wholly 
measurable. 

“The staff of the Food and Drug Administration has a 
unique opportunity to observe how often drug injuries 
occur without being reported in the literature or attract- 
ing general notice except in extra-ordinary circum- 
stances. In our judgment, it would be of great value to 
the public as well as the industry to provide some 
medium for recording and reporting all food, drug, and 
cosmetic injuries. It is hoped that it will be possible for 
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the Food and Drug Administration or the American 
Medical Association to undertake this task. 

‘Men in drug houses are doing much splendid work 
and it is a credit to the drug and pharmaceutical indus- 
try that they are acquiring increasingly more competent 
and outstanding medical and scientific staffs. They 
have been responsible for many notable contributions to 
knowledge, particularly where the drug houses permit 
their scientists to function with some freedom as fact 
finders pursuing the truth wherever it may lead. In some 
instances, however, it is apparent that the business 
management and the scientist are riding the Pegasus of 
science together, with the promoter in front holding the 
reins and the scientist behind. This is a tandem that has 
deprived your scientists of the full measure of respect 
and recognition which most of them richly deserve. I 
hope that drug houses in general will realize in greater 
measure the long-range wisdom of permitting their 
technical and professional staffs to follow the facts 
wherever they may lead, without the clairvoyant in- 
fluence of the business management. 

The second day of the meeting was given over to a 
joint session of the association and the Harvard Grad- 
uate School of Business Administration. Clyde O. 
Ruggles, Harvard professor of public utility manage- 
ment and director of research, was the first speaker on 
national and industrial economy. Mr. Ruggles pre- 
sented four factors: 1. The bearing of economic condi- 
tions in this country during the nineteen thirties upon 
our defense efforts. 2. The importance of the fact that 
this is mechanized war. 3. The nature of the defense 
effort as related to post war economic readjustment. 
4. The importance of the contribution which effective 
cooperation of management and labor can make to an 
economical and a speedy program of national defense. 

Mr. Ruggles told how the efforts of the thirties to 
boost prices was based upon curtailment of production. 
From this we find great difficulty in attempting to bring 
about as great production of all things as is possible. 
The mechanized aspect of the defense effort presents an 
extremely difficult problem because industrial activities 
were greatly curtailed during the thirties and therefore 
junior executives were not developed. The lack of these 
executives to take care of the great expansion in indus- 
try is harder to overcome within a short time than a lack 
of materials. 

Dan T. Smith, associate professor of finance and tax- 
ation, spoke on the ““Tax Increase.’ He is in favor of 
going right to work and taxing in a big way. He favored 
taxing individual incomes at the source so as to nullify 
much of the inflationary effects of expanding incomes. 
He stated that the recent treasury proposals for income 
tax rates were not excessive; one only regrets that 
exemptions were not adequately reduced. Excess or 
sales taxes may be used to impose tax burdens on 
people with incomes below the exemption level. 

Professor Melvin T. Copeland, of the Harvard 
Graduate School of Business Administration, spoke on 
marketing problems. Professor Copeland said that now 
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is the time to put marketing affairs in better order, as 
temporary sales losses can now be risked. Mr. Copeland 
gave an excellent picture of the qualifications of a sales 
manager and of the position that he is called upon to 
fill. 

Advertising policies were discussed by Neil H. 
Borden, Harvard professor of advertising, who stated 
that two schools of thought exist, one of which would 
reduce appropriations as supplies diminish, and the 
other of which would maintain previous appropriations 
just to keep the name before the public. Professor 
Borden said that the right course lay somewhere be- 
tween the two. He thought it foolish to maintain adver- 
tising at previous levels when the manufacturer was 
unable to supply a real public demand for whatever 
gadget he was selling. He could see that it might be 
wise to spend money for advertising when it is avail- 
able, but he did not believe in the easy method of 
allocating expenditures wholly as a matter of per- 
centage. It is wise under present conditions to adver- 
tise to maintain contacts and make new ones, he 
thought. 

On the third day of the meeting an ‘Information 
Please”’ session was held. James L. Rogers, of Pitman- 
Moore Company, presided, and the following experts 
answered the questions put to them: Dr. Charles E. 
Vanderkleed, McNeil Laboratories, Research; Charles 
Wesley Dunn, Law; Paul Klemtner, Sales; Dr. Frank 
Stockman, Winthrop Chemical Company, Advertising; 
Fred A. Lawson, The E. L. Patch Company, National 
Defense; Francis Chilson, Production. 

The entertainment committee under the chairman- 
ship of Joseph A. Huisking, of Fritzsche Brothers, 
functioned extremely well. A cod-fishing trip was held 
on Monday afternoon, and a cocktail party before 
dinner in the evening. Following dinner an entertain- 
ment was presented. On Tuesday a ladies’ luncheon and 
bridge was held, and in the evening a clambake was 
presented on the beach in front of the hotel; this was 
followed by dancing in the hotel. The final round of the 
golf tournament was held Wednesday afternoon, and 
the annual banquet was held Wednesday evening. 





Chemical Shortages 


(Continued from page 29) 


their customers will demand, but they cannot under- 
take to supply the export market in total. While further 
supplies of raw material might be obtained, plant pro- 
duction is limited, and new equipment for the process 
is not the easiest thing to obtain under present re- 
strictions on the use of metals. 

There are many other examples of the uncertainty of 
future supplies of chemicals which could be cited, but 
the above will give an indication of why chemical manu- 
facturers generally are supplying their customers on all 
items only on a past performance basis. A chemical 
manufacturer selling a long list of items cannot pass on 
orders for any products without looking up the cus- 
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tomer’s past requirements, and then investigating the 
items for which more than ordinary demands are being 
made. The reason is that the manufacturers them- 
selves cannot be certain what products will tighten up 
next. They are not able to forecast what products the 
government is going to demand next in heavy quan- 
tities, and they want to conserve all stocks of products 
on hand for serving customers during a period when the 
government might step in for very heavy supplies. 

Another reason why manufacturers must seek to con- 
serve stocks on all products and not fill abnormally large 
orders for one customer, is that a shortage of one product 
might have caused this customer to switch to the 
product which he is now demanding in large quantities. 
Naturally the chemical manufacturer does not want to 
find himself cleaned out of the product when other 
customers might also come in for larger quantities to 
make the same sort of a substitution. In other words 
the manufacturers are thinking of their customers at all 
times and are taking these steps so as to protect the 
customers against any contingencies that might arise 
and that are, at the moment, unknown both to the 
chemical manufacturers and to their customers. 

The burden of detail being thrown upon the manu- 
facturers is enormous and it promises to increase further 
within the months that lie just ahead. Manufacturers 
are not averse to letting customers build up some re- 
serve stocks of products that are truly plentiful, but the 
manufacturers are being certain that they can see their 
way far enough into the future to take care of their 
normal demand for a goodly period ahead. 





Toilet Goods Meeting 


(Continued from page 28) 


Commission and these cases have been pending for 
many months. The industry will be greatly interested 
in the decision of the Federal Trade Commission in 
these two cases. The indications are that the super- 
vision of the labeling of all cosmetics will, during the 
next year, become much stricter.” 

The entertainment features of the meeting were ex- 
tremely well attended. The first night a special show 
was put on in the grand ballroom of the hotel, followed 
by a supper dance in the Sert Room. On the second 
day the men’s golf tournament was held at the Ridge- 
wood Country Club. And on the evening of the third 
day the banquet was held in the grand ballroom. 

The entertainment committee, under the chairman- 
ship of L. R. Root, of Scovill Manufacturing Company, 
was composed of the following other members: A. C. 
Burgund, Carr-Lowrey Glass Co.; Charles Fischbeck, 
P. R. Dreyer Inc.; P. Haebler, van Ameringen-Haebler, 
Inc.; W. E. Klass, Brass Goods Manufacturing Co.; M. 
Lemmermeyer, Aromatic Products, Inc.; M. Martin, 
U.S. Industrial Chemicals, Inc.; W. P. Murray, Conti- 
nental Can Co.; J. B. Walker, Hazel Atlas Glass Co.; 
Karl Voss, Karl Voss Paper Box Co. 
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ADEQUATE DRUG 
CONTROL 


By J. P. SNYDER 


re Food and Drug Administration has started an 
“all-out”’ campaign to insure adequate control and 
testing of all drug products. The importance of this 
phase of the Administration’s enforcement program for 
the immediate future cannot be overemphasized. This 
means that every drug manufacturer will be held strictly 
accountable for every “‘mistake” in the manufacture of 
a medicinal preparation, if such “mistake” is not dis- 
covered before the product is shipped in interstate com- 
merce. This applies to every type of drug product— 
simple household remedies, packaged proprietaries, and 
prescription pharmaceuticals. 

This means that Food and Drug will not permit 
the manufacture of “new drugs” until it is certain that 
the manufacturer has provided adequate control and 
testing. This means that every Food and Drug in- 
spector has been ordered to examine closely the control 
system of every plant he visits on his routine inspection 
tours. Full reports of his findings are to be kept in the 
Administration’s permanent records. 

FDA’s jurisdiction over the control systems used in 
the manufacture of “new drugs’ is complete and 
absolute. Its jurisdiction over control systems used in 
the manufacture of old drugs is not so extensive. In the 
latter case, FDA is limited to making “‘suggestions’’ as 
to how controls over old drugs can be improved. In the 
former case it can demand. However, the strength of 
its jurisdiction over old drug control systems arises 
from the serious consequences that can arise if an old 
drug plant, which has failed to heed FDA’s “sugges- 
tions’’ as to control systems, ships a “‘mistake”’ in inter- 
state commerce. 

The new emphasis on adequate control and testing of 
drug products arises from the fact that Food and Drug 
officials believe that the last several years have pro- 
duced “‘a number of ominous signs” that drug companies 
are not taking all care necessary in checking their prod- 
ucts. They cite the following as examples of the “‘mis- 
takes” that have been shipped in interstate commerce: 
(1) Elixir of Sulfanilamide, the consequences of which are 
well-known, not the least of which was enactment of the 
new law and stiff criminal and civil penalties for the 
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shipper; (2) A lesser known mix-up involving distribu- 
tion of Morphine Sulphate for Codeine Sulphate; (3) 
The transposition of labels on spirits of ammonia and 
larkspur lotion, which resulted in a fine of $400 and the 
placing of three individual defendants on three years 
probation; (4) The shipment, and subsequent use in 
remanufacture, of tartar emetic for tartaric acid; and 
(5) The recently widely publicised sulfathiazole-pheno- 
barbital mix-up. 

FDA recognizes the existence of the human element 
in the manufacture of drug products—it knows that as 
long as the human element prevails, mistakes are bound 
to occur in the manufacturing process. But here is what 
it is insisting on—every “mistake” must be caught be- 
fore the product is shipped in interstate commerce and 
before it reaches the ultimate consumer. To catch these 
“‘mistakes”’’ before shipment is the function of the con- 
trol and testing system. 

In addition to protecting the public from possible 
injury, and the shipper from possible civil and criminal 
liability, adequate control systems are worth many 
times their cost for the following reasons: (1) The com- 
pany gets what it is paying for in the line of raw ma- 
terials; (2) Waste and spoilage is prevented; and (3) 
Permanent records are provided as insurance against 
possible court actions. 

Since control systems are so important from an 
economic, as well as a public health and government 
relationship, point of view, the basic fundamentals of an 
adequate system is outlined in the foregoing para- 
graphs. Of course the details may be varied according 
to specific needs—in large plants, the system might be 
departmentalized, but the following is designed to pro- 
vide a working outline of the fundamentals. There is 
good reason for believing that a system based on the 
following outline would be considered ample by govern- 
ment regulatory officials. 


Personnel 


The effectiveness of a control system depends upon 
skilled personnel and modern equipment to carry out 
all the manufacturing operations as well as various 


July ’41: 49, 1 





BREE Peesogiien genes P<: 
ERI Ei: 








laboratory tests. Competent employees are best 
secured by placing their selection under an employment 
manager trained by education and experience to place 
the right individual in the right job. An efficient em- 
ployment manager does not attempt to put a square 
peg in a round hole. The first thing necessary for an 
effective control system is the selection of a Control 
Manager, on whose shoulders falls full responsibility for 
the identity, quality and purity of all the finished 
products. 

Necessarily the control manager must be clothed 
with authority commensurate with this responsibility. 
He must have the right to any and all information per- 
taining to the manufactured batch from the time the 
basic ingredients are received at the factory until the 
time the completed package is ready for shipment. It is 
obvious that a control manager of a large manufactur- 
ing establishment cannot be personally responsible for 
every detail, but it is his responsibility to surround him- 
self with competent assistants to aid in obtaining the 
complete information necessary for the final decision to 
release the product for the market. 

Before attempting to outline in detail the various 
operations of a control system, the reader is referred to 
the accompanying chart which outlines the various 
steps necessary. Specific attention is directed to: (1) 
The specification number; (2) Receiving number; (3) 
Lot number; (4) Order number; and (5) Code or control 
number. Through judicious use of these numbers, the 
various manufacturing and control operations are co- 
ordinated and a permanent record is created on a work- 
ing formula card to be filed for ready future reference. 


Basic Ingredients 


Unless one starts right one cannot finish right! Thus, 
it is essential in a control system to know the identity, 
quality and purity of each and every ingredient to be 
used in the manufacture of the product. To obtain this 
necessary information a specification card and number 
are issued to each raw material. Under this card and 


number is listed the specific tests to be used in determin- 
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vised by the FDA in the case of all new 


drugs as the result of the recent accident 
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in sulfathiozole tablets. Control methods 
should be checked on all products at this 
time as the FDA might extend its opera- 


tions further, especially if accidents occur 


in products not being made under new 


drug permits. 
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BASIC INGREDIENTS 
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Sampling |— 


Examination for identity, quality 
and purity. 
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MASTER FORMULA CARD 
Working Formula Card 
Lot No. 


~ Basic Ingredient Requisitions 


Manufacturing Instructions 

Manufacturing Records 

Approval of Batch by Production 
Dept. 











Recording Receiving No. 
Weight of measure of Ingredient 
Weight or measure checked by 


Control Dept. Examination 
Sampling finished Batch 
Specification and No. 


Physical Examination of Sample 

Delivery of Material and checked Chemical Examination of Sample 
by Manufacturing Dept. Examination of Working Formula 

Poisons Yar’ 

Passing of Batch 
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Receiving No. checked by 








Packaging Control 

Order Card 

Code or Control Number 
Labels 

Inspections 





Recording Code No. on Invoice 


ing the identity, quality and purity, and hence accept- 
ability, for each raw material ingredient. 

Such tests include the specifications of the United 
States Pharmacopoeia, the National Formulary, New 
and Non-Official Remedies and other authoritative 
scientific books. The chemical laboratory may find it 
necessary to devise special tests and note special quali- 
ties, such as fineness of powder, which may be required 
by the manufacturing department. The purchasing 
department is supplied with a copy of these specifica- 
tions to form the basis of purchases. 

When the material is received at the factory it is 
placed in the receiving room—a separate and distinct 
room from the stock room. All materials are retained 
in the receiving room until instructions are issued by the 
control manager for their final disposition. During this 
time materials are outside the jurisdiction of the manu- 
facturing department. After the materials are delivered 


to the receiving room, the control department repre- 
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sentative assigns a receiving number to each material 
which identifies it as long as it is present at the factory. 
The control man, who is also known as the official 
sampler, inspects the material to see if it is clean, 
properly packed, etc. and may reject the material if it 
does not meet these specifications. If he considers it 
satisfactory he takes a representative sample. At this 
point it should be stated that experience teaches that a 
properly qualified chemist, or man trained by such 
chemist, are the only men capable of drawing a repre- 
sentative sample of any material. 

The sample is placed in a container, cleaned and pre- 
pared in the control department, and a sticker is 
attached bearing the name of the material, the receiving 
number assigned to it, the date and any other pertinent 
information the official sampler may have acquired 
from his examination, together with his signature. The 
sample is taken to the control chemical laboratory, and 
tested according to its specifications. If it meets with 
the requirements it is passed for use. Otherwise it is re- 
jected. Complete records of the examination are filed, 
and if the material is directly imported it cannot be 
passed until the release signed by the Food and Drug 
Administration is attached to the record. 

A pass sticker is attached to all approved material 
bearing the name of the material, the receiving number, 
the date, together with the name or initials of the 
individual who examined the sample. The material is 
then transferred to the stock department. Special glue 
is used to prevent the sticker from falling off the con- 
tainer. 


The Formula Card 


The master formula card is a most important part of 
the control system, is designed to record each operation 
in the manufacture of a particular batch of medicine 
and to compile all the necessary information from which 
a decision may be reached by the control manager on 
the release of the product for sale to the public. The 
quantity of the ingredients, both active and inactive, 
are calculated and checked. Mechanical calculators are 
best to check figures in order to avoid errors. The 
superintendent of the manufacturing department, 
where the product is to be made, works in conjunction 
with the control department and provides the necessary 
information as to details and equipment. Attached to 
the master formula card are requisitions for the quan- 
tity of each material to be used in the manufacture of 
the batch, and a list of all the materials and amounts 
against which the superintendent of the manufacturing 
department may check when the material is turned 
over to him. 

Whenever a batch of the product is desired, the 
master card is run through a blue print machine and the 
print becomes the actual working formula card. Thus 
when the master card is correct the print, including 
requisitions for materials, must also be correct. One of 
the most important things in the preparation of the 
master card is to regulate the size of the batch to permit 
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efficient control of each operation. A lot number is 
assigned to each individual batch, and is also entered on 
the working card to identify this batch as long as it is 
in existence. 


Supplying The Basic Materials 


Individual requisitions for various ingredients are 
separated from the working formula card and delivered 
to the stock department where they should be filled by 
an experienced man. The following is an example of the 
requisition— 


Ingredient:. .. .Sodium Salicylate........... 
fo} * 
Amount:....8 lbs. 14 oz. 275 grains........ 


In this case the stock man gets the can containing 
Sodium Salicylate, brings it to the weighing table and 
records the receiving number, obtained from the sticker 
placed upon the can by the control department, in the 
space provided on the requisition. Only one material is 
allowed to be upon the weighing table at a time. He 
then weighs the correct quantity and records his name 
on the requisition, after the words “weighed by.” Be- 
fore removing it from the scales he calls another in- 
dividual to verify the weight and who also signs in the 
space provided. He also examines the original con- 
tainer for the receiving number and if he finds the entry 
on the requisition to be correct, he also signs to this 
effect. 

The material on the scale is transferred to a suitable 
container and labeled. A duplicate of the requisition 
serves as the label. This is repeated for all ingredients 
in a formula. The superintendent of the manufacturing 
department examins them and checks them against the 
list which has been forwarded to him by the control de- 
partment. If he finds them correct he signs a receipt. 

Certain materials such as narcotics, mercury salts, 
strychnine, etc., are recognized as poisons and are 
handled slightly different. These are kept in a separate 
and distinct room under the supervision of an individual 
known as the poison clerk. When one of these is re- 
quired for a preparation, the requisition is turned over 
to the poison clerk who takes the particular poison to 
the manufacturing department, weighs out the correct 
quantity and personally witnesses its addition to the 
batch. He properly signs the requisition and records in 
the poison ledger the name of the preparation, lot num- 
ber, name of the poison, receiving number, the quantity 


he weighed out and the date. 


Manufacturing Operations 


While the master formula card is prepared to give 
specific details of how the product shall be manu- 
factured, it frequently occurs that information avail- 
able only at the time of actual manufacturing is of prime 
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importance when determining if the product is satis- 
factory to be distributed to the public. Accordingly, 
the working formula card has space provided wherein 
such information may be recorded during manufacture 
for the benefit of the control department. 

The manufacture of compressed tablets will serve to 
illustrate this point since very few chemicals and prac- 
tically no vegetable drugs are capable of being com- 
pressed directly into tablets. Such materials must first 
undergo a process known as granulation in order that 
the ingredients will feed properly to the compressing 
machine. Inert ingredients, and binders, for example 
simple syrup, are added to the materials and are mixed 
in a mass mixer until uniform. Next the mass is placed 
in driers and the moisture eliminated. Separate and 
distinct driers are used for different batches and the 
driers labeled to indicate the particular preparation for 
which the ingredients are intended. Finally the dry 
mass is run through a mill known as a granulator and 
reduced to a coarse powder. 

Of course, there is some slight loss in handling the 
material so it is then weighed, and the figure entered on 
the working formula card. The superintendent com- 
pares this weight with the theoretical weight arrived at 
by experience and calculation which appears on the 
master card. Should the actual weight vary perceptibly 
from the theoretical weight, say more than 1%, it is the 
cause for investigation. 

Also, usually before the granulation can be com- 
pressed, it is necessary to add certain substances known 
as lubricants. For example, talc, stearic acid, lycopo- 
dium, etc., which prevent the tablets from sticking on 
the compressing machine. Conditions frequently make 
it necessary to add more or less of the lubricants and 
the individual in charge of compressing is permitted a 
certain amount of leeway in determining the amount. 
He, however, enters on the working formula card the 
actual amount used. 

The granulation plus the lubricant is weighed and 
this quantity also entered on the working formula card. 
From this weight and the number of tablets required to 
be made it is a simple matter to calculate the theoretical 
weight of each tablet so that it contains 100% of the 
ingredients. This figure is also entered on the working 
formula card. Frequently it is necessary to send a 
sample of the granulation to the control department and 
have it assayed to arrive at the correct weight of the 
tablet. The granulation is now transferred to a space 
provided next to the machine on which the tablets are 
to be compressed, properly labeled with the working 
formula card attached. The machine is then adjusted 
to run the tablets at the required weight and compres- 
sion started. 

The operator of the machine is required at intervals 
not to exceed 15 minutes to weigh a certain number of the 
tablets, record this weight and determine if they are 
running correctly. When necessary, he makes adjust- 
ments to the machine so the weight is kept correct. 


Frequently a portion of the weighed tablets is set aside 
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from which the representative sample of the finished lot 
may be obtained. The tablets are sorted and any which 
are defective in any way are rejected. The defective 
tablets are added to any incorrect tablets obtained at 
the time the machine was being adjusted, and dust and 
the remaining too small quantity to run through the 
machine. These are known as tailings. The weight of 
the tailings is obtained and recorded on the working 
formula card. 

When material is cheap and the quantity insignificant 
tailings are thrown away. In case they have consider- 
able value, they are turned over to the formula card 
department, properly labeled with the lot number of the 
batch from which they were obtained, and may be 
added to subsequent manufactured batches. Proper 
notation, however, is made on the new working formula 
card as well as the original working formula card to 
keep a complete record. 

After the manufacturing operation is complete, the 
tablets are weighed and the number completed cal- 
culated and recorded on the working formula card. The 
superintendent of the manufacturing department then 
signs the card stating that to the best of his knowledge 
and belief the tablets are correct. If for any reason an 
accident happens to the manufacturing batch necessi- 
tating the use of additional ingredients, the control de- 
partment, after investigation, issues what is known as 
an adjusting card. This contains information why the 
additional material is required and instructions as to 
how it is to be added. The basic ingredients are sup- 
plied in the same manner as with the original working 
ard. The adjusting card is attached to the working 
formula card and becomes part of the permanent record. 


Control Department Examination 


The working formula card is now turned over to the 
control department, and a chemist must obtain a repre- 
sentative sample of the batch. Naturally if a handful 
of tablets is scooped up from the container it can only 
represent a portion of the run. No restrictions are 
placed upon the chemist as to how he shall obtain the 
representative sample and he may take any steps within 
reason to secure such a sample. If the chemist should 
require the entire batch to be turned over to the control 
department, it is delivered to them. In other words, the 
entire responsibility is placed on the shoulders of the 
chemist who signs to the effect that he has obtained a 
representative sample. 

The tablets are examined in the control laboratory 
under the supervision of the chemist for physical ap- 
pearance, size, color, odor, taste, solubility—or whether 
they disintegrate properly. The average weight is ob- 
tained and they are compared with a type sample. The 
one who makes the examination records on the working 
formula card the results of each finding. Except in 
those rare instances where the tablet contains ingredi- 
ents which defy analysis, a portion of the representative 
sample is turned over to an analyst to determine the 
quantity of one or more of the active ingredients present 
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in the tablet. He also records the results of his examina- 
tion on the working formula card. 

A large number of tablets are coated with certain 
inert ingredients—frequently they are colored. In such 
cases the control department turns over the plain tablets 
to the coating department if the examination proves 
them satisfactory. The coating department records on 
the working formula card the coating process used, the 
quantity of the inert ingredients added, and the quan- 
tity and name of the certified color. When the opera- 
tion is completed, the coated tablets are returned for 
further examination by the control department. 


Passing the Product for Packaging 


The working formula card is now turned over to the 
control manager who has before him a complete history 
of the manufactured lot. He can complete his responsi- 
bility of determining if the product shall be passed for 
packaging only if nothing has been denied him in the line 
of information concerning the details of its preparation. 
Chemical analysis is, of course, important, but in a con- 
trol system such as this one it is actually more in nature 
of a final check. Before passing the lot, the control 
manager must convince himself from the record that 
all operations and examinations were correct. For 
example, should a formula card call for 210,000 tablets, 
and the record indicates 250,000 were actually made, 
the control manager would not pass the lot even though 
the chemist’s report indicated the tablets were 100% 
correct. 

This also is vital! Naturally, it must be recognized 
that the president and general manager of the company 
are the final authorities in a plant with the right to 
overrule the control manager. However, when either 
cares to do so, a space is provided on the working form- 
ula card for their instructions and signature. Most 
executives will seldom care to overrule the authority of 
the control manager or accept responsibility attached 
to their signature on the working card. When the con- 
trol manager is convinced the product is correct, pass 
stickers are attached to each container holding the 
batch. The sticker bears the name of the preparation, 
Jot number assigned to the working formula card when 
the batch was ordered, the date, and the name of the 
individual who issued it. 

The control manager also signs the working formula 
card which is filed as a permanent record of these 
operations. 

Package Control 

Packaging control requires the same careful attention 
as manufacturing control. A frequent error is the 
transposition of labels. Bottle caps, liners, cans, jars, 
etc., are subject to a similar examination as is given 
basic ingredients from which the product is manu- 
factured. Specification numbers are assigned to each, 
and appropriate tests worked out to assure the accuracy 
of each. When received they are passed upon by a divi- 
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sion of the control department and not used until a pass 
sticker is issued for each. 


Labels 


A master formula card is also used for the prepara- 
tion of labels. The control manager, or his representa- 
tive, is responsible for the statements appearing on the 
label and he prepares such statements in conjunction 
with other company officials and the legal department 
and places them upon a card which thereafter becomes 
known as the master label card. Duplicates are given 
to the printing department and to the department 
where the printed labels are stored. Orders are issued 
for the printing of the labels but before the printing de- 
partment actually prints the labels, proof is submitted 
to the control manager to check with his master label 
card. Great care is exercised to prevent labels from be- 
coming mixed. When the labels are completed they are 
delivered to the label store room where they are again 
checked with a copy of the master card located in this 
department. 

The blue print system is also used for packaging 
orders. It contains requisitions for the quantity of all 
materials to be delivered to the finishing department. 
The working packaging order is also delivered to the 
finishing department and the lot number of the ma- 
terial, from the pass sticker placed upon it by the con- 
trol department, ascertained and recorded. Each pack- 
aging order is given a code or control number which is 
also recorded on the order. In addition this code or con- 
trol number is stamped on each label. This is done on a 
small rapid press equipped with a mechanical counter 
in the label store room. Only the correct number of 
labels are delivered for the particular order and if any 
label is mutilated additional labels are subject to req- 
uisition on presentation of the mutilated label. 

The actual labeling usually takes place on tables pro- 
vided with traveling belts and in no case is more than 
one material allowed on the table at a time. Each 
table is supplied with inspectors who do no manual 
work, but their duty is to examine each completed pack- 
age and know it is correct. These inspectors are not 
under the supervision of the finishing department but 
work under the direct orders of the control manager and 
have full and complete instructions from him to do any- 
thing within reason to keep the package correct. As a 
check on the diligence with which the inspectors handle 
their work the control manager frequently puts through 
an erroneously labeled package to test the inspectors, 
but watches carefully to see this does not reach the 
market. The packaging working card is properly signed 
by the individuals to attest to the accuracy of the opera- 
tion and becomes a part of the permanent record. 

It greatly facilitates the tracing of any particular 
package if the code or control number appearing on the 
package is recorded on the invoices or the file copy. 

In a large manufacturing establishment it frequently 
happens customers, for various reasons, may return 
merchandise. Often times this merchandise is in good 


(Continued on page 77 t 
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VITAMIN E 


By M. A. LESSER 


— wide value of vitamin E in general medicine,” 
wrote Bicknell’ early in 1940, “is only now being 
realized.”’ He referred not only to the use of this Vita- 
min in the treatment of sterility and abortion, but to its 
newer employment for muscular dystrophies and neuro- 
logical diseases as well. If the recent medical literature 
is any indication, Bicknell’s prediction was quite 
correct. 

It was back in 1922 that Evans and his coworkers” 
demonstrated the existence of a hitherto undiscovered 
accessory food factor which prevents pregnancy failure 
in rats and lack of which causes male animals to become 
permanently infertile through serious degeneration in 
the reproductive organs. First called vitamin X, this 
factor has since been assigned the letter E and is vari- 
ously known as the “anti-sterility vitamin” or “fertility 
vitamin.” 

Other groups of workers almost simultaneously con- 
firmed these findings, and soon many papers appeared 
corroborating the early reports. For nearly a decade, 
however, the experiments were almost entirely confined 
to animal studies, but a good deal of pertinent informa- 
tion was gathered during this interval. It is not the pur- 
pose of this discussion to go into a consideration of this 
preliminary work since excellent reviews on this phase 
are readily available.® * ° 

It has been shown that vitamin E is rather widely 
distributed in nature. Cereal grains and green, leafy 
vegetables such as lettuce, spinach, alfalfa, and water- 
cress are good sources. Compared to these,‘meats do 
not contain any considerable proportions of the vita- 
min. The quantity present in milk is small and varies 
with the diet of the milk producing animal, but butter is 
considered a good source of this factor. Among the best 
sources of vitamin E are the unsaponifiable parts of 
vegetable germ oils such as wheat germ oil, rice germ oil 
and cottonseed oil.° Wheat germ oil was early found to 
contain higher proportions of this vitamin than most 
other food substances and so the greater part of the 
earlier experimental work was done with the natural 
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vitamin E from this source. Moreover, wheat germ oil 
is still very widely used in present day therapeutics for 
treating conditions due to Vitamin E deficiencies. 

Classed among the fat soluble vitamins, vitamin E 
is considered one of the most stable of these factors. It 
is remarkably stable to light, heat and air. In the dry 
condition, vitamin E is stable to high temperatures up 
to 250° C., nor does cooking, drying or steam distilla- 
tion have any harmful effect upon it. Though stable to 
ordinary light, prolonged exposure to ultraviolet light 
is said to cause slow inactivation of the vitamin. Hydro- 
genation has no destructive influence. 

In its natural state, vitamin E is apparently asso- 
ciated with certain protective substances, known as 
antioxidants, which inhibit fat oxidation. Vitamin E 
activity is closely related to the content of these anti- 
oxidants, and the changes which take place when ran- 
cidity develops in oils and fats have a definite destruc- 
tive effect on vitamin E potency. Wheat germ oil is said 
to be especially rich in these antioxidants. Yet, Shute, 
one of the strongest advocates of its use in therapeutics 
stated, in a symposium in London in 1939,’ that wheat 
germ oil as a source of vitamin E should be fresh and 
preserved cold. 

Vitamin E is slowly oxidized in the presence of air, 
but is stable if stored in glass in the absence of air and 
protected against strong light and extreme heat. The 
vitamin is rendered inactive by contact with iron and 
with lead.® 

Attempts to isolate the pure substance responsible 
for the vitamin activity proved to be a long, tedious 
process involving the efforts of many investigators. It 
was not until 1936, that Evans and the Emersons’ ob- 
tained from wheat germ oil crystalline derivatives of 
two alcohols with vitamin E activity. These were desig- 
nated as alpha-tocopherol and beta-tocopherol. The 
former was effective in rats in doses of 1 to 3 mg., while 
the latter required 8 mg. Later, a third active sub- 
stance, gamma-tocopherol was obtained from cotton- 
seed oil.'° Alpha-tocopherol, however, is accepted as the 
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substance chiefly responsible for vitamin E activity and 
is the substance generally referred to as vitamin E. 
After this, events moved much faster. Even before 
the chemical structure of the tocopherols was complete- 
ly established, Karrer and his associates'’ at Zurich 
announced the synthesis of a substance which, except 
for its optical activity, had physical and chemical prop- 
erties identical with those of natural vitamin E. Further 
studies’? showed that this synthetic material also had 
the physiological properties of the vitamin. According 
to Mattell,* this was a unique event in organic-bio- 
chemical history—a complex substance synthesized be- 
fore its actual constitution was known. 

At the vitamin E symposium previously mentioned,’ 
Bergel reported on the further work of Karrer and his 
coworkers.'® Tocopherols had been found to be easily 
oxidized, and the oxidation products were biologically 
inactive. Various esters had been prepared and the 
acetate was shown to be less readily oxidized than alpha- 
tocopherol but equally active biologically. 

Much is still to be learned concerning the physio- 
logical action of vitamin KE. The hypothesis that its 
function is associated with the oxidation-reduction 
mechanism is, according to Bergel,® very difficult to 
understand in view of the fact that the oxidation prod- 
ucts of tocopherols are inactive. There is some evidence 
that a relationship exists between vitamin E and cer- 
tain endocrine glands, particularly the anterior pitui- 
tary. Underhill’ has pointed out that the effects of 
deficiency of the vitamin in the rat were similar to 
those produced by hypophysectomy. This, however, is 
disputed by the experimental studies of Drummond and 
his associates’ on immature rats and hypophysec- 
tomized adult rats. Bomskov and Schneider’? also 
found that there was no pituitary disturbance, but that 
lack of vitamin E in rats produced colloidal degenera- 
tive changes in the thyroid gland resembling those seen 
after castration. In other studies on the interrelation 
between the action of vitamin E, the ovarian hormones 
and the thyroid, Schneider’ found that, if vitamin E in 
the form of wheat germ oil is administered simulta- 
neously with estrogen, much smaller quantities of the 
sex hormone are effective than is otherwise the case. 

If the physiology of vitamin E is not entirely clear, 
it has been fully established that vitamin E deficiency 
in female rats has definite effects on fertility. Though 
normal ovulation and fertilization take place, fetal de- 
velopment is retarded and death and resorption of the 
fetuses occur unless the normal reproductive capacity is 

remedied soon enough by the administration of vitamin 
E. However, if only small doses are given, the litters 
will be destroyed or neglected by the mother because of 


lactation failure. If deprived of vitamin E, it takes 
three to four months for the rats to become sterile. 
Unlike many other vitamins, however, vitamin E is not 
stored in the liver, but in the muscles or fatty tissues.'” 
More recently, Cuthbertson et al,'® reported that the 


tocopherol molecule is apparently readily broken down 
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are ingested. 

Obviously, it is much more difficult to prove that 
vitamin E deficiencies are responsible for sterility and 
abortion in the human. It was formerly believed that 
the widespread distribution of this factor assured 
against the possibility of such deficiencies in the human 
diet. However, as has so frequently been demonstrated 
with other vitamins, not all diets contain adequate 
quantities of vitamin E. Drummond’ stated that he 
thought most poor class diets were deficient in vitamin 
E. Bicknell,’ too, warned that, “The diet of most 
people must be, at best, near the borderline of vitamin 
E deficiency; a borderline which is easily passed if there 
is any difficult of absorption from the bowel, or any 
unduly high consumption, for any reason, by the body.” 
He stressed that most diets were low in green vegetables 
and that modern flour milling methods remove the most 
valuable part—the wheat germ; source of vitamin E 
and other vitamins. 

Shute’® in his extensive research observed that a state 
of avitaminosis E was rather common among pregnant 
women in Canada. Particularly significant was the 
work of Barrie”’. In his investigations, stressing the 
symptoms of partial vitamin E deficiency, he came to 
the conclusion that such a partial lack was probably 
more serious than a complete lack of the vitamin. 

The knowledge gained in animal studies has been 
widely utilized in humans for the treatment of habitual 
or threatened abortion and sterility. Vogt-Moller?’ in 
1931 was the first to report a detailed study of vitamin 
E administration to humans. In a later paper” he re- 
ported that he had treated a total of 52 women, with 
histories of from two to five abortions, and had obtained 
38 living births. At the London vitamin E symposium,’ 
he stated that in human cases, vitamin E was successful 
in from 75 to 80 per cent. of cases of habitual abortion. 
The treatment had also proven effective in cases of 
threatened abortion, premature separation of the 
placenta and the toxemia of pregnancy. 

At the same conference, Currie, who had previously 
written on this subject,”® reported that he had treated a 
total of 95 cases of habitual abortion with wheat germ 
oil, used alone or with progesterone, and had obtained 
80 per cent. of living births. An even higher percentage 
of full term pregnancies were obtained in cases of 
threatened abortion. 

Macdonald, also present at this meeting, reported 
success with vitamin E in 17 of 18 women who had pre- 
viously had two or more spontaneous abortions. Good 
results were also obtained in cases of threatened abor- 
tion or antipartum hemorrhage. Other clinicians?" ”° 
26.27 have published reports on the success achieved in 
these conditions; wheat germ oil being used in most of 
the cases cited to supply the requisite vitamin E. 

More recently, Collins and his associates” have pre- 
scribed wheat germ oil for all cases of habitual or threat- 
ened abortion solely because of the good results ob- 
tained by other clinicians and the good effects which 
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they themselves had obtained with this procedure. 
Sometimes this medication was combined with pro- 
gesterone or thyroid or both. Proof of the efficacy of 
vitamin E was quite dramatically demonstrated when 
three patients stopped taking the oil but continued 
with the other medication. They promptly began to 
attempt to abort, but resumption of the wheat germ oil 
rapidly stopped the abortion symptoms. 

On the basis of his own rather wide experience, 
Shute” is of the opinion that every pregnant woman 
should be given wheat germ oil. “It has long been recog- 
nized,” he states, “that a very high percentage of preg- 
nancies in both America and Europe terminated pre- 
maturely, whether by act of nature or human interven- 
tion. It would appear that the greater proportion of 
these abortions are natural, for the success of widely 
known abortifacient medicine taken orally and known 
by the whole profession to be inert, suggests that abor- 
tion was impending when these drugs were taken and 
that their success was largely a triumph of coincidence. 
If we were to admit that even one-tenth of conceptions 
were in danger of premature spontaneous eruption, the 
widespread use of wheat germ oil early in gestation 
might seem justified. If, however, there be added to 
this indication for its use, the beneficial effects achieved 
by it in the prophylaxis and the therapy of abruptio 
placentae . . . then there is some reason to advise the 
use of vitamin E therapy in every pregnancy.” 

However, other authorities are much more cautious. 
The Council on Pharmacy and Chemistry of the Amer- 
ican Medical Association,’ for example, in its review of 
the subject, included that, “the published results of the 
treatment of habitual abortion with vitamin E are 
sufficiently encouraging to justify further clinical ex- 
periment. Such experiments are justified only if prepa- 
rations of known activity are used and if adequate 
diagnosis and clinical control can be established.” 

Although not much work has been done with male 
patients, Shute”’ stated that he had produced testicular 
descent in a case of cryptorchidism with vitamin E, 
after therapy with urinary gonadotropic hormone had 
failed. He also suggested that vitamin E might be use- 
ful in treating defective male patients, and referred to 
the work of Moench who had cited the importance of vi- 
tamin E in the human male for the production of 
normal spermatozoa. 

Many laboratory workers have observed that suck- 
ling rats from vitamin E-deficient mothers developed a 
paralysis of the hind legs. The same condition occurred 
in rats fed vitamin E-deficient diets. Repeated tests 
showed that the condition could be readily prevented by 
the administration of wheat germ oil and other vitamin 
E_ preparations.* *"*?. Other tests on herbiverous 
animals; rabbits*® and guinea pigs,** *’ showed quite 
conclusively that deficiency of vitamin E is one of the 
main factors, if not the main factor, in causing ex- 
perimental muscular dystrophy. 

In his summation of the data then available on this 
phase of vitamin E activity, Mattill* observed: “What 
value these observations may have for the understand- 
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ing of human muscular dystrophy should be and is 
doubtless already a subject for careful inquiry.”’ 

However, it was not until January, 1940 that the first 
report of the application of this experimental informa- 
tion to human muscular dystrophies and nervous 
diseases appeared in the medical literature. At that 
time, Bicknell*® reported remarkable success with vita- 
min E therapy in the treatment of a group of patients, 
mostly children, suffering with myopathies. Using 
vitamin E therapy in the treatment of muscular dys- 
trophy in children, definite improvement was shown in 
12 out of 13 patients so treated for at least six weeks. 
Even bed-ridden cases showed improvement. Even 
though recovery was slow and the treatment prolonged, 
these results are important in view of the fact that such 
cases, prior to vitamin E therapy, had always been con- 
sidered hopeless. 

Employed in four cases of amyotrophic lateral 
sclerosis, (a disease which affects the lateral columns 
and anterior gray matter of the spinal cord) vitamin E 
arrested the disease in two; the other two, being too far 
advanced to be aided by this therapy, died. Improve- 
ment was also observed in one case of congenital 
amyotonia, a disease of early childhood, marked by a 
general reduction in muscle tone. 

“The discovery of the importance of vitamin E in 
the treatment of muscular and nervous diseases,”’ said 
Bicknell, “‘appears to be revolutionary. It opens up 
new lines of thought and treatment in many diseases. 
It appears indeed to be one of the great advances in 
general medicine of the century.” He declared that 
children on a diet rich in vitamin E may be more resist- 
ant to infantile paralysis and advocated that the vita- 
min should be used as a protection. 

In order to obviate the possibility that synthetic 
vitamin E, e.g. alpha-tocopherol, might not be identical 
with the myotrophic and neurotrophic factors, Bicknell 
used fresh, dried whole wheat germ as the source of 
vitamin E. 

About two months later, however, Wechsler®’ re- 
ported the successful use of synthetic vitamin E in two 
cases of amyotrophic lateral sclerosis; one recovered 
fully and the other showed general improvement. In his 
paper, Wechsler noted, “Of even greater significance is 
the fact observed on two occasions, when the adminis- 
tration of the tocopherols was stopped, that the weak- 
ness returned, and, when treatment was resumed, re- 
covery promptly resulted. This is almost a crucial 
physiologic and clinical experiment indicating that the 
recovery was the direct result of the treatment.” 

He, too, stressed that in former days there were no 
remissions, no treatment and no cure for this condition. 
He advised that in the treatment of the dystrophies, 
“vitamin E is definitely indicated in the hope of curing 
early cases and arresting old ones.”’ 

In a later series of cases of amyotrophic lateral 
sclerosis, combined vitamin E therapy was used; syn- 
thetic vitamin E, high vitamin E diet and wheat germ 
oil. Bile salts were given to improve absorption and the 
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reer countries have given us our chief supply of 
certain essential crops, and under the present war 
conditions supplies have been greatly curtailed, or cut 
off. It would seem that now, if ever, is the time to con- 
sider the domestic cultivation of these crops in the light 
of a defense project and conditions to be expected in the 
future. 

As a condiment, sage has been the favorite standby of 
American culinary for well over three hundred years. 
The oil is used mainly in the perfume and pharma- 
ceutical industries. The clary sage plant is excellent for 
mellification. 

At present this useful herb is grown commercially in 
Dalmatia, war-torn Yugoslavia. Current prices for 
Dalmatian sage rise as the supply here diminishes. 
Considering that sage is cultivated in American gar- 
dens, it is only necessary to increase the acreage to 
supply our markets. 

There are more than four hundred species of sage 
(Salvia), of which more than one hundred are native in 
Mexico. Salvia officinalis is the variety used as season- 
ing, while Salvia solarea, or clary sage, is the source of 
the essential oil. Sage is a member of the mint family 
(Labiatae). 

Little attention is paid to the methods of cultivation. 
Reports note the recent experimentation in Virginia 
and California and present commercial production in 
Massachusetts, New Hampshire, and Vermont, of sage. 

During the first World War sage sold for more than 
65c a pound. That we use enormous amounts of im- 
ported sage is indicated by imports of 1,500,000 pounds 
a year, in normal times valued at $50,000. 

During the first year of cultivation, the sage plant 
forms a thick, low bush of hard, hairy leaves, and de- 
velops strong roots. The second year flowers develop 
in clusters of five to seven blossoms. Pink or violet 
flowers grow above the leaves. The leaves are the com- 
mercially valuable part of the plant. 

Sage is propagated by seeds. The first year crop is 
small. With proper care a sage planting gives large 
crops during the second and third years. This variety 
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thrives best on elevated plains in warm climates. Light, 
limy, well-lighted soils are the best. Drainy, damp 
ground is unsuited. “Black” soil is satisfactory. In the 
system of crop rotation, the main requirement for sage 
is purity of soil. Weeds must be cleared as they appear. 

The sowing is taken care of in the Spring or in the 
Fall. Spring sowing is not too successful if the Spring 
is short, hot, and dry. It is recommended that the seed 
be sown early in the Fall, August to September. How- 
ever, the best month for sowing is November. The 
yield obtained is four to five times higher than in the 
case of Spring sowing. An average yield is 1500 pounds 
of dried leaves per acre. The late Fall sowing is advan- 
tageous in localities with dry Spring. Thus, the young 
sprouts have time to grow strong before the soil is 
dried out. The only danger in the late fall sowing lies 
in regions with snowless, stormy winters where strong 
winds can blow the sowings from a light soil. 

Soil preparation in the Fall consists of plowing and 
then leaving until Spring, when the soil is dry enough so 
as not to cling to the implements. The soil is furrowed 
and seeds sowed. Sowing by rows is the accepted 
method. 

If the germination of the seed is 80 to 90 per cent., 
the amount of seeds used per acre is two to three pounds. 
The viability of seeds decreases after three years. 

The rows are planted 20 to 25 inches apart. In very 
rich soil two pounds per acre are sufficient, with a dis- 
tance of 30 inches between rows. The sowing must not 
be more than one inch. Too deeply embedded seeds are 
the most frequent cause of crop failure. However, for a 
rather dry soil in a windy climate, the distance can be 
deepened to one and a half inches. Sage sprouts after 
six or seven days. 

The care includes softening the soil in the Spring 
after the Fall sowing and then thinning out to a dis- 
tance of four to six inches between plants in the rows. 
Weeding takes place all Summer, and the soil is re- 
furrowed at least four times. 

The weight of freshly gathered leaves is greater than 
that of the dried leaves. A chemical analysis sets a 
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maximum moisture content for the dried leaves at 
13 per cent. 

In Salvia solarea or clary sage the flowers are the im- 
portant commercial part, yielding essential oil. There 
are small amounts of oil in leaves and stems which are 
insignificant and yield oil of lower quality. 

Completely matured flowers contain the highest 
amount of essential oil. Unfortunately, sage flowers 
and ripens at different times, and it is necessary to 
harvest the crop two or three times. Usually the middle 
part of the bush ripens first. The crops can be collected 
by adjusting the height of the harvesting machine. 
Only the flowers are harvested. The leaves are culled 
before the crop is ready for distillation. Drying or 
storing the flowers lowers the yield of oil by about 50 
per cent. The total essential oil is 0.15 to 0.22 per cent. 
The yield averages 4,000 pounds per acre the second 
year. The best time of day to harvest is between one 
and two or four and five P. M. Harvesting on rainy 
days decreases the amount of essential oil. 

The average price of coriander seed is eight cents per 
pound. Now the price is about doubled. Old sources of 
supply have been cut off. Formerly Russia, Hungary, 
England, Morocco, and India furnished the bulk of our 
imports of coriander. The quality of these imports 
ranged from the best to the least desirable in order just 
named. 

More than 3,000,000 pounds of coriander seeds are 
imported each year, at a cost of $150,000. Beside this 
amount, a large volume of coriander oil also is im- 
ported regularly. From the oil five different aromas can 
be developed. These are Linolcol (odor of lily-of-the- 
valley), from which comes Linalilacetst (odor of berga- 
mot); Citral (odor of lemon) comes from coriander oil, 
and in turn lonon metilionon (odor of violet) appears. 
Norol Geraniol (odor of rose) is the fifth aroma. These 
aromas could be used even more extensively in in- 
dustries. 

Coriander is rather easily cultivated. It can grow in 
almost any soil except ground with swampy drainage. 
The best growth sites are either black or limy soil. It 
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The acute shortage of essential oils 
brings to the fore the possible produc- 
tion of some of these products in this 
country, not only to relieve the shortage 
at the moment, but to make this country 
independent on many of these products. 
The National Farm Chemurgic Council 


is giving much attention to the problem. 


requires sunny locations. Optimum growth of the plant 
is most likely on fallow land or following wheat, rye, 
or potatoes in crop rotation. Coriander grows satisfac- 
torily from Florida to Maine and from New York to 
California. Successful experimentation has been carried 
out in Kentucky, Illinois, lowa, and Ohio. 

One year before the coriander is planted, the soil 
must be fertilized, but another plant must be sown 
after fertilization and before the coriander crop, because 
increasing the fertility of the land just before the cori- 
ander seeds are planted would result in a profuse 
growth of leaves and stems. The seed would ripen 
later. This would not be desirable because the seed is 
the valuable part of the plant. 

Before planting, the soil is plowed deeply, (5 to 8 
inches) and harrowed early in the Fall. If weeds ap- 
pear, it is necessary to harrow again. In the early 
Spring, as soon as the field dries, the soil is harrowed 
again, or even plowed deep, to a depth of three inches, 
depending on the number of weeds. 

From ten to thirteen pounds of seed are sown per 
acre in rows 15/22.5 inches apart. Sowing by rows is 
the best practice because half of the amount of seeds is 
required as compared with broadcast seeding. Also, 
the former way makes weeding much easier to do. Sow- 
ing is done at the end of April or the beginning of May. 
The seeds used for sowing must be normally developed 
and have normal moisture. Seeds are usually sown dry. 
Occasionally, to accelerate their sprouting, they are 
soaked in water with hydrogen peroxide for three or 
four days. Sowing is done after a slight drying in the 
air. As coriander seeds soon lose their sprouting ability, 
overmature seeds should not be used. The best age for 
sowing seeds is two years. 

When the first sprouts appear, the crop is thinned. 
After that, weeding is done until the plants are strong 
enough to overcome any weed growths. In order to 
control the weeds it is recommended that some flax, 
hemp, or sunflower seeds be added to the coriander 
seeds in the ratio of one pound to 8-10 pounds of 

(Continued on page 77) 
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IN TUBES: Elsewhere in these pages will 
find plenty of discussion concerning the shortages 


occasioned by the defense program. The talks given at 


you 


the T.G.A. convention are especially important to per- 
fume and cosmetic manufacturers while manufac- 
turers of shaving preparations and tooth pastes are 
affected by the recent O.P.M. order concerning col- 
lapsible tubes. 

Manufacturers of collapsible tubes for shaving prepa- 
rations, paints, and adhesives were ordered by the 
Office of Production Management to use 10 per cent. 
tin-coated, or tin alloys in which the total over-all 
amount of tin does not exceed 15 per cent., instead of 
100 per cent. tin tubes now used. 

John D. Biggers, O.P.M. director of production, 
said one-third of the production of tubes should be con- 
verted by July 1, two-thirds by August 1, and all by 
September 1. He estimated 1000 tons of tin would be 
saved annually. 

“As other conservation measures may be necessary,” 
Mr. Biggers wrote to the manufacturers, “it is sug- 
gested that you give consideration to means of effecting 
other savings of tin in your industry, particularly with 
regard to collapsible tubes for dental cleaning prepa- 
rations.” 

Although we know it’s damner over the wat and 
nobody cares, our fatal predilection for reminiscing 
-arries us back to the end of ’34 when there was quite 
a to do about tin-coated tubes and how dangerous they 
were for carrying the products of this industry. In 
these days the “better element” (those using all tin 
tubes) contended that while 20 per cent. tin might be 
safe, no one was using more than 10 per cent. Users of 
tin-coated tubes, on the other hand, said 7.5 per cent. 
was safe but some protested at the minimum of 5 per 
cent. At that time, only one of the collapsible tube 
manufacturers defended the tin-coated tube as a con- 
tainer for drug and cosmetic products while almost all 
the others were unanimous in condeming anything but 
all tin tubes. The defender of tin-coated tubes said that 
they had been used extensively for certain types of 
pharmaceutical products. But even he added that, “we 
do not claim that they are suitable for all products. 
They were not intended for tooth pastes or shaving 
creams, although they are perfectly satisfactory for 
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some tooth pastes and some shaving creams, especially 
brushless shaving creams. You might be interested to 
know that for years we have sold certain customers tin- 





coated tubes in limited amounts for tooth paste. So far 
as we know they are entirely satisfactory.” 







IN CONTAINERS: Shifting from Mr. Biggers to 

Donald M. Nelson, director of purchases for the 
O.P.M., the latter, in a speech in Pittsburgh on June 16, 
called upon manufacturers to reduce the number of 
fashions, styles, models, colors, shapes and brands of 
consumers’ goods. Productive capacity of the United 
States for defense could be increased by 25 per cent. or 
perhaps even by a third by standardizing models and 
reducing the variety of civilian goods, he estimated. 
Farsighted manufacturers in this industry are already 
giving thought to increased standardization along 
these lines and the pharmaceutical manufacturers 
among them will be interested in British regulations 












concerning those products packaged in tin containers. 

A report from “The Pharmaceutical Journal,” 
London, says “The Minister of Supply has issued an 
Order, the Control of Tins and Cans (No. 4) Order, 
1941, which lays down conditions with which the con- 
tainers of a large variety of pharmaceutical prepara- 
tions must comply. Section 5 of the British Standards 
schedule deals with metal containers for medical, 
dental and pharmaceutical products. 

“One paragraph deals with containers for pills and 





Ol 
a 


most oO: 


You 
are pai 


tablets, the only requirement being that the sizes of the Farm 
containers must not be less than those capable of hold- — shows 
ing 1000 pills or tablets. Containers for petroleum There 
jelly for medicinal purposes, anti-vermin pomade and Whe 
lard and lard benzoated ointments should have a First 
capacity of 1, 114 or 2 oz., maximum ullage 5 per cent. — the m: 
“Containers for suppositories and pessaries must hold joy, of 


not less than 12 of these articles, and for capsules and 
friable glass ampoules the only requirement is that 
they must be of a size and type which were in common 
use for the particular commodity between September 
1, 1939, and July 23, 1940. is 

“Somewhat more detailed conditions are laid down 
for ‘general pharmaceutical specialties.’ Thus, fot 
health salts, liver salts, and medicinal powders not it- 
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PACKAGING MYSTERY: Why don’t you ever see a blue barn? 


ou wouldn’t expect farmers to know 
ie great deal about packaging. But 
most of them do. Their barns prove it. 
You've probably noticed that most barns 
are painted red. A survey made by “*The 
Farm Journal” among 25,000 farmers 


shows that 73°% of them had red barns. 
There wasn’t one blue barn to be found. 
What does that prove? 
First, that farmers understand one of 
protec- 


fon of contents. Red paint is more sub- 


the major principles of packaging 


stantial—it lasts longer than blue. 
Second, this proves that farmers know 
another important packaging angle— 
economy. They believe red paint costs less 
to buy and use. They said red paint “‘holds 
its color . . . doesn’t show the dirt.” 
Third, it proves that farmers know that 
the right color is important for eye appeal. 
They came up with some real packaging 
“Red 


harmonizes with the foliage, brightens up 


thoughts when they said: paint 


the farm, matches the other buildings.” 


Protection, economy, beauty — that’s 
what a manufacturer can expect of a 
Continental package. Our packaging experts 
know how to combine all three to develop 
the best possible container. 

For 36 years we have been helping many 
businessmen to pack a wide variety of 
products successfully—in packages that sell. 
Can we be of help to you? Whether your 
problem calls for an entirely new type of 
container or an improvement of your pres- 


ent package . . . just call for Continental. 


CONTINENTAL CAN COMPANY 


New York 
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Chicago 


Montreal 
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Collapsible Tube Division 


VICTOR METAL PRODUCTS 


CORPORATION 


200 Diamond St. 
Brooklyn, N.Y. 
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cluded in the foregoing only 4% and 1 |b. tin containers 
are allowed with a rectangular or round lever lid and 
maximum ullage 5 per cent. The net capacity of shaving 
soap powder, deodorant powder, talc, Fuller’s earth, 
baby powder, foot powder and dusting powder con- 
tainers must be equal to 3 oz. by weight or 5 fl. oz. of the 
commodity, whichever is the less. 

“Tins for denture fixatives must hold 1 0z., for 
tooth powders and denture cleansers 1 or 2 02z., for 
medicated pastilles, jujubes, lozenges and meat extract 
cubes, 2 0z.; for medicated pellets and globules, | 0z.: 
for medicated boiled sweets and candy, 2, 4 or 7 lb.; for 
asthma powders, 4 0z.; for anti-moth preparations, 
other than naphthalene, 2 0z.; for casein glycerophos- 
phates and compounded preparations thereof, 2 0z.; for 
waterglass and other egg preservatives 1, 2, 4 and 7 lb.; 
for medicinal glucose and compounds thereof, 1, 4 and 


7 Ib.” 


HE COSMETIC TREND: While early Fall buy- 

ing of cosmetics is still largely done on the basis of 
an approximate 6% advance over last year’s orders and 
buyers’ present forecasts for Christmas run to 8% plus, 
it is most likely that both figures will be revised up- 
wards in the near future. Fall should be at least 8% 
ahead while Christmas may bring 12% or more. 

Hair preparations find most interest. There is little 
new in them but buyers feel that they will have a good 
season. Shampoo sales are running up higher figures 
with every new season and there is a growing demand 
for rinses. 

Hand make-up gains. Millions of women workers 
who are now reabsorbed are developing new needs for 
hand creams, lotions, protective agents and others and 
they offer a good market also for bath room necessities, 
refreshers, over night treatments, etc. Novelties in 
these lines are looked for by enterprising buyers. 


UST MITTS: Mitts—powder mitts—seem to be 
stealing into the cosmetic picture these days. This 
is in the nature of a return engagement because certain- 
ly the idea of mitts is not new. Going back a little, 
Elizabeth Arden has had what is called a bath mitt in 
the line for more than fifteen years. This takes the form 
of a terry cloth oval bag, with tabs on one side to slip 
over the hand, and filled with soap in powdered form. 
The mitt is used in the bath or shower to produce the 
effect of both soap and wash cloth in a delightful sort 
of way. The life of the mitt more or less depends on the 
user—it may be good for a few baths or many, just as 
a cake of soap would vary in usage. The fact that the 
Elizabeth Arden bath mitt proved a good number is 
substantiated by the fact that it is still in the line. It 
now comes in two odors—Almond, the original fra- 
grance, or plain, as it is now called, and the popular 
June Geranium. The mitts are attractively packaged 
individually to sell for $1 retail, three in a box at $2.50, 
and six in a box at $4.50. 
In 1935 Mary Chess introduced what is called 
“Herbal Bath Sachet.”” The sachet takes the form of an 
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oval pad with tape across one side which fits into the 
small of the hand. The mitt continues in the line and is 
increasing in popularity. There followed others, such 
as the Alexandra de Markoff mitt and more recently 
the Bathasweet shower mitt. Of course, there may be 
others, but these come to mind at the moment. 

One thing leads to another in any business and the 
bath mitt leads to the powder mitt in the cosmetic 
business. Along about June 1938, the Prince Matcha- 
belli Perfumery Corp. introduced a bath powder mitt 
in terry cloth. This really was a “mitt” in the truer 
sense of the word because instead of just tabs on one 
side, it was made up so that the hand could be slipped 
into it with the powder filled side in the palm of the 
hand. During the first six months after its introduction, 
Matchabelli sold a tremendous number of these bath 
powder mitts, but the volume dropped in 1939. How- 
ever, in 1940 Matchabelli decided to dress it up a bit 
and introduced the mitt at Altman’s, New York, all 
done up in pink corduroy. Sales again increased on the 
bath mitt and it continues to be a good seller. 

A few months ago, Le Sonier of Boston went a step 
further with the idea and began advertising a refillable 
powder mitt—an excellent idea! The mitt-shaped puff 
is terry cloth on the side the powder filters through and 
faille taffeta material with a delicate floral design on 
the other. The powder filters through from the re- 
fillable pouch between the palm and puff. 

Other mitts which have appeared include one by 
Denney and Denney—a very glamorous looking pack- 
age which is called “Pat Me’’—a corduroy bath powder 
mitt in pink, packaged in a transparent box and one by 
Xandra—a terry cloth and taffeta job with the powder 
for filling the mitt in a paper envelope. 











REAM SACHET: Charbert has introduced what 

appears to be an innovation in sachets—cream 
sachet. It is actually a skin perfume in cream form. 
A tiny speck is rubbed into the skin and the fragrance 
lingers. It is greaseless, and water-soluble. Being a 
cream there is no evaporation, and no spilling. The 
sachet is applied wherever a perfume is used. The tiny 
jars are pink-capped and attractively boxed in pink and 
blue boxes. Cream sachet retails at $1. 
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‘NATIONAL CAN 


Again Contributes to 
PRODUCT LEADERSHIP! 


This EZY-OPENING Tablet Box features 
the “NATIONAL CAN” 
principle of front opening 
which assures consumer 
convenience and definitely 
Practical NON-SPILL ad- 


vantages.* Write for sample. 


NATIONAL CAN CORPORATION 


EXECUTIVE OFFICES: * 110 EAST 42nd STREET» NEW YORK CITY 


and Plants * NEW YORK CITY + BALTIMORE +« MASPETH, N. Y. * CHICAGO + BOSTON «+ DETROIT + HAMILTON, OHIO 
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phage ge OF OPINION: From “Soap, Per- 
fumery & Cosmetics,” London, England, issue 
of May 1941 (the italics are ours): 

“Long before the fall of France the British per- 
fumery and cosmetic industry had achieved a univer- 
sally acknowledged position of outstanding importance. 
Most of the newer ideas in cosmetics came, in fact, 
either from Great Britain or the United States. For- 
tunately the two industries developed on character- 
istically national lines, so that at the present time 
British and American perfumes and cosmetics are not 
so much competitive as complementary. 

“Probably the largest demand in the world for 
typically English perfumes comes from the United 
States. 

“The names of leading British manufacturers such as 
well as manufacturers of 
related preparations such as Reckitts of Hull 
known in practically every country all over the world. 
Another important group consists of famous Anglo- 
American concerns, including such notable names as 
those of Hedleys, Colgate-Palmolive-Peet, Ponds, Eliza- 
beth Arden, Rubinstein, Crystal Products and others. 

“But undoubtedly one of the most interesting de- 
velopments since the fall of France has been the transfer 
of the control of world-renowned French houses to 
Great Britain. London has in fact now replaced Paris as 
the centre of the perfumery trade. 

From THe DruG AND Cosmetic INDusTRY, issue of 
February 1941: “British cosmetics in wartime: The 
British war effort as it affects cosmetics seems to be a 
somewhat muddled one, replete with mixed motives, if 
we are to judge from reports reaching this country of 
the move and the reactions to it. The move was one by 
the government which decreed that sales of perfumes 
and cosmetics in the British Isles be restricted to 25 
per cent. of what they were in a corresponding period a 
year ago. It was made, according to some interpreta- 
tions, ‘to aid the war effort including exports.’ 

“If the move was made with the ‘including exports’ 
part of the war effort in mind, it’s all wet and won't 
contribute a thing to the war effort. Mind you, we’re 
assuming that the idea is for the English cosmetic manu- 
facturer to produce as much as he likes but, inasmuch 
as he can only distribute 25 per cent. locally, he must 
sell the rest in the export markets. If, on the other 
hand, it’s just a form of production and labor control so 
that the effort may be turned elsewhere, we wouldn’t 
know a thing about it and you may stop reading right 
here. 

“But just to nail this export idea down in the quickest 
possible way, just cast about in your own mind for a 
British company, with the notable exception of Yardley, 
which can or could sell its products with any degree of 
acceptance in the export market—in South America, for 
example, where the British and ourselves are already 
competing in various other fields for the business left 
open by the blockade. 

“Then take the other British companies which, to- 
gether with Yardley must account for an awful big 


Levers and Yardleys—as 





are 
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piece of the £40,000,000 a year which represents British 
volume on cosmetics and perfumes. They are com- 
panies like Ponds Extract Co.. Ltd., Elizabeth Arden, 
Ltd., Coty, Ltd., Max Factor & Co., Parfumerie Bour- 
jois, Ltd., and others of this general character. Do 
those names sound at all familiar and just what chance 
do you think they have to get the South American 
business away from these names, without the Ltd., 
whose headquarters, ownership, and control are located 
in the United States.” 


OLOR COLLABORATION: Six cosmetic houses 
have collaborated on a chart intended to add a 
lipstick to every nail polish sale in the variety stores. 


This is probably the first time cosmetic lines in the 
variety stores have worked together in a color tie-up. 





Their Harmony Chart shows customers which lipsticks, 
in five leading lines, best harmonize with the eight best- 
selling Cutex nail polish shades. The lipstick lines are 
Ponds, Tangee, Irresistible, Flame-Glo, and Cashmere 
Bouquet. This sort of thing is particularly good in the 
variety stores for the reason that the salesgirls are often 
too busy to answer questions about “What lipstick 
goes with this new polish shade)” Harmony, rather 
than exact matching, is the theme, since the important 
thing is to avoid color clashing. The chart is smartly 
done is counter-card size, and can be used as a display 
or behind-the-counter reference card for clerks. 

Northam Warren used this method some time ago in 
connection with Peggy Sage in the department stores. 
Thirteen Peggy Sage nail polish colors were used in 
collaboration with lipstick shades of Lentheric, Schia- 
parelli, Richard Hudnut, Charles of the Ritz, Coty, and 
Kathleen Mary Quinlan. 
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FROM COAST TO COAST 


Surveys sampling typical communities 
in four parts of the U. S. show that the cos- 
metics that catch the housewife’s eye are 
made by firms who have come to Scovill 
for the containers of one or more items. 

Scovill’s lead in this class of woman that 
cuts across every economic level is proof 
that Scovill designs are universal in their 
style appeal. 


WHAT SCOVILL OFFERS YOU 


Practical, economic solutions to prob- 
lems of production and design — facilities 
that combine quality and low cost are ad- 
ditional reasons for coming to Scovill whose 
engineers can work out profitable produc- 
tion from an idea or blueprint. 

Whether your problem is an addition to 
your line or improved production of a regu- 
lar item, call in a representative from the 
nearest office listed below. He will be glad 
to show you what Scovill has done for other 
famous cosmetic firms. Scovill Manufac- 
turing Company, Drug and Cosmetic Con- 
tainer Division, 69 Mill Street, Waterbury, 
Connecticut. 


CHOOSE 
SCOVILL-MADE 
CONTAINERS 








SEATTLE 
63% 





WORCESTER 
92% 





MINNEAPOLIS 
72% 














NORTH, SOUTH, EAST AND WEST... 
SCOVILL CONTAINERS 
ARE SELLING BEST 














MANUFACTURING COMPANY 
WATERBURY, CONN. 
a y, 














Boston Providence New York Philadelphia Syracuse Pittsburgh Chicago Cincinnati San Francisco _Los Angeles 
IN CANADA: 334 King Street, East, Toronto, Ontario 
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LENTHERIC 


LIL! PERFUMES, INC. 











KIMBLE GLASS CO. 
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LENTHERIC 


Lentheric has introduced new bubbling 
bath salts. These are a three-way treat, 
for the bath water gets softened and 
scented while going into its bubbling act. 
Five Lentheric fragrances are set to foam 
—Tweed, Miracle, Shanghai, A Bientot 
and Confetti. 


CORDAY 


Newest in Corday’s series of Jet 
toiletries is the Jet dusting powder. 
Like the other Jet products, the dusting 
powder is packaged in black and white. 
The 6-ounce box has a padded satin 
cover on the top of which is painted a 
blackamoor. 


LILI PERFUMES INC. 


LiLi Perfumes Inc., has brought out a 
delightful new double scented LiLi 
product, which is called Cottage Garden 
Eau de Cologne, inspired by the sim- 
plicity of a Bermuda cottage garden. It 
comes both ‘‘Day-Scented” and “‘Night- 
Scented,” the odors similar in theme. 


REVLON 


For the thousands of women who this 
summer will bare their toes at beaches, 
on the street, Revlon brings out this 
Pedicase in bright red or navy blue faille 
with rayon lining and zipper closing. Al- 
though the Pedicase is small, it is big 
enough to hold Revlon’s nail enamel, re- 
mover, orange stick, emery boards, cotton 
rolls, a pumice stone, callous boards, 
foot cream and antiseptic foot lotion. 


KIMBLE GLASS CO. 
The Kimble Glass Co. is producing a 


new type of moulded bottle which is 
being advertised to the trade as an ‘‘in- 
dividualized’ glass container. These 
offer a ‘custom-made’ and ‘‘person- 
alized’’ theme in glass bottles. Each con- 
tainer is designed specifically for the 
manufacturer's own purpose, and is not 
duplicated for anyone else. 


YARDLEY 


Yardley presents ‘After-Shower Set,” 
a smart utility pack of After-Shower pow- 
der and hair lotion. After-Shower pow- 
der is a light powder especially designed 
for rapid drying after the shower and for 
smooth comfort in all climates. The oil 
content of the lotion keeps the hair 
glossy in appearance. This package has 
been designed for both men and women. 
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1939 1940 


Sales of toilet articles and drug sundries by department 
stores in the New York Federal Reserve District were 7 per 
cent. greater in May 1941 than in the same month of 1940. 
This corresponds to unadjusted index numbers of 122.9 for 
May 1941, 102.6 for April 1941, and 114.9 for May 1940. 


CHICAGO FEDERAL RESERVE DISTRICT 


Department Store Sales of |, 
TOILET GOODS & DRUGS |, 
50 
1938 1939 1940 194] 

Sales of toilet articles and drug sundries by department 
stores in the Chicago Federal Reserve District were 21 per 
cent. greater in May 1941 than in the same month of 1940. 
This corresponds to unadjusted index numbers of 141.2 for 
May 1941, 126.0 for April 1941, and 116.7 for May 1940. 
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Sales of toilet articles and preparations by department 
stores in Baltimore were 18 per cent. greater, in Washington 
were 23 per cent. greater, and were 21 per cent. greater in the 
Richmond Federal Reserve District in May 1941 than in 
May 1940 Corresponding unadjusted index numbers for the 
whole district were 150.9 for May 1941, 135.2 for April 1941, 
and 124.7 for May 1940. 
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1938 1939 1940 1941 


Sales of toilet articles and drug sundries by department 
stores in Los Angeles increased by 15 per cent., in San Fran- 
cisco increased by 14 per cent., in stores of the Pacific North- 
west increased by 20 per cent., and averaged for the whole 
San Francisco Federal Reserve District an increase of 15 per 
cent. for May 1941 compared with May 1940. Unadjusted 
index numbers for the whole district were 135.7 for May 1941, 
116.3 for April 1941, and 118.0 for May 1940. 
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DAGGETT & RAMSDELL 


Daggett & Ramsdell’s protective lotion 
is a fragrant soothing lotion for the pre- 
vention of sunburn and windburn, ex- 
cellent as a powder base, and delightful 
as a body lotion. The bottle has the 
figure of a woman modeled on it. 


HOUSE OF 4711 


“4711” Ice eau de cologne has been 
specially created for hot and sultry days. 
his new product is based on the 
original 4711 Classic eau de cologne, 
iced with special ingredients which offer 
cooling relief. It is presented in a frosted 
4 ounce bottle, encased in a transparent 
container. Used after shaving and after 
the bath, its exhilarating effect will be a 
source of delight. Because of its charac- 
teristic citrus fragrance, without the ad- 
dition of perfume, it may be suggested 
for both women and men. 


DOROTHY GRAY 


“Pretty Fresh” is the name of the col- 
lege kit Dorothy Gray has produced as a 
result of a survey among college girls in 
many schools. This is no glamor kit—no 
make-up is included. It contains four 
products, hygienic lotion, cleansing 
grains, hygienic paste and salon cold 
cream. 


BO-KAY PERFUME CO. 


In marketing its syndicate store line of 
men's and women's talcs, the Bo-Kay 
Perfume Co. presents three handsome 
containers designed by E. Leonard 
Koppel and manufactured by the Conti- 
nental Can Co. The ‘Cling’ brand of 
body sachet talc in the 2-1/2 ounce size 
is half-tone lithographed in four colors, 
topped by a white push-on cap. The 
‘Arctic’ men’s talc container, with 
colors in blue, white and base tin, is 
topped with a nickel-plated brass clo- 
sure to carry the “cooling” motif further. 
The “Huntley Club” container is in red 
and brown, with white labeling. 


POND’S 


Pond’s dry skin cream, a new cream in 
a new jar, slightly difering in propor- 
tions from the familiar Pond’s jar, is de- 
scribed as containing homogenized 
lanolin.”’ It is a cream of the lubricating 
or emollient type and makes a good night 
cream. 


PARFUMS ELYSEE 


Parfums Elysée is introducing a series 
of toilet waters in six odors—jasmin, 
gardenia, lilac, carnation, lavender, and 
eau de cologne triple. The delightful 
fragrances are offered in 6 and 8 ounce 
bottles, attractively packaged. 
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ADMINISTRATIVE 


PROBLEMS 


FIYHE U. S. PHARMACOPOEIA IS MOVING 

ALONG AT A RAPID RATE to keep abreast of 
the new developments. 
Pharmacopoeia every five years instead of every ten 
years, is now working. Galley proofs of the monographs 
for U.S.P. XII are now being distributed, and this 
new edition is expected to be ready at the end of this 
year. Since U.S.P. XI was issued in 1936, U.S.P. XII 
will come out just five years later. U.S.P. XIII would 
then be issued in 1946. 

And another U.S.P. Convention is scheduled for 
March 1942. These conventions have formerly been 
held ten years apart, the last being only last year. But 
times have changed and revised constitution and by- 
laws are necessary. It is desired to reduce the number 


The plan of issuing a new 


of delegates to the convention so that a more repre- 
sentative delegation will be had, and it is desired to 
simplify the general methods of procedure for the con- 
vention proper. 

The Pharmacopoeia is to include a description of new 
products which are controlled by patent if the com- 
mittee on scope believes they are of sufficient import- 
ance, and if the holder of the patents have no specific 
objection to the inclusion of these products in the 
Pharmacopoeia. This is a dadical departure, since the 
Pharmacopoeia formerly included only products which 
were free from patent restrictions or individual control. 

Workers in this industry must now be paid a min- 
imum wage of forty cents per hour. This is an order, 
effective July 7, issued by the Administer of the Wage 
and Hour Division, of the U. S. Department of Labor. 
It is estimated that 9,000 of the 44,000 people employed 
in this industry will receive increases in wages as a re- 
sult of this order. The Drug, Medicine, and Toilet 
Preparations Industry, to which the orders apply, is 
defined as: 

“The manufacture or packaging of any one or more of 
the following products: 

1. Drugs or medicinal preparations (other than 
food) intended for internal or external use in the diag- 
nosis, treatment, or prevention of disease in, or to 
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affect the structure or any function of, the body of man 
or other animals, or 

2. Dentifrices, cosmetics, perfume, or other prepara- 
tions designed or intended for external application to 
the person for the purpose of cleansing, improving the 
appearance of, or refreshing the person, 

3. Provided that this definition shall not include the 
manufacture or packaging of shaving cream, shampoo, 
essential (volatile) oils, glycerine, and soap, or the mill- 
ing or packaging without further processing of crude 
botanical drugs.” 

This definition covers all occupations in the industry 
which are necessary to the production of drugs, medi- 
cines and toilet preparations, including clerical main- 
tenance, shipping and selling occupations. Not included 
are employees of an independent wholesaler or em- 
ployees of a manufacturer who are engaged exclusively 
in marketing and distributing products of the industry 
which have been purchased for resale. 

If an employee covered by this definition is employed 
during the same workweek at two or more different 
minimum rates of pay he must be paid the highest for 
that week unless records concerning his employment are 
kept in accordance with regulations on record keeping 
issued by the Division. 


HE FACT THAT ORALLY ADMINISTERED 

PRODUCTS OF ESTRONE, estradiol, and other 
naturally occurring estrogens, are not as effective as 
when taken by injection, must be stated on the labels 
of such of these products as are to be administered 
orally. This is the ruling of Walter G. Campbell, Com- 
missioner of Food and Drugs. Mr. Campbell’s state- 
ment follows: 

“Tt has been well established by scientific investiga- 
tions that the activity of estrone, estradiol, and other 
naturally occurring estrogens intended for oral adminis- 
tration is very much less than when given in the same 
amounts parenterally. The Food and Drug Adminis- 
tration is of the opinion that this is a material fact 
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caw HOW RITCHIE CAN HELP YOU, TOO 













Maybe more dealers will display your only through long experience in a 
product in a new Transparent Package variety of fields. Ritchie’s cost-saving 
by Ritchie. Maybe more people will production facilities are, of course, among 
see and buy it. Ask Ritchie to - the largest and most modern in 


help you find out. Ritchie’s design VY Zz m), packaging. You’d expect that of 
talent is free. Ritchie’s merchan- Wy ,4ary. a firm seventy-five years young— 
dising sense is the kind acquired My YOM pl and still growing! 


Ld SET-UP PAPER BOXES 
a FIBRE CANS 
TRANSPARENT PACKAGES 
W. C. AND COMPANY 


8836 BALTIMORE AVENUE @ CHICAGO 









. one ADVERTISING may be irresis- 


tible, your salesmen persuasive, your 
but all this 


brilliant “lead-up” work may be wasted if 


promotion outstanding ... 


you falter at the crucial point of sale with 
a weak package. Don’t dismiss this all im- 


portant matter lightly . . . take advantage 





of Anchor Hocking’s free advisory service.* 





We've a Package and Label Design De- 
partment ready to give you counsel and 
suggestions . . . we’ve package and mer- 
chandising experts who know from experi- 
ence just what particular container-closure 
combination will send your drug product 


shooting ahead of competition. 


And awaiting your choice is a most exten- 


sive line of stock glass containers, available 
in crystal or amber, in families and styles 
for every kind of drug product, with as 
many as 27 different sizes . . . along with 
the widest range of metal and molded 
closures on the market, assuring you of 


recommendations without fear or favor. 


Let us send you sample Anchor Hocking 
drug packages, similar to those illustrated, 
or in other styles and sizes to suit your 
special requirements. Or better still, ship 
us two of your present packages and we’ll 
repack them for your further consideration 

. you'll see for yourself how surely 
Anchor Hocking can give your product a 
sales-winning personality. No cost or ob- 


ligation, of course. 


@ Anctor fockina® 


ANCHOR HOCKING GLASS CORPORATION =LANCASTER, OHIO 
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“TIME OUT!” has been called by the OPM in 
Washington. For the present, no more Aluminum 


may be made for seals. 


DEFENSE OF THE DEMOCRACIES demands 


every pound of Aluminum produced. 


YOU CLOSURE USERS who have been sealing 
your packages with Alseco Aluminum Seals are 


grand people to give them up so understandingly. 


TOUGH AS THIS RECESS IS on 
accepting RECESSITIES—Alseco Seals made of 


other materials—with scarcely a grumble about 


you, you are 


the change. 


YOUR SACRIFICES, coupled with tremendous 
increases in production of new metal, make it 
possible for defense 


industries to get, every 


month, many millions of pounds of Aluminum 


ALUMINUM SEAL COMPANY, 


For 27 Years, Builders of 








Reporting on the 


ALUMINUM SEAL 
SITUATION 


1323 THIRD AVENUE, 
Quality Seals 


in excess of schedules set up a few months ago. 


THIS TREMENDOUS PRODUCTION is already 
nearing four times the average production of the 
years 1930-38. And still more plants are being 


built and rushed into greater production. 


YOU CAN READILY SEE what this will mean 
when the emergency is past and Aluminum can 


again be used for seals and other civilian purposes. 


ALUMINUM WILL BE MORE PLENTIFUL than 
anyone ever dreamed it would become in so short 


a time. 


LOOKING TOWARD THAT DAY, we are carry- 
ing on our research and development of Alumi- 
num Seals and sealing machines to make them 
even more efficient, economical and _ attractive 


than ever before for sealing your products. 


ALVECO SEALS 





NEW KENSINGTON, PA. 


and Sealing Machines 
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which, in order to prevent deception of users of these 
drugs who are not specialists in endocrine therapy, 
should be prominently stated on the labels of oral prepa- 
rations of these hormones in immediate connection with 
the declaration of unitage or other quantitative state- 
ment of active ingredients.” 


HAIN DRUG STORES STILL ACCOUNT FOR 

A QUARTER OF THE RETAIL DRUG STORE 
SALES, according to the U. S. Census of Business for 
1939. The figures show that 25.8 per cent. of the total 
retail drug store volume is done by chain store organiza- 
tions who own only 7.13 per cent. of the total number of 
retail drug stores, Independent retail drug stores do 
only 74.2 per cent. of the business, although their out- 
lets constitute 92.87 per cent. of the total. The aver- 
age sales of the chain drug stores total $97,033 per 
store, while the average sales of the independents totals 
$21,416 per store. The Census reports a total of 57,848 
retail drug stores, of which 4,125 are chain stores, and 
53,723 are independents. Total sales of all stores are 
reported at $1,550,782,000, of which $400,262,000 are 
sales of chain stores, and $1,150,520,000 are sales of 
independents. The owners of the 4,125 chain stores 
number 117, while the owners of the 53,723 independent 
stores number 49,535. 


TTENDANCE AT THE MANY MANUFAC- 

TURERS’ CONVENTIONS held during the past 
two months has established records in practically all 
instances. The reasons generally attributed to this 
condition are many and varied. First there is the fact 
that manufacturers generally are so uncertain about 
the future that they want to find out all they can and 
get as many opinions as they can regarding their own 
problems. Then there is the fact that manufacturers 
generally are worried over supplies of raw materials and 
they want to talk this situation over with their com- 
petitors and with top officials of the firms supplying 
them. Then there is the fact that everyone is so busy 
that it seems that they are never going to get caught up 
anyway and they might better get away from it all at a 
convention. Further there is the fact that taxes are 
going to be so high that few will be able to do much 
traveling for pleasure, so most of them had _ better 
attend conventions the costs of which are a legitimate 
business expense. 


HOSE WHO ATTENDED THE ALL-DAY 

SESSION OF THE AMERICAN PHARMA- 
CEUTICAL MANUFACTURERS’ ASSOCIATION 
at the Harvard Graduate School of Business obtained 
something that could be obtained in no other way. The 
future course of business under the present national 
emergency was freely discussed without any bias or 
prejudice. While many probably did not learn any- 
thing that had not previously come to their minds, 
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these thoughts were not perhaps freely and openly dis- 
cussed as they were at this important session. The session 
was unique as a feature of a manufacturers’ meeting of 
this industry and the association is to be congratulated 
upon it. 


UE TO THE UNCERTAINTY OF THE GOV- 

ERNMENT ITSELF regarding what supplies it 
will need for the defense effort and in what quantities it 
will need these supplies, there is no telling what raw 
materials are going to be short in the near future. And 
because users of all sorts of raw materials are slowly 
but surely coming to a realization of the uncertain con- 
dition that lies ahead, they are trying to build up re- 
serves against any possible shortage. Inventories of 
raw materials in manufacturers’ hands are doubtless 
very high in those instances where the manufacturers 
have been able to get the goods. And manufacturing 
consumers continue to holler that they are short until 
such time as they have gotten all the raw materials that 
they can digest. 

It is this condition that is making for chaos in the 
raw material field. Some raw materia!s are just not 
going to be available at any price because foreign 
sources are shut off. But domestic raw materials are 
going to be short in so many instances due to over- 
stocking on the part of consumers that the markets for 
these items are going to be thrown completely out of 
balance. No one can blame consuming manufacturers 
for building up inventories against possible shortages 
and against price advances, but manufacturers are 
bidding against each other for supplies and they are 
only inviting the Government to clamp down on them. 

Many supplies are going to be tight and there is no 
telling what ones are going to tighten up next. This is 
for the reason that the Government is far from making 
all its plans known to industry, and is probably far from 
knowing itself just what materials it is going to need 
eventually. Then again the industries supplying ma- 
terials to the Government probably believe that they 
can continue to supply both defense needs and indus- 
trial needs, and they will not know any differently until 
the defense effort really begins to hit its stride. In other 
words, suppliers cannot be blamed if suddenly they are 
slapped in the face with a priority order which makes it 
impossible for them to supply their regular customers 
with the usual speed and in the usual quantities. 


ND SPEAKING OF RAW MATERIALS, THE 

SYMPOSIUM PRESENTED at the recent meet- 
ing of the Toilet Goods’ Association was of real value 
as anything on the subject could be. The representa- 
tives of the various supplying industries appearing in 
the symposium were well chosen and they gave ex- 
tremely interesting information. No one can expect 
suppliers to this industry to have all the answers as to 
the future of supplies, anymore than one would expect 
these suppliers to be able to please the consuming 
manufacturers with their answers to all questions. 
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BE SURE OF QUALITY AND UNIFORMITY IN YOUR PHARMACEUTICALS 


Quality... uniformity. 
These two essentials are 
constantly uppermost in 
the minds of the men re- 
sponsible for the manufac- 
ture, testing and handling 
of Monsanto pharmaceu- 


ticals ... which is just an- 


other of the reasons why 
you can always be sure of 
what you're getting when 
you specify Monsanto. 

Benzoic Acid is only one 
of the group of Monsanto 
pharmaceuticals. For infor- 
mation on the complete 
list or for technical assist- 
ance on your special prob- 
lems, write MONSANTO 
CHEMICAL COMPANY, St. 
Louis, U.S.A. District Offices: 
New York, Chicago, Boston, 
Detroit, Charlotte, Birming- 
ham, Los Angeles, San Fran- 
cisco, Montreal. 









Benyote ed 


MONSANTO SPECIFICATIONS 


















: White powder or plate- 
APPEARANCE: like crystals. 
99.5% minimum 
PURITY: (dry basis). 
ODOR: None. 





MELTING POINT: 


122.5° C. minimum. 





SOLUBILITY IN 
WATER 1:275: 





Clear at 25° C. 





SOLUBILITY IN 
ALCOHOL 1:2.3: 


Clear at 25° C. 








ORGANIC o 
CHLORINE: me. 

NITRO 
None. 


COMPOUNDS: 








SERVING INDUSTRY WHICH 
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SERVES MANKIND 
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Complaints 
L’Orle Not Foreign 


Charging unfair and deceptive prac- 
tices in the sale of perfumes and related 
products, a complaint has been issued 
against Parfum L’Orle, Inc., New York. 

The complaint alleges that the re- 
spondent represents through use of its 
corporate name “‘Parfum L’Orle, Inc.,” 
and of French names for its perfumes 
and the names “‘London”’ and “‘Paris,”’ 
in advertising or other printed matter, 
that it is a French company; that it has 
offices and business connections in 
London and Paris, and that its products 
are made or compounded in France and 
imported into the United States, when 
in fact the respondent is not a French 
company and does not have the foreign 
connections indicated, and its products 
are made in the United States. 

According to the complaint, the re- 
spondent’s plans include the 
furnishing to dealer-customers of so- 
called ‘re-order blanks” and _ other 
printed matter containing in parallel 
columns a list of the French names of the 
respondent’s products opposite a list of 
trade names of certain well-known per- 
fumes manufactured by others. The 
complaint alleges that the respondent 
has attempted to show a marked sim- 
ilarity in odor between its own products 
and the well-known perfumes listed and 
that it uses the parallel lists in a plan to 
fill orders for perfume with its own 
products instead of the well-known per- 
fumes listed. 


sales 


Mineral Crystal Claims 

Mineral Wells Crystal Producers, 
Inc., of Mineral Wells, Tex., have been 
charged with misleading representation 
of mineral crystals intended for use in 
treating diseases. 

According to the complaint, the re- 
spondent advertises as follows: “Min- 
eral Wells Crystal Producers, Inc., 
Manufacturers, Certified Mineral Wells 
Crystals’; “Made in Mineral Wells, 
Texas”; ‘Made from Texas mineral 
water’; “‘Here’s to Health, Use Certi- 
fied Mineral Crystals” ; * * *.” 

Through these and other representa- 
tions, the complaint alleges, the re- 
spondent represents that its mineral 
crystals are produced exclusively from 
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B.T.C. ACTIVITIES 


mineral water obtained in its natural 
state from the earth at or in the vicinity 
of Mineral Wells, Tex., and that such 
product has been endorsed as to quality 
and fitness by some governmental, 
scientific or other recognized agency em- 
powered and qualified to certify as to 
the product’s attributes. 

The complaint charges, however, that 
the respondent’s product is not 
processed from mineral water obtained in 
its natural state in the Mineral Wells, 
Tex. vicinity, nor is it made directly 
from Texas mineral water or any other 
natural mineral water. On the contrary, 
according to the complaint, the prepara- 
tion is produced by mixing ordinary city 
water with commercial chemicals, heat- 
ing the solution until it reaches a proper 
gravity and then cooling the concen- 
trate in refrigerated compartments. The 
complaint alleges that the product is not 
properly described as ‘‘Certified’’ be- 
cause it has not been endorsed by quali- 
fied authorities. 

The complaint further alleges that the 
respondent’s use of the words ‘‘Mineral 
Wells” as part of its corporate name con- 
stitutes a false and misleading represen- 
tation that its product is produced from 
mineral water obtained from the wells 
at Mineral Wells, Tex., which are favor- 
ably known for their mineral water con- 
taining certain constituents. 


Stipulations 
Hair Dye Warnings 


Nineteen dealers selling coal tar hair 
dye products agree to cease advertising 
matter which does not contain proper 
cautionary statements regarding use of 
their products. 

Respondents and the hair dye prod- 
ucts they sell are: Tintz Co., Chicago, 
“Tintz Creme Shampoo Hair Coloring”’; 
G. P. Brandt, trading as Zephyr Labora- 
tories, Chicago, ‘‘Brandt’s Olive Oil 
Shampoo Tint”; American Beauty Prod- 
ucts Co., Chicago, “Brandt’s Olive Oil 
Shampoo Tint”; H. L. Baum, trading as 
Beauty Products, Denver, Colo., 
“Noreen Super Color Rinse”; Clairol, 
Inc., Stamford, Conn., ‘Special Clairol”’ 
and ‘Instant Clairol’; Bes-Tone, Ltd., 
New York, ‘‘Bes-Tone”’ and “Bes-Tonol 
Oil Shampoo Tint”; Nu-Gloss Mfg. Co., 
Inc., New York, “‘Nu-Gloss Tintrinse’’; 
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Rap-I-Dol Distributing Corporation, 
New York, “‘Rap-I-Dol Hair Coloring” 
(Supplemental Stipulation 01812); and 
Paragon Distributing Corporation, also 
trading as Paragon Laboratories, Inc., 
Eterne Manufacturing Corporation, and 
Paragon Institute, New York, ‘“Eternol 
Tint Oil Shampoo” and “Paragon Hair 
Coloring.” 

A. Rhodes Co., Inc., Lowell, Mass., 
‘Rhodes’ Quick Color for Gray Hair’ 
and “‘Rhodes’ Shampoo Tint for Gray 
Hair’; George Kremer, trading as Roux 
Distributing Co., New York, ‘Roux 
Shampoo Tint”; Norman W. Siebras, 
trading as Lady Lennox Co., Memphis, 
Tenn., “Lady Lennox Hair Coloring,” 
Clifford S. Donnell, trading as Queen 
Ann Manufacturing Co., Newark, N. J., 
“Queen Ann Liquid Hair Coloring”’; 
Humm Laboratories, Inc., Duart Manu- 
facturing Co., Ine., Ltd., Humbert 
Miragia, and William H. H. Davis, Oak- 
land, Calif., distributors of ““Humm” 
coal tar hair dyes of some thirty different 
shades; Godefroy Manufacturing Co., 
St. Louis, “‘Larieuse’’; Sales Affiliates, 
Inc., New York, “‘Loxol,” “Inecto” or 
‘“‘Inecto with Lustrium’’; Fan Tan Co., 
Inc., trading as Black Strand Co., Chi- 
cago, “Black Strand Hair Coloring’’; 
Keystone, The Old Reliabie Co., trading 
as Memphis Mail Order House and The 
Hi-Hat Co., Memphis, Tenn., “Hi-Hat” 
and “Four Star’; and Jose G. Gonzalez 
and Mrs. Henry (Felicitas G.) Myers, 
Laredo, Tex., ““Malintzin.” 

The respondents agree to cease adver- 
tisements which fail conspicuously to re- 
veal therein the following: ‘Caution: 
This product contains ingredients which 
may cause skin irritation on certain 
individuals and a preliminary test ac- 
cording to accompanying directions 
should first be made. This product 
must not be used for dyeing the eye- 
lashes or eyebrows; to do so may cause 
blindness.” 

The stipulations provide that such 
advertisements need contain only the 
statement: ‘Caution: Use only as 
directed on label,’ if and when such 
label bears the first described caution 
displayed conspicuously thereon, and 
the accompanying labeling bears ade- 
quate directions for such preliminary 
testing before each application. 

A. Rhodes Co., Inc., Lowell, Mass., 
further stipulates that it will cease ad- 
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BRIDGEPORT 


ROUGE CASES e PASTE ROUGE 


VANITY CASES 
CONTAINERS 
POWDER BOX COVERS 


LIPSTICK HOLDERS (ALL TYPES) 


EYEBROW PENCIL HOLDERS 


BOTTLE CAPS e JAR CAPS e METAL NOVELTIES TO ORDER 


THE BRIDGEPORT METAL GOODS MFG. CO. 


BRIDGEPORT 





Established 1909 


CONNECTICUT 
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DERS for the Sales-minded 
CELLUPLASTIC 


shatter- proof 


CONTAINERS 





Colorful Celluplastics win and hold new customers for your product. 
Win them by their attractive quality appearance, and hold them 
because they are safer to use; they’re SHATTERPROOF—they 
give greater protection at home, and in daily pocket-or-purse use. 
Celluplastics are 80% lighter than glass—they cut down shipping 
costs! 

Why not compare your product, packed in a Celluplastic container, 
with what you are now using? See and weigh the advantages! 


SEAMLESS e SHATTERPROOF e FEATHERLITE 
COLORFUL ¢ PROCESS-LABELED in manufacture 


A complete Package Design Service, without Cost! Write for Samples 


CELLUPLASTIC CORPORATION 


ic Tube & Container 


ygie 





EXECUTIVE OFFICES AND FACTORY: 44 AVENUE L, NEWARK, N. J 


N.Y. Display Offices: 626 Fifth Avenue, Tel. Cl. 6-2425 
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vertisements of ‘Rhodes’ Reju-Vena”’, a 
solution containing metallic salts, which 
fails to conspiciously reveal therein a 
cautionary statement to the effect that 
this product is not to be used under cer- 
tain conditions or circumstances, pro- 
vided, however, that such advertising 
contain only the statement: 
Use only as directed on 


need 
“Caution: 
label,” if and when such label bears the 
above described cautionary statement 
conspicuously displayed thereon. 


Goat's Milk Claims Stopped 

Cornelius J. King, trading as King’s 
Goat Milk Laboratories, New York, 
manufacturer of various products com- 
posed either entirely or in part of goat’s 
milk, agrees to cease representing that 
goat’s milk contains far more or any 
more of Vitamins A, B, C, D and G than 
does cow’s milk; that goat’s milk is more 
suitable in infant and child feeding than 
cow's milk, or is the best substitute for 
human milk in such feeding; and that 
the fat globules in goat’s milk are in 
more perfect emulsion than in any other 
milks, or that they are usually digested 
in twenty minutes. 

Respondent further agrees to discon- 
tinue representing or using representa- 
tions the effect of which tends to convey 
the impression that goat’s milk is an 
ideal food for most cases of colitis, 
arthritis, anemia, nervousness, loss of 
weight, rundown condition, and other 
ailments, and that its use in the treat- 
ment of stomach or intestinal ulcers will 
obviate the necessity of surgical opera- 
tions in ulcer cases generally. 

Medicinal Claims to Stop 

Oscar F. Fox and W. Harvey Patter- 
son, trading as Ne-Wa-Te Co., Green- 
ville, S. C., agrees to cease representing 
that “Ne-Wa-Te Native Herbs” is an 
effective treatment or competent remedy 
for stomach, liver and kidney diseases 
and other ailments, and that the use of 
the preparation will help to avoid 
appendicitis, catarrh, fevers, asthma, 
indigestion and other ailments or any 
other affliction or condition except as a 
purgative or laxative which should be 
sold with a caution notice. The re- 
spondents also agree to discontinue 
representing as the customary prices of 
their product prices which are fictitious 
and in excess of the regular prices. 
Lucky Tiger Stops 
_Lucky Tiger Manufacturing Co., 
Kansas City, Mo., agrees to cease adver- 
tising that either “Lucky Tiger” or 
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“Lucky Tiger with Oil’ removes the 
cause of dandruff or has therapeutic 
value in treating it in excess of tempor- 
ary removal of loose dandruff scales; 
that either product will permanently 
stop scalp itching; that either prepara- 
tion, as a part of the respondent’s 
“Sulpho-Olive Treatment,” will reduce 
or prevent the loss of hair or eliminate 
or end scalp disorders, and that no com- 
petitive product will produce like re- 
sults. The respondent further agrees to 
cease representing that “Lucky Tiger” 
removes the cause of or cures dry hair or 
that “Lucky Tiger with Oil” removes 
the cause of, cures or affects this condi- 
tion other than by supplementing with 
oil to relieve the condition temporarily. 


Formula-X Claims to Stop 

Adolph R. Phillips and Daniel B. 
Scott, Jr., trading as Adolph’s Beauty 
Products Co., Philadelphia, agrees to 
cease advertising that ‘‘Formula-X,”’ 
consisting of two preparations known as 
“Formula-X Liquid” and ‘‘Formula-X 
Pomade,”’ will cause hair to grow or is of 
value in the treatment of dandruff and 
eczema in excess of temporarily relieving 
itching, and that this product is of value 
in the treatment of falling or brittle hair. 
The respondents further agree to cease 
any advertisement of Formula-X Liquid 
which fails to reveal that unless used in 
specified proper dilution it would cause 
a marked local inflammation or other in- 
jury. The stipulation provides, however, 
that the advertisement need contain 
only a statement that the preparation 
should be used only as directed on the 
label, if the label contains the proper 
cautionary language. 


Genesee Not French 

Genesee Trading Co., Inc., New 
York, agrees to cease implying that the 
perfumes which it sells are French per- 
fumes manufactured in France and sold 
in the United States. 


Valeria Hair Grower 


Dave Boston and Wilma Boston, co- 
partners trading as Valeria’s Products, 
and as Valeria’s, Detroit, agree to cease 
representing that ‘‘Valeria’s Hair Grow- 
er’ will cause the natural oils of the 
scalp to be retained; overcome dryness 
of the scalp; stop excessive dandruff or 
falling hair, or cause hair to grow. The 
respondents further agree that in the 
dissemination of advertisements they 
will cease representing, by use of the 
words ‘‘Hair Grower” in the designation 
of their preparation, that the product 
will grow hair. 
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Cliff Edwards Hair Products 


Cliff Edwards, conducting a business 
under the name Cliff-Edwards Hair- 
Way, Los Angeles, agrees to cease repre- 
senting that “Cliff Edwards No. 7” and 
“Cliff Edwards No. 11” will cause hair 
to grow or in any way aid in growing 
hair on a naturally bald head; that the 
preparations, or either of them, are new 
in the sense that they consist of ingredi- 
ents other than such as have been long 
recognized for use in scalp treatments; 
and that the preparations were created 
by a prominent cosmetologist and 
dermatologist. 


Orders 


Chinese Medicinal Claims 

Fong Poy, also known as Fong Wan, 
a distributor of Chinese herbs, Oakland, 
Calif, and his co-partners, Fong Kwon- 
gii, Yee Nun Yet, Chan Woon Sheung, 
and Lee Bing Lim, individually and 
trading as Fong Wan, have been 
ordered to cease misrepresentation of 
their herbs. 

Commission findings are that the re- 
spondents have advertised Fong Poy 
as being qualified to diagnose diseases, 
and their herbs, when administered in 
the form of tea, as constituting cures or 
remedies for, or as possessing therapeu- 
tic value in the treatment of, cancer, 
tuberculosis, ulcers and numerous other 
diseases and disorders. 

Fong Poy is not a physician and has 
had no formal medical or scientific 
training. The contention that he is 
qualified to diagnose human ailments 
and prescribe for them is based entirely 
on his claim that he has made a study of 
ancient Chinese writings upon the sub- 
ject of herbs. 

According to further findings, Fong 
Poy’s methods of diagnosis are based 
upon doctrines which are of historical 
interest only, and which have had no 
acceptability in the scientific sense for 
several centuries. One such doctrine in- 
volves analogy between color of plant 
preparations and color of organs of the 
body or color of symptoms that may 
occur in the body. 

In his purported diagnosis, the find- 
ings continue, Fong Poy places par- 
ticular emphasis on the nature and 
sound of the patient’s voice. His theory 
as stated in thé respondent’s publica- 
tion “Herb Lore,” is that: 


sufferersmakealow moaning sound. This 


“Many 


is the tone of the Yii and signifies kidney 
trouble. A loud, cranky, quiek-temp- 
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The bright colors and subtle tints so essential to 






successful merchandising in today's markets are 
integral with Lusteroid rigid cellulose vials and 
tubes. Lusteroid packages are all custom-made— 
which means that the user selects the color he 


wishes at the time he places his order. 


And multicolored labels are ‘‘built-in,”’ too. They 
are processed directly to and integrally with the 
package during the manufacturing process. They 
are part of the package—and "part of the cost. 
Thus, Lusteroid packages offer the double advan- 
tages of economy and color. They are also ex- 
tremely light in weight, practically unbreakable, 
and economical from the points of view of shipping, 


packing and sales. 


A note or phone call will bring an answer to your 


packaging problem. 


LUSTEROID CONTAINER CO., INc. 


Formerly Lusteroid Division of the Sillcocks-Miller Company 


12 Parker Avenue, West * South Orange, New Jersey 
ld 
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... that’s the difference—23 years of Mirror-man- 
ufacturing stands behind every Mirror we make. We 
manufacture mirrors of every type and description 
— for COMPACTS, VANITY CASES, MAKE-UP KITS, 
LEATHER GOODS and ADVERTISING DISPLAYS. If it 
is mirrors you need try us and get the best for your 








money. 









Established 1918 


649 BROADWAY 
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ered voice indicates an ailment of the 
heart. A crying, choking voice signifies 
trouble in the lungs, while a sighing 
sound directs one to the spleen, in- 
testines, etc. * * *”” For persons writing 
to the respondents Fong Poy has se- 
lected herbs on the basis of information 
contained in the letters. 

The evidence shows and the Commis- 
sion finds that it is impossible correctly 
to diagnose human ailments or disorders 
through the method employed by the 
respondents. 

The Commission order directs the re- 
spondents to cease disseminating adver- 
tisements which represent, directly or 
through inference, that their herbs con- 
stitute cures or remedies for, or possess 
therapeutic value in the treatment of, 
cancer, tuberculosis, diabetes, Bright’s 
disease, influenza, prostrate gland dis- 
orders, paralysis, varicose veins, harden- 
ing of the arteries, cross-eyes, obesity, 
gallstones, stomach ulcers, or pyorrhea; 
that the herbs are cures or remedies for 
heart, kidney, bladder, liver and 
stomach troubles, blood disorders, high 
or low blood pressure, or bronchial dis- 
orders; that the respondent’s herbs will 
build up the body, purify the blood, re- 
new strength, and wash away diseases 
from the body, or that Fong Poy or any 
of the respondents have the ability to 
diagnose diseases or prescribe remedies. 

The respondents further are ordered 
to cease representing that their herbs 
have therapeutic value in the treatment 
of (1) arthritis or rheumatism, beyond 
affording temporary relief from symp- 
toms of pain; (2) asthma, in excess of 
temporary relief from paroxysms of 
asthma; (3) colds, in excess of temporary 
relief from symptoms of congestion of 
the mucous membrane; and (4) goiter, 
in excess of supplying iodine in cases 
where there is iodine deficiency, and that 
the herbs are cures or remedies for any 
of these ailments. 


Cosmetic Contests Stopped 

Thomsen-King & Co., Inc., Chicago, 
the Winship Corporation, Des Moines, 
and 37 individuals who are or were either 
officers of the respondent corporations 
or associated in the businesses conducted 
by the respondents, have been ordered 
to cease violations of the Federal Trade 
Commission Act in conducting a series 
of prize contests to promote the sale of 
cosmetics. 

Commission findings are that the re- 
spondents have disseminated false and 
misleading advertisements containing 
puzzle or picture contests and the offer 
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of prizes for their solution; that the con- 
tests are easy of solution and have been 
used as a “bait” to obtain the names of 
people to be encouraged to enter com- 
petitive selling contests, and that the 
puzzle contests have been in fact buying 
contests requiring quantity purchases of 
the respondents’ cosmetic products by 
the so-called contestants. According to 
findings, the respondents have sold as 
much as $1,643,000 in cosmetics to con- 
testants in one of the contests. 

Commission findings are that the re- 

spondents, individually and in coopera- 
tion, in the furtherance of a common 
plan, have organized and operated ap- 
proximately 16 corporations operating 
under trade names for the dissemination 
of advertisements concerning numerous 
prize contests. The findings further re- 
cite that when one of these companies 
would be cited to appear before the 
Federal Trade Commission the respond- 
ents in some cases would enter into a 
stipulation with the Commission to 
cease the practices being conducted, and 
would make little effort to comply with 
the stipulation but instead would either 
discontinue or dissolve the particular 
operating company, organize a new com- 
pany, and proceed with practices sub- 
stantially similar to or identical with 
those which they had stipulated to dis- 
continue. 

The Commission order directs the re- 
spondents, individually or by concerted 
action in connection with a contest in 
which the purchase or sale of cosmetics 
or other articles is essential to participa- 
tion in any awards given to cease dis- 
seminating advertisements which repre- 
sent, directly or by implication, that the 
respondents are conducting a contest 
confined to solution of a picture puzzle 
which involves only competition in skill 
without expenditure of money or work 
in order to win a prize; to cease repre- 
senting that they are giving away a sub- 
stantial sum of money or merchandise 
as prizes to a certain limited number of 
persons as an introductory or advertis- 
ing offer through a contest, when the 
conduct of such so-called contest in fact 
constitutes their usual course of busi- 
ness, and to cease representing that 
offers made to individual contestants are 
exclusive to the persons addressed or 
that such persons have been granted an 
exclusive advantage in a contest, and 
that the giving of a certain order for 
goods and the payment of a specified 
amount therefor will assure the con- 
testant addressed of obtaining a money 


prize or other award. 


The Drug and Cosmetic Industry 








In connection with the sale of cos- 
metics, the order also prohibits the use 
of advertising matter in a contest which 
sets out a portion of the terms and con- 
ditions without stating that they are 
only a portion of the requirements; the 
use of lottery methods, and the repre- 
sentation, directly or by implication, 
that the respondents’ cosmetic prepara- 
tions will restore a youthful condition to 
the skin, remove wrinkles or strengthen 
muscles. 

The Commission order is directed 
against Thomsen-King & Co., Inc., The 
Winship Corporation, James M. Wood- 
man, Jesse L. Stewart, Merrold Johnson, 
G. Fred Stayton, Joseph Furth, Albert 
L. Bisson, Leta M. Frazier (formerly 
Leta M. Clanton), Glenn Tate, George 
Thomsen, Amber M. McCluskey, James 
L. Decker, Sibley F. Everitt, Walter G. 
Phillips, Paul H. Williams, Don M. 
Parmelee, George Schaffer, Evelyn 
Henderson, Richard E. Williams, Pren- 
tice W. Shaw, John E. Woodman, Steve 
W. Phillips, Warren Lee Eastman, 
Ernie A. Storesund, A. Leonard Ander- 
son, Gerald G. Grant, W. W. Young, 
Paul Manning, Fred W. Fitch, Mrs. 
Fred W. Fitch, Lucius W. Fitch, Mrs. 
Lucius W. Fitch, Gail W. Fitch, Mrs. 
Gail W. Fitch, Lester R. Sandahl, Mrs. 
Lester R. Sandahl, Richard H. Young 
and Mrs. Richard H. Young. 

The Commission order directs that 
the complaint in its proceeding be dis- 
missed as to F. W. Fitch Co., Des 
Moines, and as to J. G. Hamer, B. 
Brown, H. Rosenstein, Claude T. Bur- 
nett, Ross J. Miller, Joseph Kane and 


Walter Rubens. 


JR." Claims Must Stop 

J. R. Olney, Sr., and J. R. Olney, Jr., 
trading as J. R. Pharmacal Company, 
Chester, Pa., have been ordered to cease 
advertising that “J. R.” is in all cases a 
cure or remedy for athlete’s foot; 
affords instant or immediate relief from 
athlete’s foot, itching toes, ringworm, or 
raw, inflamed feet, in excess of 
temporarily relieving the itching symp- 
toms associated with such conditions, 
and that the preparation is endorsed by 
leading health institutions or is the only 
known treatment of its kind. 

The order also prohibits advertise- 
ments which state, ““Athlete’s foot fungi 
killed in less than three minutes in 
laboratory test,” or which otherwise 
represent that the preparation will, in 
all cases, kill or destroy athlete’s foot 
fungi. 
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INSECT REPELLENT #4 


Efficient Non-Toxic Repellent Base 





FATTY ACID ESTERS 


Glyceryl-, Ethylene-, Propylene-, Diethylene Glycol-, 
Mono-Stearate, Mono-Laurate, Mono-Myristate, Mono-Oleate, Mono-Palm, Mono-Ricinoleate 
Methyl-, Ethyl-, Propyl-, Butyl-, 
Stearate Laurate Palm Myristate Oleate 
Also esters of other Fatty Acids and Alcohols. 





Kesscowax AC Triacetine C.P. Cycloform 
(Acid Emulsifier) (A base for Suntan Preparations) 


For Samples, Specifications or Suggested Formulae, WRITE TO 


KESSLER CHEMICAL COQ., Inc. 


DELAWARE AVE. and MIFFLIN ST. ESTABLISHED 1921 PHILADELPHIA, PA. 


EXCLUSIVE WITH HOPRINS 


HOPKINS’ FACTOLAC HOPKINS’ PINEALCO 
To make a dependable Syrup of White 
For permanent emulsions of both Pine Compound, N. F., standardize 
fixed and volatile oils. Insures com- on Hopkins’ Pinealco. Therapeuti- 
plete, homogeneous mixture without cally reliable, uniform in color, odor 
trituration or special apparatus. An and flavor. So highly’ concentrated, 
ideal, : trouble-saving, Sa aaa | a single pound of Pinealco will yield 
emulsifier. about 20 pints of Syrup. 


BASIC INGREDIENTS 


FOR TOILETRIES * COSMETICS * PROPRIETARIES 


HOPKINS’ NEUTRAL HOPKINS’ EGYPTIAN 






































“Quality .is remembered 








long after price is forgotten” 








POWDERED WHITE SOAP HENNA | 
te | 

Consists solely of choice Egyptian FREE UPON REQUEST e | 

Assures snow-whiteness, neutral Henna leaves. Laboratory tested. A P : 
taste, absence of free alkali, low 100% vegetable product. Milled on Samples and quotations for any ; 
moisture content and very low resi- slow stone grinders assuring maxi- of these Hopkins’ Specialties, a 
due of alcohol, water and sodium mum coloring content. For repackag- upon request. We invite corre- f 


ing or sale in bulk, this is the Henna 
carbonate. Completely dependable that will build a profitable, repeat, 
uniformity and performance. quality business. 


spondence on any problems to 
which our technical staff can 
bring its expert cooperation. 

















J.L.HOPKINS & COMPANY 220 Broadway new YoRK 
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Shaving cream and after-shave lotions, established favorites among men's toiletries, form the back- 


MARKET SEEN 





bone of assembled sets which are being used to boost sales in an expanding market. 





BUTYL PHTHALATE IDEAL AS 
NAIL LACQUER PLASTICIZER 





and exceptional freedom from 
the factors contrib- 
Butyl Phthal- 
agent 


High purity 
odor and color are among 
uting to the popularity of U.S.L. 
ate (dibutyl phthalate) as a plasticizing 
for imparting the necessary film flexibility to 
nail lacquers. Additional advantages of — 
phthalate are its resistance to effects of light, 
non-toxic qualities, and high solvency for the 
nitrocellulose commonly employed as the film- 
forming agent in nail lacquers. 
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INDUSTRIAL ALCOHOL 


IN 


NDUSTRIAL CHEMICALS, 


60 EAST 42np ST., NEW YORK (USE) BRANCHES IN ALL PRINCIPAL CITIES 
ALL GRADES AND ALL A 


ON UP TREND 





Sales Show Substantial Increase 
As New Products Enter the Field 





Boom in masculine toiletries, indicated by 
recent surveys, is opening up new markets for 
the cosmetic industry. Manufacturers of spe- 
cial men’s lines are studying the possibilities 
of new products with masculine appeal, and 
are placing increased emphasis on the sales 
potentialities of assembled sets suitable for 
gift items. 

Definitely masculine note in packaging ap- 
pears to be essential to success in merchan- 
dising the gift sets, which are bought largely 
by women, who carefully avoid any hint of 
femininity in buying for men. Another essen- 
tial seems to be the inclusion in the assem- 
bled sets of the popular stand-by items, for 
shaving cream or soap and after-shave lotions 
still rate one-two in the field, and can be used 
to stimulate interest in the newer products. 
(U.S.1. supplies $.D. Alcohol of high quality 
in the formulas authorized for use in shaving 
creams and face lotions.) 


DEVELOPS NOVEL CARD FILE 
TO CATALOG PERFUME ODORS 


use as 








Dr. Ralph Bienfang, whose novel technique al- 
lows odors to be recorded on cards. 


Novel technique for recording the odors of es- 
sential oils has been developed by Dr. Ralph 
Bienfang, who catalogs the odors on cards, 
and thus eliminates the need for numerous 
small containers. 

Dr. Bienfang’s method, cellophane and 
cellulose acetate are dissolved in sufficient 
acetone to form a solution thin enough to 
drop from a glass rod and thick enough to 
prevent bleeding of the essential oil. Four or 
five drops of this solution, with the oil added, 
are placed on a card and allowed to dry. When 
filed, the cards are said to retain the odor for 
as long as two years. 
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NO. 3 OF A SERIES ON THE SELECTION AND USE OF INDUSTRIAL ALCOHOL 
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S.D. ALCOHOLS 39 AND 39A 


Among the many formulas authorized for use 


| 


in a variety of applications of interest to the | 


manufacturers of drug and cosmetic products, 
S.D. Alcohols 39 and 39A may be conveniently 


considered together. While these two formulas | 
do not offer the wide latitude in the selection | 


of authorized denaturants that is afforded by 
S.D. 38B (which was discussed in detail in 
the June issue of U.S.I. Atconot News), 
some degree of choice of denaturants is still 
possible in the case of 39 and 39A. 


S.D. Alcohol 39 is prepared by adding to | 


100 gallons of ethyl alcohol 9 pounds of so- 


dium salicylate, U.S.P., or of salicylic acid, | 


U.S.P., and % gallon of denaturing grade 
tertiary butyl alcohol. 

In S.D. 39A, the authorized composition 
calls for the addition to 100 gallons of ethyl 
alcohol of 60 ounces of any of the following 
U.S.P. alkaloids or salts: (1) quinine; (2) 
quinine bisulphate; (3) quinine hydrochlo- 
ride; (4) cinchonidine; or (5) cinchonidine 
sulphate; and % gallon of denaturing grade 
tertiary butyl alcohol. 


Authorized Uses 


Both of these formulas are authorized for 
use in exactly the same applications, and the 





user therefore has the option of selecting | 


whichever of the two formulas best suits his 
specific purpose, and in addition can exercise 
some latitude in choice of denaturants within 
the authorized composition of either one of 
the formulas. 

S.D. 39 and 39A are authorized for use as a 
solvent in manufacturing the following toilet 
preparations: 

Hair and scalp preparations 


| At 60° F., 


Bay rum 

Face and hand lotions 

Body deodorants and deodorant creams 

Perfumes and perfume tinctures 

Toilet waters 

Shampoos 

Toilet soaps and bath salts 

Miscellaneous Applications 

In addition, Formulas 39 and 39A are au- 
thorized for use as a solvent in manufactur- 
ing: 

External pharmaceuticals not U.S.P. 

or N.F. 

Disinfectants, insecticides, etc. 

Theater sprays and incense 

Because of the different amounts and types 
of denaturants used, the two formulas have 
somewhat different properties. The resultant 
volume per 100 gallons of ethyl alcohol is 
102.0 gallons in the case of S.D. 39; for 39A 
it is 100.5 gallons. The alcohol content of the 
finished formula is 98.02% ethyl alcohol (190- 
proof basis) for 39; 99.48% for 39A. The ap- 
parent proof at 60°/60° F. is 185.4 in the case 
of the first formula, and 189.2 for the second. 
S.D. 39 weighs 6.867 pounds per 
gallon; 39A weighs 6.810 pounds per gallon. 

Shipping Containers 

Both of these formulas are available in 50- 
gallon wood barrels, 5-gallon glass carboys, 
and 1-gallon glass bottles. 

As pointed out in previous articles in this 
series, there are many other formulas which 
are authorized for use in a variety of drug and 
cosmetic applications. Next month’s issue of 
U.S.I. Atconot News will discuss the com- 
position and authorized uses of Formulas 39B, 
39C, and 39D. 
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Imported tincture of musk may soon join the 


rapidly growing list of imported materials for 
which adequate domestic substitutes are avail- 
able. Recent experiments conducted to dis- 
cover a use for muskrat glands indicate that 
they are the source of a tincture that closely 
resembles the imported musk, long one of the 
most highly valued of perfume materials. 
Only about 1% of the new tincture is needed 
in a perfume, and the number of muskrats 
annually trapped in the United States points 
to an ample supply of the raw materials 
needed. 

Trial under medical supervision of a new 
treatment for poison ivy has been suggested 
by scientists of the U. S. Public Health Serv- 
ice, on the basis of tests already conducted, 
which are described as encouraging. The 
treatment consists in applying a 10% solution 
of tannic acid in water to the inflamed area, 
after previous cleansing with alcohol. 

An old-established remedy—Brown Mixture 

may soon appear in a new guise. A revised 
formula is being considered by the N.F., in 
which the camphorated tincture of opium in 
the original formula would be replaced by 
5 ec. of spirit of anise, 5 cc. of spirit of cam- 
phor, and 45 cc. of alcohol. 

Successful results in the treatment of ath- 
lete’s foot are claimed for a new technique in- 
volving the use of tetraiodomethenamine. This 
product can be prepared by gradually adding 
a saturated alcoholic solution of iodine to a 
1% aqueous solution of methenamine. The 
tetraiodide compound is precipitated in the 
form of brick-red crystals, and is dissolved 
for use in flexible collodion. 


Odor tests of essential oils and perfumes 
can be made more uniform by the use of odor- 
adsorbing equipment by which the air is fre- 
quently purified, it is indicated by the results 
of a recent installation. By installing the ad- 
sorber in a fairly small booth, it is possible 
to carry on tests on different compounds at 
very short intervals, without the risk of error 
introduced by contaminating odors. 


A new technique for analyzing bergamot 


| oil is described in a recent monograph. The 


method involves distillation under reduced 
pressure with conditions accurately controlled, 
and has the advantage of preserving the dis- 
tillate containing the volatile esters. Cooling 
with solid carbon dioxide is one step in the 
process. 
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A SUBSIDIARY OF U. S 


PROPIONIC ESTERS 
Amy! Propionate 
Buty! Propionate 


OTHER ESTERS 


Diatol 
Ethyl! Carbonate 


BRANCHES IN ALL PRINCIPAL CITIES 


INDUSTRIAL ALCOHOL CO 


ETHERS 
Ethyl Ether 
Ethyl Ether Absolute—A.C.S. 


OTHER PRODUCTS 
Acetone 
*BK-5 





Ethanol (Ethyl Alcohol) 
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Super Pyro Anti-freeze 
Solox Proprietary Solvent 
Solox D-! De-icing Fluid 


Amy! Acetate 
Buty! Acetate 
Ethyl Acetate 


OXALIC ESTERS 


stub agmme@> colrehest 
Ethyl! Oxalate 


PHTHALIC ESTERS 
Amyl Phthalate 
Butyl Phthalate 
Ethyl Phthalate 

Registered Trade Mark 


Ethy! Chloroformate 
Ethy! Formate 
Ethyl Lactate 


INTERMEDIATES 
Acetoacetanilide 
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*“Curbay Binders 
*Curbay X (Powder) 
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Methyl! Acetone 
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Vitamin E 
(Continued from page 45) 


whole vitamin B complex was administered. Of the 
twenty cases so treated, Wechsler** reported that eleven 
have shown some degree of improvement. Of these, two 
have apparently recovered, four showed marked im- 
provement and five showed “moderate degrees’ of 
improvement. 

In the time since Bicknell’s first report other cli- 
nicians have found vitamin E togive beneficial effects in 
the therapy of muscular dystrophies. Donovan” has 
urged its administration to all children as a prophylac- 
tic measure against lordosis and muscular dystrophy. 
Stone*’ suggested its employment as a similar measure 
to pregnant mothers of dystrophic families. More re- 
cently, Weinberg and Knoll*’ observed that vitamin E 
gave beneficial effects on amyotrophic lateral sclerosis 
when this syndrome was precipitated by sulfathiazole. 

Spies and Vilter** also observed that synthetic alpha- 
tocopherol sometimes has a beneficial effect in amyo- 
trophic lateral sclerosis. “The injection of 500 mg. 
alpha-tocopherol in sterile oil,” states a summation of 
this work,*® “‘is effective, at least temporarily, in re- 
lieving neuromuscular symptoms, roaring sensations in 
the ears, anorexia, and insomnia of selected persons 
with malnutrition but without clinical evidence of 
pellagra, beri-beri or riboflavin deficiency. We have 
observed striking improvement in a few of these people 
following the administration of vitamin E, but it is 
difficult to measure objectively the degree of improve- 
ment. It would seem that the patients who experience 
the greatest relief are those who also have some de- 
ficiency of vitamin E.”’ 

It must be evident that not all cases respond to vita- 
min E therapy. Investigations of eighteen cases with 
muscular dystrophy and other neuromuscular disorders 
at the Mayo Clinic failed to show any evidences of 
definite improvement. In this work, wheat germ oil 
was given by mouth and this was supplemented by in- 
jections of synthetic alpha-tocopherol. None-the-less, 
Sheldon and his associates** do not feel that these nega- 
tive results should be interpreted as failure of the 
agents. 

Very recently, new and important uses for vitamin E 
were indicated in Steinberg’s*® report of the use of 
wheat germ oil in the treatment of fibrositis. According 
to Steinberg, ““This condition may be defined as an in- 
flammatory reaction of fibrous connective tissue present 
anywhere in the body.” He says that experimental and 
clinical reports, especially those concerning muscle 
changes, associated with vitamin E deficiency, led him 
to undertake his investigations. His results are most 
indicative. All of thirty cases of primary fibrositis 
treated with vitamin E were completely relieved of all 
Symptoms. Of twenty cases of atropic arthritis with 
secondary fibrositis, eight showed definite improvement 
in muscle soreness and stiffness; the others experienced 
no relief. In twenty cases of hypertrophic arthritis, no 
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improvement was noticed. One case of gout and three 
cases of sciatica similarly failed to obtain relief. 

From this, Steinberg came to the conclusion that 
vitamin E is of value in the treatment of primary 
fibrositis. , these studies appear to indicate 
that this condition ‘ sacs be a metabolic rather than an 
infectious process.” 

No official standard unit for the vitamin E content 
of various foods or therapeutic preparations has, as 
yet, been established. At present, many workers accept 
the vitamin E potency standards suggested by Evans 
and Burr.” As a rule, however, vitamin E dosage, in 
the case of wheat germ oil, is expressed in drams or cc., 
and, in the case of tocopherols, in milligrams. Sim- 
ilarly no official test for vitamin E is established, though 
biological and chemical methods have been developed. 

Apparently much is still to be learned concerning 
vitamin E with regard to its physiological action and its 
therapeutic uses. As Bergel® pointed out, “We are cer- 
tainly at the beginning of vitamin E therapy, but so far 
the results give hope that vitamin E, as well as all other 
vitamins, may cure certain pathological and sub- 
pathological states, whose etiology was not known a few 
years ago. Vitamin E shows that close collaboration 
between chemists, biologists and clinicians is always 
necessary to establish the final value of natural prod- 
ucts of vital importance.” 


Moreover 
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We pre-test all raw materials before we incorporate 
them into Kolmar products . . . to be sure that they are 
up to our inflexibly high standards. And, because of 
this testing . . . YOU can rely on Kolmar uniformity 


KULMAR 


LABORATORIES 


MILWAUKEE @® NEWARK 


Manufacturers of private label brands, only. 


Representatives 
Mr. M. C. Boyd, Quinby Building, Newark, N. J. 
Mr. Douglas Haggerty, 122 E 42nd St., New York City 
Mr. Warren Curry, 3950 Club Drive, Atlanta, Ga. 
Mr. Norman Kole, 980 Merchandise Mart, Chicago, III. 
Mr. R. F. G. Byington, 1260 N. Western Ave., Los Angeles, Cal. 
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Companies 


New Searle Laboratories 

G. D. Searle & Co., Chicago, has 
started work on its new laboratories and 
plant on the outskirts of Chicago, in the 
Skokie district. Many new features 
have been incorporated in the plans so 
that it will not be a factory-like building 
but a scientific laboratory for the de- 
velopment and production of pharma- 
ceutical products under the most modern 
scientific and hygienic conditions. 

The contract awarded to George A. 
Fuller & Co. is for a reinforced concrete 
flat-slab set-back type of building, three 
stories and a basement of 1,500,000 
cubic feet. The exterior will be of white- 
face brick with Bedford limestone trim. 
There will be continuous windows pro- 
tected by projecting metal fins which 
help to carry out the streamline design. 
All window frames will be of steel with 
glass bricks in places. Generally, the 
building will have a windowless manu- 
facturing space, but small continuous 
windows have been inserted into these 
areas. The entire building, for which 
Herbert Banse was the architect, will be 
completely air-conditioned. 

Located in a suburban district on a 
five-acre tract with room for lawns, 
flowers and a recreation field, the new 
building provides nearly three times the 
space of the present quarters. 

The manufacturing division occupies 
the first floor, part of which is two 
stories high to allow for tall equipment 
and the second floor is devoted to the 
research laboratories. All laboratory 
walls will be of tile; the floors and ceil- 
ings will be constructed to deaden 
sound; and there will be facilities for 
humidity control and deodorizing. There 
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will be specially designed laboratory 
units for organic chemistry; bio-chem- 
istry, bacteriology, pharmacology, and 
microanalysis. Adjacent to the labora- 
tories will be an extensive scientific 
library. 

Glass partitions in the passageways 
will enable visitors to inspect the 
processes without entering the labora- 
tories or production units, thus avoiding 
the danger of contamination. 

A completely equipped emergency 
hospital will be operated by the medical 
service division of the Searle labora- 
tories. 

The laboratory atmosphere is to be 
carried out throughout the building ex- 
cept in the auditorium which is designed 
not only for meetings of the staff and 
workers but for clinical meetings and 
demonstrations to visiting physicians 
and interested medical groups. A rec- 
reational center with lounges, rest 
rooms, meeting rooms and dining rooms 
for all the members of the organization 
will also be provided. 

G. D. Searle & Co. was founded in 
1888 by the grandfather of the present 
president, John G. Searle. 


Princess Pat New York Office 
Princess Pat, Ltd., Chicago, has 
opened a New York office at 516 Fifth 
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Avenue. Stanley E. Wells, vice-presi- 
dent, is in charge. 


Defending Mercurochrome 

Hynson, Westcott & Dunning, Inc., 
Baltimore, has brought action in the 
U. S. District Court against five com- 
panies charged with unauthorized use of 
the trade name, ‘Mercurochrome.” 
Damages of $100,000 were asked and an 
injunction to remove the defendants’ 
products from the market. 

The defendants named in the suit 
were: Allen Laboratories, J. C. Allen & 
Co., Certified Aspirin Co., and Wilco 
Laboratories, New York, and Empire 
Chemical Co., Newark, N. J. 


“Brace” Trade-mark Dispute 

A petition brought by Leonard James, 
Co., San Saba, Tex., for the cancella- 
tion of trade-mark registration No. 
357,713, issued June 14, 1938, to Mc- 
Kesson & Robbins, has been sustained 
in a decision by Assistant Commissioner 
Leslie Frazer of the U. 8S. Patent Office. 

The trade-mark involved was the 
word “Brace” which McKesson & 
Robbins applied to tooth paste, hair and 
scalp preparations, powders and tales 
for the face and skin, lotions and prepa- 
rations, including antiseptic oils for 
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RBISGUMS, whole or powdered, 

are the products of expert 

experience of forty-two years stand- 

ing in the selection of fine raw 

materials and in milling to guarantee 

complete satisfaction for your most 
exacting technical requirements. 


ORBIS GUMS can be obtained in 
any mesh from the finest powder to 
the various granular forms used to 
a great extent in the drug field— 
ground in our modern mill at New- 
ark, New Jersey. 


ORBIS KARAYA GUM in fine pow- 
dered form is specially adaptable 
for “Wave Sets.” 


Please let us know your require- 
ments. Working samples upon re- 
quest. 
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sunburn. It was the contention of 
Leonard James that this conflicted with 
its trade-mark, ““Bracine,’”’ which was 
registered March 27, 1934, for anti- 
septic liniment and veterinary prepara- 
tions. This opinion was upheld by the 
Patent Office which decided in favor of 
Leonard James Co. 


Bristol-Myers Advances Brooks 

J. W. Brooks has been appointed 
assistant sales manager for Bristol- 
Myers Co. Mr. Brooks joined the com- 
pany sales force in 1911 and for the past 
twelve years has been midwestern 
branch manager with offices in Chicago. 

He was graduated from the Phila- 
delphia College of Pharmacy in 1910 
and is a registered pharmacist in Penn- 
sylvania and Illinois. His first profes- 
sional work was with Sharpe & Dohme. 
Previous to opening the Bristol-Myers 
midwestern branch in 1929, he had 
worked with the company sales force in 
the Milwaukee, Minneapolis northwest 
territory for one year and in the Seattle, 
Portland, Pacific northwest territory for 
two years. He was transferred to the 
Chicago territory in 1914. He is a past 
secretary and past board member of the 
Chicago Drug and Chemical Associa- 
tion and is also a member of the Chicago 
Drug Club and the Illinois Pharmaceuti- 
cal Travelers Association. 

Richard N. Hill, formerly sales repre- 
sentative in the St. Louis territory, 
succeeds Mr. Brooks as midwestern 


branch manager and J. T. Wallace, of 
a) 


Des Moines, has been transferred from 
the Iowa territory to fill the St. Louis 
vacancy. 
Tone Appoints Sales Director 

Hugh Finn has been appointed sales 
director for Tone Laboratories Inc., 
with offices and salon at 685 Fifth 
Avenue, New York. One of his first 
jobs was with Houbigant, leaving them 
after seven years to cover the middle 
west for Yardley & Co., Ltd. Between 
that time and 1935 he engaged in his 
own business of direct selling of toilet- 
ries, later joining Ed Pinaud, covering 
the east. In 1935 Mr. Finn again was 
engaged by Houbigant Sales Corp. and 
has been in charge of the leading ac- 
counts in the New York market right up 
until his recent appointment. 


Lowry Resigns from Yager 

William J. Lowry, formerly president 
of Yager Liniment Co., Baltimore, has 
resigned to take charge of the laboratory 
of the Lowry Drug Co., that city. 
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Stevens Joins Dermetics 

G. D. Runnels, president of Der- 
metics, Inc., has appointed George A. 
Stevens as national sales manager. Mr. 
Stevens was graduated from the Colo- 
rado School of Mines in 1911 and in the 
fall of that year went with Du Pont, re- 
maining there until 1920. In that year 
he became associated with Woodworth 
and remained there until January 31, 
1927, when he entered into a business of 
his own. The company became known 
as Miro-Dena, a firm in which he holds 
a third interest. In October 1929, he 
joined McKesson & Robbins working 
directly under the president. 
made president of the subsidiary Gro- 
ville Sales, and handled imported cos- 
metic lines during this period. In 
October, 1934, he left McKesson & 
Robbins and became vice-president and 
general manager of Elizabeth Arden. 
For the past five years, he has been 
doing consultation work with various 
large perfumery manufacturers. 


He was 


Dunlop Joins Nutrition Labs. 

Harry M. Dunlop has joined Nutri- 
tion Research Laboratories, Chicago, as 
sales manager. He will supervise sales 
activities and distribution of the com- 
pany’s established pharmaceutical prep- 
arations, Ertron and Bezon, as well as 
additional vitamin products which are 
contemplated. 

Mr. Dunlop began his business career 
at the age of fifteen with Smith, Kline 
& French Co. Later he was associated 
with the H. K. Mulford and Wm. R. 
Warner companies. After service in the 
World War he joined Colgate & Co. asa 
salesman. During seventeen years spent 
with the company he rose to the po- 
sition of divisional manager. For the 
past three years he has been sales and 
advertising manager of the Chamberlin 
Sales Corp. 





Hewitt Soap Expands in N. Y. 

Hewitt Soap Co., Dayton, O., has 
increased the space occupied by its New 
York office and sample rooms by some 
two hundred per cent. according to an 
announcement by Martin F. Schultes, 
vice-president of the company, who 
makes his headquarters in New York. 
The new offices now occupy the entire 
pent-house in the Marbridge Building, 
17 West 34 St., where the company has 
had its New York office for the past 
twenty years. 


Darr Joins van Ameringen 
Joseph Darr has become a member of 
the sales staff of van Ameringen- 


Haebler, Inc., New York. 


Strobl] Heads N. Y. Verley Office 

E. J. Strobl, Executive Vice-president 
of Albert Verley, Inc., is now in New 
York in charge of that office and the 
Eastern territory. D. A. Bennett, 
President of Albert Verley, Inc., will con- 
tinue to make Chicago his headquarters 
but will make his regularly scheduled 
visits at New York as in the past. 


New Abbott Buildings 

Abbott Laboratories, North Chicago, 
Ill. has finished two new buildings 
which, with two that were completed 
more than six months ago, now provide 
a new chemical manufacturing unit of 
four modern buildings to add to its al- 
ready sizeable chemical manufacturing 
division. 

The two recently completed buildings 
add about 12,500 square feet of manufac- 
turing and office space. The front 
building in the new unit has an at- 
tractive glass-block entrance, in which 
the inscription, ‘Chemicals,’ has been 
incorporated. The department heads 
now operate from this building which 
provides improved and enlarged office 
facilities. 
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complete satisfaction for your most 
exacting technical requirements. 


ORBIS GUMS can be obtained in 
any mesh from the finest powder to 
the various granular forms used to 
a great extent in the drug field— 
ground in our modern mill at New- 
ark, New Jersey. 


ORBIS KARAYA GUM in fine pow- 
dered form is specially adaptable 
for “Wave Sets.” 
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ments. Working samples upon re- 
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sunburn. It was the contention of 
Leonard James that this conflicted with 
its trade-mark, ‘‘Bracine,”’ which was 
registered March 27, 1934, for anti- 
septic liniment and veterinary prepara- 
tions. This opinion was upheld by the 
Patent Office which decided in favor of 
Leonard James Co. 


Bristol-Myers Advances Brooks 

J. W. Brooks has been appointed 
assistant sales manager for Bristol- 
Myers Co. Mr. Brooks joined the com- 
pany sales force in 1911 and for the past 
twelve years has been midwestern 
branch manager with offices in Chicago. 

He was graduated from the Phila- 
delphia College of Pharmacy in 1910 
and is a registered pharmacist in Penn- 
sylvania and Illinois. His first profes- 
sional work was with Sharpe & Dohme. 
Previous to opening the Bristol-Myers 
midwestern branch in 1929, he had 
worked with the company sales force in 
the Milwaukee, Minneapolis northwest 
territory for one year and in the Seattle, 
Portland, Pacific northwest territory for 
two years. He was transferred to the 
Chicago territory in 1914. He is a past 
secretary and past board member of the 
Chicago Drug and Chemical Associa- 
tion and is also a member of the Chicago 
Drug Club and the Illinois Pharmaceuti- 
cal Travelers Association. 

Richard N. Hill, formerly sales repre- 
sentative in the St. Louis territory, 
succeeds Mr. Brooks as midwestern 
branch manager and J. T. Wallace, of 
Des Moines, has been transferred from 
the Iowa territory to fill the St. Louis 
vacancy. 

Tone Appoints Sales Director 

Hugh Finn has been appointed sales 
director for Tone Laboratories Inc., 
with offices and salon at 685 Fifth 
Avenue, New York. One of his first 
jobs was with Houbigant, leaving them 
after seven years to cover the middle 
west for Yardley & Co., Ltd. Between 
that time and 1935 he engaged in his 
own business of direct selling of toilet- 
ries, later joining Ed Pinaud, covering 
the east. In 1935 Mr. Finn again was 
engaged by Houbigant Sales Corp. and 
has been in charge of the leading ac- 
counts in the New York market right up 
until his recent appointment. 


Lowry Resigns from Yager 

William J. Lowry, formerly president 
of Yager Liniment Co., Baltimore, has 
resigned to take charge of the laboratory 
of the Lowry Drug Co., that city. 
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Stevens Joins Dermetics 

G. D. Runnels, president of Der- 
metics, Inc., has appointed George A. 
Stevens as national sales manager. Mr. 
Stevens was graduated from the Colo- 
rado School of Mines in 1911 and in the 
fall of that year went with Du Pont, re- 
maining there until 1920. In that year 
he became associated with Woodworth 
and remained there until January 31, 
1927, when he entered into a business of 
his own. The company became known 
as Miro-Dena, a firm in which he holds 
a third interest. In October 1929, he 
joined McKesson & Robbins working 
directly under the president. He was 
made president of the subsidiary Gro- 
ville Sales, and handled imported cos- 
metic lines during this period. In 
October, 1934, he left McKesson & 
Robbins and became vice-president and 
general manager of Elizabeth Arden. 
For the past five years, he has been 
doing consultation work with various 
large perfumery manufacturers. 


Dunlop Joins Nutrition Labs. 

Harry M. Dunlop has joined Nutri- 
tion Research Laboratories, Chicago, as 
sales manager. He will supervise sales 
activities and distribution of the com- 
pany’s established pharmaceutical prep- 
arations, Ertron and Bezon, as well as 
additional vitamin products which are 
contemplated. 

Mr. Dunlop began his business career 
at the age of fifteen with Smith, Kline 
& French Co. Later he was associated 
with the H. K. Mulford and Wm. R. 
Warner companies. After service in the 
World War he joined Colgate & Co. asa 
salesman. During seventeen years spent 
with the company he rose to the po- 
sition of divisional manager. For the 
past three years he has been sales and 
advertising manager of the Chamberlin 
Sales Corp. 


Hewitt Soap Expands in N. Y. 

Hewitt Soap Co., Dayton, O., has 
increased the space occupied by its New 
York office and sample rooms by some 
two hundred per cent. according to an 
announcement by Martin F. Schultes, 
vice-president of the company, who 
makes his headquarters in New York. 
The new offices now occupy the entire 
pent-house in the Marbridge Building, 
17 West 34 St., where the company has 
had its New York office for the past 
twenty years. 


Darr Joins van Ameringen 
Joseph Darr has become a member of 
the sales staff of van Ameringen- 


Haebler, Inc., New York. 


Strobl] Heads N. ¥. Verley Office 

E. J. Strobl, Executive Vice-president 
of Albert Verley, Inc., is now in New 
York in charge of that office and the 
Eastern territory. D. A. Bennett, 
President of Albert Verley, Inc., will con- 
tinue to make Chicago his headquarters 
but will make his regularly scheduled 
visits at New York as in the past. 

New Abbott Buildings 

Abbott Laboratories, North Chicago, 
Ill. has finished two new buildings 
which, with two that were completed 
more than six months ago, now provide 
a new chemical manufacturing unit of 
four modern buildings to add to its al- 
ready sizeable chemical manufacturing 
division. 

The two recently completed buildings 
add about 12,500 square feet of manufac- 
turing and office space. The front 
building in the new unit has an at- 
tractive glass-block entrance, in which 
the inscription, ‘“Chemicals,” has been 
incorporated. The department heads 
now operate from this building which 
provides improved and enlarged office 
facilities. 
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CREAMS 


PLYMOUTH Genuine Spermaceti U.S.P. PLYMOUTH Sun-bleached White Beeswax U.S. P. 

This is guaranteed to be a 100% Pure Beeswax and 
sun-bleached. It is refined by the centrifugal method 
which removes all and every trace of foreign matter: 
We will gladly send samples. 


This Spermaceti should not be confused with interior 
hydrogenated sperm oils which are sometimes offered 
as Spermaceti The Plymouth Brand is the finest 
which can be produced and is produced from Gen- 





a very white crystalline wax containing no free oil, 
has a very low Iodine number and is free of any 
offensive odors. 


A special grade of White Ceresin Wax prepared for 
the cosmetic trade Absolutely white and odorless. It 
has a melting point corresponding to that of Beeswax 


PLYMO iii so that in using it in connection with Beeswax in 
UTH cream any “lumpiness” is avoided. Its use will also 
We offer two grades One is the highest quality produce a very glossy cream. 


obtainable, 76°-78° C melting point and the other ; 
grade lower in price and of lower melting point PLYMOUTH Paraffin Waxes 

66°-68° C. Both are guaranteed 100% Pure Bleached We offer all grades of the U S.P fully-refined Paraf- 
Ozokerites. fin Waxes. 


A COMPLETE LINE OF COSMETIC RAW MATERIALS 


M. W. PARSONS 
59 BEEKMAN STREET J Telephone. BEEKMAN 3-3162—3163—3164 


NEW YORK, N. Y., U.S. A. and PLYMOUTH ORGANIC LABORATORIES, Inc. cable Address. PARSONOILS, NEW YORK 


Distributors—Thompson-Hayward Chemical Co., Kansas City, Mo. and branches 


UNION GENERALE DES COOPERATIVES 


AGRICOLES BULGARES 
(CONSISTING OF OVER 1200 COOPERATIVES) 


OTTO“ ROSE 

















; GUARANTEED PURE ORIGINAL PACKAGES 
BY THE BANQUE AGRICOLE ET COOPERATIVE eg 
DE BULGARIE 250 GRAMS 
100 GRAMS 


SOLE AMERICAN AGENTS 
LAUTIER FILS, INC. 
154-156-158 WEST 18th ST., NEW YORK 


REPRESENTING 
LAUTIER FILS 














GRASSE PARIS LONDON BEYROUTH KOBE 
MANUFACTURERS OF QUALITY RAW MATERIALS FOR PERFUMERY FOR OVER 100 YEARS 
@ 
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Associations 
Toilet Goods Shows 


Among the toilet goods shows to be 
held throughout the country in the fall 
is the fifth annual toilet goods show of 
the Co-Metic Club which will be held 
August 31 to September 5, at the 
Radisson Hotel, Minneapolis. The New 
England Toilet Goods Assn. plans to 
hold its show at the Parker House, 
Boston, starting September 8. The 
Pittsburgh Toilet Goods Assn. will open 
its show at the Wm. Penn Hotel, Pitts- 
burgh on September 14. The South- 
eastern Toilet Goods Assn. schedule is 
as follows: Charlotte, August 4-5-6, 
hotel to be selected; Nashville, August 
12-15, Andrew Jackson Hotel; Mem- 
phis, August 18-21, Peabody Hotel; 
New Orleans, August 25-29, Roosevelt 
Hotel; Birmingham, September 3-5, 
Thomas Jefferson Hotel; Atlanta, Sep- 
tember 8-12, Biltmore Hotel; Jackson- 
ville, September 17-19, Windsor Hotel; 
Tampa, September 22-25, Tampa-Ter- 
race Hotel; Miami, September 29-Oct. 


3, Everglades Hotel. 


Chemical Salesmen’s Golf 

About eighty members and guests 
took part in the first golf tournament of 
the season which the Salesmen’s Asso- 
ciation of the American Chemical In- 
dustry held at Bonnie Briar Country 
Club, Larchmont, June 10. Charles 
Alexander, Seldner & Enequist Chem- 
ical Co., won low gross prize and Henry 
Herrmann, General Dyestuff Corp., had 
the low net. In Class B the low gross 
winner was E. W. Biedermann, Mutual 
Chemical Co., and low net, G. C. Gore, 
Enequist Chemical Co. In Class C, 
M. S. Barker, Magnus, Mabee & Rey- 
nard, was low gross winner, and James 
DeVere, Philippine-American Drug Co., 
low net. Low gross prize for guests was 
won by N. B. Conley and R. A. Nelson 
had the low net. 


DCAT Fall Meeting 


More than twenty-five members of 
the Drug, Chemical and Allied Trades 
Section of the New York Board of Trade 
met June 12 at the Advertising Club for 
luncheon to draw up the program for 
the Section’s sixth annual fall meeting 
and golf tournament which will be held 
October 23-26 at Skytop Club, Skytop, 
Pa. 

John J. Toohy, chairman of the Sec- 
tion, presided and announced the com- 
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mittee chairmen for the meeting. R. F. 
Berls, vice-chairman of the Section will 
be general chairman for the meeting 
and other committee chairmen are: 
“Get Acquainted” Party, Turner F. 
Currens; Friday Night Party, David L. 
Kaltman, D. Kaltman & Co.; Banquet, 
Robert J. Quinn, Mathieson Alkali 
Works; Golf, Harold C. Green, L. 
Sonneborn & Sons, Inc.; Ladies’ Golf, 
Mrs. J. A. Huisking; Ladies’ Entertain- 
ment, A. A. Wasserscheid, Mallinckrodt 
Chemical Works; Program, James De- 
Cesare, White Laboratories, Inc.; Pub- 
licity, P. Wesley Combs, Jr., William 
Esty & Co.; Reception, James C. 
Chilcott, The Maltine Co.; Transporta- 
tion, Robert B. Magnus, Magnus, 
Mabee & Reynard, Inc. 


American Inst. of Chemists 

Dr. Donald Price, technical director 
of the organic research laboratory, Na- 
tional Oils Products Co., Harrison, N. J., 
has been elected chairman of the New 
York Chapter of the American Institute 
of Chemists for 1941-42. Dr. E. L. 
Northey, Calco Chemical Division, 
American Cyanamid Co., Bound Brook, 
N. J., was elected vice-chairman of the 
chapter. 


Chicago Golf Winners 

The Golf Auxiliary of the Chicago 
Drug and Chemical and Chicago Per- 
fumery, Soap and Extract Associations 
held its second tournament of the season 
at the Olympia Fields Country Club, 
June 10. The winners were: Guests— 
Ist, W. H. Weise; 2nd, H. B. Hobbs; 
3rd, Dr. Hendry; 4th, A. E. Sewell; 
Class A—Ist, H. G. Larson; 2nd, H. S. 
Lyon; 3rd, J. A. A. Scott; Class B—1st, 
W. H. Schutte; 2nd, A. O. Nelson; 3rd, 
H. V. Edmon; Class C—lst, Dean 
Hildebrandt; 2nd, J. A. Gauer; 3rd, P. 
Schuperth. 


Chemical Exposition 

The 18th Exposition of Chemical In- 
dustries will be held December 1 to 6 
in Grand Central Palace, New York. 
Already the Exposition is far ahead of 
any like display during the past twelve 
years, more than 95 per cent. of the 
space having been engaged already. The 
last Chemical Exposition held in 1939 
was attended by more than 40,000 ex- 
ecutives, factory managers, technolo- 
gists and engineers and it is expected 
that the audience will be considerably 
augmented this year. 
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F.W.D.A. Meeting 

Paige D. L’Hommedieu, manager of 
field sales for Johnson & Johnson, New 
Brunswick, N. J., has been appointed 
chairman of the program and entertain- 
ment committee for the 26th annual 
convention of the Federal Wholesale 
Druggists’ Association which will be 
held at the Greenbrier, White Sulphur 
Springs, W. Va., September 14 to 17. 

John G. Bill, Sharp & Dohme, Inc., 
Philadelphia, will act as vice-chairman 
and eight main activity committees, in- 
cluding publicity, transportation, ban- 
quet, registration, cocktail party, even- 
ing, golf, and ladies’ activities have been 
appointed. 


M. C. A. Officials 

At the sixty-ninth annual meeting of 
the Manufacturing Chemists’ Associa- 
tion of the United States held at Skytop, 
Pa., June 5, all of the retiring officers 


were re-elected. The president is 
Lammot duPont, E. I. duPont de 
Nemours & Co., Wilmington; vice- 


presidents are George W. Merck, Merck 
& Co., Rahway, N. J., and Charles 
Belknap, Monsanto Chemical Co., St. 
Louis. J. W. McLaughlin, Carbide & 
Carbon Chemicals Corp., New York, is 
the treasurer and Warren N. Watson, 
Washington, D. C. is the executive 
secretary. 

The chairman of the executive com- 
mittee is H. L. Derby, American Cyana- 
mid & Chemical Co., New York, and the 
other members are: E. M. Allen, 
Mathieson Alkali Works, New York; 
Leonard T. Beale, Pennsylvania Salt 
Manufacturing Co., Philadelphia; 
William B. Bell, American Cyanamid 
Co., New York; Russell H. Dunham, 
Hercules Co., 
C. F. Hosford, Jr., Pennsylvania Coal 
Products Co., Petrolia, Pa.; H. O. C. 
Ingraham, General Chemical Co., New 
York; August Kochs, Victor Chemical 
Works, Chicago; Clyde D. Marlatt, 
Martin Dennis Co., Newark, N. J.; 
Charles S. Munson, Air Reduction Co., 
New York; T. P. Walker, Commercial 
Solvents Corp., Terre Haute, Ind. 


Powder Wilmington; 


Hairdressers Convention 

The twenty-first annual convention of 
the National Hairdressers’ & Cos- 
metologists’ Association will be held at 
the Pennsylvania Hotel, New York, 
October 13 to 16. 
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Always in Good Taste 
ISCO ABSORPTION BASES 


Quality Unchanged 
Your need once determined, there’ll be no variation in 
color, consistency or quality 
High in 
Water Absorption e Cholesterol Value 
Emulsifying Properties 


Made in the U.S.A. 
ISCO 


PRECIPITATED CALCIUM CARBONATE, U.S.P. 
Extra Light e Light e Medium e Heavy 








Photo Black Box 


High Covering Power e Good Bloom e Ideal Balancer 
Carload and Less than Carload Lots 


Tests will prove to your satisfaction that 


ISCO California Talc 


is an excellent buy from the Dollar standpoint 


Grades to meet every manufacturing need. INNIS, SPEIDEN & COMPANY 


Established 1816 


117-119 Liberty Street New York, N.Y. 





BRANCHES: CHICAGO + CLEVELAND + PHILADELPHIA 
BOSTON + GLOVERSVILLE, N. Y. 
FACTORIES AT Niagara Falls, N.Y. and Jersey City, NJ 








LONG berone 


LAWS WERE PASSED 


pirst producers of Long before laws were passed requiring the certification of 


colors, cosmetic manufacturers enjoyed the purity of ATLAS 


CERTIFIED CERTIFIED COSMETIC COLORS. 


COLORS For it is a fact that, to our chemists, legal standards mean a 
starting point, not a climax, in their quest for ultimate color 
purity and strength. 


In addition to the assurance of purified cosmetic colors .. . 
uniform in shade and strength . . . we offer our clients a 
knowledge of modern markets, trends and consumer-habits, 
based on 91 years of experience manufacturing colors. 


Without obligation on your part, our Laboratories are pre- 
pared to cooperate with you in the development of cosmetic 
products which hold the promise not only of Government 
approval, but eager consumer acceptance, as well. Consult 
us on your color problems. 
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-H. ROHNSTAMM & CO., inc. 





85-95 PARK PLACE 11-15 E. ILLINOIS ST. 
. NEW YORK, N. Y. CHICAGO, ILL. 
ATLANTA BALTIMORE BOSTON CINCINNATI CLEVELAND DALLAS DETROIT 
LOS ANGELES MINNEAPOLIS NEW ORLEANS PHILADELPHIA ST. LOUIS 
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|} A CONSTANT FLOW OF PURITY emote ES 


ROM the crystal-clear mountain spring flows sparkling purity filtered 
and refined Nature’s way... C 





: : A partial list of Tonnage Fine 
And from the laboratories and factory of the J. T. Baker Chemical Co. posing — rigid 


comes a constant flow of man-controlled purity—purity by the ton in Fine control, at no price premium. 


Chemicals—purity that meets the most rigid specifications of pharmaceuti- 
Alkali Bromides 


Potassium lodide 
With Baker, purity is always the watchword. Baker’s men, long schooled Magnesium Oxide 


cal and medicinal manufacturers. 


in control methods, men who grew up in the atmosphere of defining purity Magnesium Carbonate 


to the decimal, are constantly finding new ways to improve quality. Cibeih at tae 
As a result, Baker brings you new standards of purity in Fine Chemicals Bismuth Subcarbonate— 
' long thought impossible. Today, more and more pharmaceutical houses Subnitrate and other Salts 
[ are safeguarding their precious trade-marks—their reputation for quality— Caustic Potash and Soda 
‘ by buying their Fine Chemicals from Baker. papier Ie 
3 Rochelle Salt 
[ Pethaps you, ome of hogalty to your present suppliers, have failed to inves- Lead Acetate 
e tigate Baker Fine Chemicals. Why not let us supply you with test samples Salicylates 
- | SO you can compare? It is on this basis alone that we ask for your business. 
Your inquiries are invited. | 





> J.1.BAKER CHEMICAL CO., Phillipsburg, New Jersey 
a NEW YORK PHILADELPHIA CHICAGO 
S| 420 Lexington Avenue 220 South 16th Street 435 North Michigan Avenue 


AKET’S fine chemicals 
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‘round the World 


PENICK BRINGS YOU A STEADY FLOW OF QUALITY GUMS. 












GUM TRAGACANTH 
—originates in Persia 


GUM KARAYA 


efllantic Ceun 















PRESENT SHIPPING ROUTE, (3000 MILES 


PRE-WAR SHIPPING ROUTE, 5000 MILES 





—originates in India 


GUM ARABIC 
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Egyptian Sudan 





Despite present difficulties, Penick customers have suffered no 

















PENICK Evenized GUMS 
ready for prompt shipment in 
regular and special grades, 
whole or milled, include: 


TRAGACANTH 
KARAYA 
ARABIC 
LOCUST 
GHATTY 
TAHLA 





THE WORLD'S LAR 


interruption in filling their gum requirements. 


As fast as raw materials arrive, Penick Control Laboratories 
go into action — analyzing, selecting, grading, blending, and 
milling... 
to ‘‘evenize’’ each batch to meet pre- 
determined standards of performance. 


Long-experienced gum specialists at Penick can advise you 
intelligently on the right gum and grade to use for any 
desired purpose. If a less expensive gum will do the job—if a 
more economical grade will serve—they’ll tell you. 


S.B. PENICK & COMPANY 


50 Church Street 735 W. Division Street 
New York, N. Y. Chicago, Ill. 





DRUG HOUSE 





GEST BOTANICAL 


—originates in Anglo- 
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A single chemical having the Properties most desired by the 
perfumer. 





Great Strength 
(5 times stronger than Hydroxy Citronellal with which it 
blends well.) Result: Economy. 


Persistence in Odor 
Result: The assurance that your product will reach the consumer properly 
perfumed and that your expenditure for perfume has not been wasted. 


Freedom from Irritation 
Result: Permitting its use in Cosmetics as well as Soap and Perfumes. 


Freedom from Discoloration 
Result: No worries about returned goods from this cause. 


Cyclamal is of 100% Purity 


Requests for samples on your firm's letterhead will be promptly answered 


_ & e a 


ae? comalics— LVLALCH 
GENERAL DRUG COMPANY 


644 PACIFIC STREET, BROOKLYN, N. Y. 
9 SO. CLINTON STREET, CHICAGO TRANSPORTATION BLDG., LOS ANGELES 
1019 ELLIOTT ST., W., WINDSOR, ONT. 
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INVERTED AIR CLEANER 


FROM START TO FINISH 


FILLING 


AUTOMATIC SAMCO FILLER 


CAPPING 


2 HEAD CAPPER 


SIMPLEX 






PNEUMATIC 
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LABELING 


LABELER 
































INVERTED 
AIR CLEANER 


Bottles automatically turned 
upside down and subjected to 
an internal blast of filtered, 
dry air at 60 lbs. pressure. 
Guarantees the removal of all 
dust, lint and foreign matter 
found in new glassware. 


* 


AUTOMATIC 

SAMCO FILLER 
The applications of Pneu- 
matic’s several vacuum filling 
machine models are many 
and varied. Uniformly ac- 
curate filling of bottles, cans 
or jars without drip, is guar- 
anteed. 





AUTOMATIC 

TWO HEAD CAPPER 
Every cap applied to a uni- 
form tightness on all Pneu- 
matic automatic capping ma- 
chines. Bottles are handled 
gently and there is no splash 
or spillage. 


AUTOMATIC 
SIMPLEX LABELER 


Pneumatic labelers are the 
most versatile available and 
can be built for dozens of dif- 
ferent labeling requirements. 
Front labels only, front and 
back or all-around are only 
a few examples. 


The flexibility of Pneumatic Machines makes 


it practical to handle a wide range of sizes. 


Complete hook-ups to operate at speeds up 


to 120 containers per minute. 


PNEUMATIC SCALE CORPORATION, LTD. 


70 Newport Ave., Quincy, Mass. (Norfolk Downs Station) 


Branch Offices: 


NEW YORK e« CHICAGO « 


SAN FRANCISCO e 





LOS ANGELES 
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Gaites Joins Jamieson 

J. C. Gaites has joined C. E. Jamieson 
& Co., Detroit, as assistant to the presi- 
dent. Mr. Gaites was formerly with 
McKesson & Robbins. 


Morton With Faberge 

Effective August 1, L. E. Morton will 
become associated with Faberge, New 
York. He will assume the responsibility 
for sales in New England and New York 
State with the exception of New York 
City and a part of Connecticut. Mr. 
Morton has been active in the perfume 
industry for many years. He was the 
buyer of toilet goods and _ stationery 
with Wm. Filene’s Sons Co., Boston, for 
ten years, and later was with Houbi- 
gant, Inc., New York, in charge of sales 
promotion work. 


Wm. Pope Named Sales Manager 

Wm. H. Pope has been appointed 
sales manager of Affiliated Products, 
Inc., Jersey City, N. J., which includes 
Neet, Edna Wallace Hopper, Jo-Cur, 
Kiss-proof, Outdoor Girl. He was for- 
merly with the Northam Warren Corp. 
as field sales manager for six years, and 
previous to that with Johnson & John- 
son for eight years. 


Abbott Appoints Cook in Canada 

Harry D. Cook has been appointed 
general manager of Abbott Labora- 
tories, Ltd., Montreal. 


Colgate Appointments 

Hugh McKay, advertising director of 
Colgate-Palmolive-Peet Co., JerseyCity, 
has announced the appointment of 
George MacGregor, formerly of Young 
& Rubicam and Ruthrauff & Ryan, and 
more recently with Compton Adver- 
tising Inc., as advertising manager 
handling Colgate dental cream, Cash- 
mere Bouquet soap and toilet prepara- 
tions, and Vel. 

Savington Crampton, formerly of 
William Esty Co., and before that with 
J. Walter Thompson, has been ap- 
pointed advertising manager in charge of 
Super Suds, Colgate tooth powder, 
Colgate shave cream and_ brushless, 
Crystal White soap and Halo soapless 
shampoo. 

Robert E. Healy, formerly advertis- 
ing manager of the soap department, 
will act in that capacity on Palmolive 
soap, Octagon soap products, Palm- 
olive shave cream, Klek and Cue liquid 
dentifrice. 








Nejelski Leaves Pepsodent 

Leo Nejelski, assistant general mana- 
ger of the Pepsodent Co., Chicago, has 
resigned. Before joining Pepsodent in 
1939 he was advertising manager of 


Swift & Co. 


Clarke Named Denver President 
Robert P. Clarke has been elected 
president of the Denver Chemical Mfg. 
Co., New York. 
Dedrick Joins van Ameringen 
A. J. Dedrick has become associated 
with van Ameringen-Haebler, Inc., 
New York. Mr. Dedrick was formerly 
manager of the New York office of 
Albert Verley, Inc. 


Thurston & Braidich Unchanged 
Thurston & Braidich has announced 
that the firm is continuing without in- 
terruption under a co-partnership con- 
sisting of Edward S. Buckley, Charles 
F. Walden, and Charles R. Rosevear, Jr. 


Ashe—Squibb Adv. Mgr. 


Lauren H. Ashe has been appointed 
advertising manager of E. R. Squibb & 
Sons. Mr. Ashe was formerly chief of 
the professional service department. 
R. C. Brewster, western division sales 
manager with headquarters in Kansas 
City, Mo., will now have charge of home 
necessities promotion in the product 
sales department. In his new post Mr. 
Brewster succeeds A. F. Schulz who 
has resigned. O. S. Lovekin, assistant 
advertising manager of the company, 
has also resigned. 


Pepin and Gerlach Join Vick 

Rene Pepin and Dr. George Gerlach 
have been added to the staff of the new 
products division of Vick Chemical Co. 
Mr. Pepin who resigned from Capper 
Publications, where he was research 
director of Household Magazine, fills 
the newly created post of market re- 
search director. Dr. Gerlach, recently 
vice-president in charge of production 
at Strong, Cobb & Co., Cleveland, be- 
comes head of laboratory purchasing, 
production and control. 


New Ammonia Plants 

In order to meet increased nitration 
requirements in the manufacture of 
munitions, the War Department has 
ordered the construction of two syn- 
thetic ammonia plants. Commercial 
Solvents Corp., New York, will build 
and operate for the Government a plant 
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at Sterlington, La., J. P. Walker, presi- 
dent of Commercial Solvents, has stated 
that the plant will be built at a cost of 
$10,000,000. 

Hercules Powder Co. has been desig- 
nated to operate the second plant at 
Monroe, Mich. 


People 


Retirement Dinner to Gus Bayer 

James J. Kerrigan, vice-president in 
charge of sales of Merck & Co., spon- 
sored a dinner June 26 at the Hotel 
Biltmore, New York, in honor of 
Gustave Bayer, office manager of the 
Merck New York office who retires 
July 1 after forty-six years of service 
with the company. 

Mr. Bayer started as a bookkeeper in 
1895 and entered the Merck sales de- 
partment in 1906. He was made office 
manager in 1926. J. A. Garvin, assistant 
to the president of Merck & Co., acted 
as toastmaster and oral tributes were 
paid to Mr. Bayer by Mr. Kerrigan, 
W. D. Barry, C. A. Darius, M. R. 
Dinkelspeil, R. E. Dorland, J. L. Hop- 
kins, Turner F. Currens, F. J. Mc- 
Donough and others. 


Gruber Receives Degree 

An honorary degree of Sc.D. was 
given to Rudolf Edward Gruber, vice- 
president of Merck & Co., at the com- 
mencement exercises of the New Jersey 
College of Pharmacy in June. 


Dr. Dunning Receives Degree 

The University of Maryland con- 
ferred the honorary degree of doctor of 
science upon Henry A. B. Dunning, 
president of Hynson, Westcott & 
Dunning, Baltimore, at its annual com- 
mencement exercises in June. 





F. H. Ungerer at Summer Home 

F. H. Ungerer, president of Ungerer & 
Company, has left the hospital after a 
long illness and is now at his Summer 
home on the New Jersey Coast. 


Hoyt Gets Big Fish 

F. Deming Hoyt, vice-president of 
Orbis Products Corp., New York, took a 
13-pound Chinook salmon out of Great 
Pond, one of the Belgrade Lakes in 
Maine, on May 25. This made Mr. 
Hoyt the thirteenth member of the ex- 
clusive “The One That Didn’t Get 
Away Club.” The fish, the largest one 
of the season to that date, put up a 
tough 45-minute battle. 





qi: CHEM Icy, f 


155 VARICK ST., NEW YORK, N.Y. 





CHICAGO BRANCH: S61 E. lilinois St 


d | 
75 fan warens.** 


Cable Address: ‘““HUISKING” 


CAMPHOR, U.S.P., Domestic, Japanese 
MENTHOL CRYSTALS, U.S.P. 
FINE CHEMICALS 


GUMS 
Arabic, Olibanum, Shellac, Tragacanth 


Alkaloids 
Naphthalene 


Santonine § Spermaceti 
Cocoa Butter, U.S.P. 


IMPORTERS and EXPORTERS 





AND OTHER VITAMIN OILS 


PEDER DEVOLD’S PURE IMPORTED 
COD LIVER OILS U.S.P. 


Fine medicinal oils available in several guaranteed mini- 
mum potencies as, for instance, 1000A/100D, 1250A/ 
150D, 1500A/200D, 2500A/250D (in U.S.P. Vitamin 
Units per gram). 

Considering the present world outlook, the prices are 
inviting. 

PEDER DEVOLD’S OLEOVITAMIN A and D U.S.P. 


Particularly fine Cod Liver Oil substitute simulating the 
best characteristics of the natural product. 


(The U.S.P. product must contain 850 to 1100 units of 
Vitamin A and 85 to 110 units of Vitamin D per gram.) 


PEDER DEVOLD OIL CO., INC. 


155 Varick Street New York, N. Y. 


Cable Address: ““VITAMINE” New York 
All Standard Codes 

















The Drug and Cosmetic Industry 









































POWCO Neutral Soaps take the headaches out of 
production because their chemical and physical 
characteristics are dependably uniform. 


How often, for example, so-called ‘‘neutral 
soaps’’ are not neutral at all . . . when they contain 
free alkali! That is why we constantly emphasize 


the importance to you of POWCO BRAND Lab- 
oratory Controlled Neutral Soaps. 


The sure preventive for production headaches is 


to use POWCO Neutral Soaps. 


Owc(y 


BRANO 


Tested Quince Seed : Powdered Neutral Soap 


Concentrated Shaving Cream Base 











JOHN POWELL & Co. 
112 East 32nd Street, 
New York City. 
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Carle Bigelow Receives Degree 
Carle M. Bigelow of the Caleco Chem- 
ical Division, American Cyanamid Co., 
Bound Brook, N. J., received a Doctor 
of Science Degree from Suffolk Univer- 
sity on June 12. Mr. Bigelow also de- 
livered the commencement address. His 
subject was, “Industrial Chemistry 
Moves Ahead.” 
Wendt Receives Ph. D. Degree 
Seeley & Co., New York, held a re- 
ception in June for its chief chemist, 
Arthur S. Wendt, who received the de- 
gree of Doctor of Philosophy from the 
Brooklyn Polytechnic Institute. The 
subject of Mr. Wendt’s thesis was 
“The Synthesis of Clycidic Esters.” 





Honorary Degree to Wegner 

At its annual graduation exercises 
June 16, the Detroit Institute of Tech- 
nology conferred the honorary degree of 
Master of Science in Pharmacy upon 
Otto Wegner, director of manufacturing 
and production of the Nelson Baker Co. 
Mr. Wegner who was graduated from 
the Detroit Institute of Technology in 
1903, is a member of the executive board 
of the Allied Drug and Cosmetic Asso- 
ciation and a member of the American 
Pharmaceutical Association. 
Dr. Rosin on U. S. P. Committee 

Joseph Rosin, vice-president and chief 
chemist of Merck & Co., Rahway, N. J., 
has been elected a member of the 
U. S. P. Committee of Revision, filling 
the vacancy created by the death of 
Professor C. B. Jordan. Mr. Rosin has 
made many valuable contributions to the 
standardization of medicinal chemicals. 
This service was extended to all official 
chemical products in both the U. S. P. 
and N. F. during the past decade, and 
in the Pharmacopoeial field begins with 
the 1910-30 period when he was the per- 
sonal assistant to Dr. George D. Rosen- 
garten, then chairman of the sub-com- 
mittee on organic chemicals. During the 
1930-40 revision period Mr. Rosin was 
elected to membership on the U. S. P. 
XI Committee of Revision and con- 
tinued to give his practical knowledge to 
the chemical problems of the revision, 
including the standardization of re- 
agents. 


Financial 
Coty Profits Off 


Coty International Corp. and sub- 
sidiaries report for 1940 a net profit of 
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$163,874, equal to 10 cents each on 
1,537,435 shares of $1 par capital stock 
and comparing with a profit of $201,069, 
or 13 cents a share in 1939. 


Heyden Earns More 

Heyden Chemical Corp. reports for 
the March quarter a net income of 
$262,221 against $206,713 in the March 
quarter a year ago. 

The company has filed a registration 
statement with the Securities and Ex- 
change Commission to cover the issuance 
of 20,000 shares of 414 per cent., series 
A, cumulative preferred stock of $100 
par value. The company intends to use 
about $1,000,000 of the proceeds for ad- 
ditional equipment. It will redeem 
3,100 shares of 7 per cent. cumulative 
preferred stock, $100 par value, at 
$110 a share and accrued dividends to 
October 1, 1941 and $250,000 of serial 
bank notes will be paid. The balance 
will be used for increased working 
capital. 

McKesson Bonds 

Federal Judge Alfred C. Coxe has 
authorized the trustee of McKesson & 
Robbins, Inc. to arrange an under 
writing of an additional $2,500,000 of 
fifteen year sinking fund debenture to 
provide more working capital required 
by the increasing expansion of the drug 
concern’s business. 

The new securities are in addition to 
$11,200,000 of debentures and $5,600,- 
000 of preferred stock which are to be 
sold for the purpose of paying creditors 
in accordance with the plan for reor- 
ganization of the company. 


Obituaries 


Dwight E. Austin 


Dwight E. Austin, president of 
Thomas Leeming & Co., Inc., died 
June 7 at his home in Bellport, L. I. He 
was sixty-eight years old. 

Mr. Austin was born in Brooklyn and 
began work as an office boy for the 
Leeming firm in 1888. From 1906 to 
1924 he was joint manager with Thomas 
Leeming of the Nestle’s Milk Products, 
Inc. When the Leeming organization 
was incorporated fifteen years after Mr. 
Leeming’s death Mr. Austin became its 
president. He was also a director of 
Nestle’s Milk Products, Inc., and vice- 
president and a director of Pacquin 
Laboratories. In 1935-36, he served as 
president of the Institute of Medicine 
Manufacturers. 
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William F. Bredemeyer 

William F. Bredemeyer, sales mana- 
ger of Continental Can Co., New York, 
died at his home in West Englewood, 
N. J., June 4. He was fifty-nine years 
old. 
Charles A. Corey 

Charles A. Corey died May 30 at 
Floral Park, N. Y., at the age of sixty. 
Mr. Corey had been traffic manager for 
Charles Pfizer & Co., New York, for the 
past twenty-four years. 





Richard Gesell 

Richard Gesell, president of R. 
Gesell, Inc., New York, died June 27. 
He was forty-six years old. 

Mr. Gesell entered the employ of 
Lehn & Fink at an early age and later 
became a member of the firm of Ehr- 
mann & Strauss, later becoming owner. 
In 1938 he changed the firm name to R. 
Gesell, Inc. 

He is survived by his mother, a 
brother, W. H. Gesell who is vice-presi- 
dent of Lehn & Fink, Inc., and a 
daughter. 


Frederick G. Harris 

Frederick G. Harris, vice-president 
and treasurer of R. W. Gardiner Phar- 
maceutical Manufacturing Co., East 
Orange, N. J., died at his home in Mont- 
clair June 21. He was seventy-one years 
of age. 


John M. Hood, Jr. 

John M. Hood, Jr., a former president 
of Crown Cork & Seal Co., Baltimore, 
died June 16 in Lawrenceville, N. J. He 
was sixty-one years old. In 1907 he be- 
came a director of Crown Cork & Seal 
Co., being made secretary in 1911 and 
then second vice-president, first vice- 
president and in 1914, president. In 
1923 he retired and has made his home 
in California since that time. 


Roy L. Jones 

Roy L. Jones, director of the sales 
order department of Calco Chemical 
Division, American Cyanamid Co., 
Bound Brook, N. J., died June 12. Mr. 
Jones had been associated with Calco 
for twenty-one years. 


Wilbur J. Rash 

Wilbur J. Rash, former vice-president 
and director of the Liggett Drug Co., 
New York, died at his home in Scars- 
dale, N. Y., June 30, after a long illness. 
He was sixty-five years old. 
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ASK OUR JOBBERS FOR SAMPLES 





DODGE & OLCOTT COMPANY e@ FRITZSCHE BROTHERS, INC. 
180 Varick Street, New York, N. Y. 76 Ninth Avenue, New York, N. Y. 


Distributors for: CALIFORNIA FRUIT GROWERS EXCHANGE -» Products Department, Ontario, California 
Producing Plant: The Exchange Orange Products Company, Ontario, California 


Copyright, 1940, California Fruit Growers Exchange, Products Dept. 























SHERWOOD A-1 PRODUCTS 
for A-1 PACKAGERS 


WHITE OILS 


PETROLATUMS 


For details write DCI-7 


SH EKRWOOD REFINING CO., Inc. 


ENGLEWOOD, NEW JERSEY REFINERY: WARREN, PA. 





















THE REFINERY OF CONTROLLED SPECIALIZATION 





July ’41: 49,1 





The Drug and Cosmetic Industry 








ept. 





& 
£ 
a 
= 





Mr. Rash was born in Dover, Del. 
and went to work for the Liggett com- 
pany as a young man. He remained 
with the company for forty-three years, 
retiring in 1939. Much of his time with 
Liggett was spent as head of the pur- 
chasing department. 

Stanley Warzala 

Stanley Warzala, supervisor of safety, 
Caleo Chemical Division, American 
Cyanamid Co., Bound Brook, N. J., 
died June 9 after a short illness. He was 
sixty-three years old. 

Mr. Warzala was born in Polish 
Austria and came to this country at the 
age of fifteen, working as a coal miner 
until the Spanish American War when 
he joined the army. After serving as 
chief of the Internal Revenue Service in 
Porto Rico and in the Treasury De- 
partment there, he went to Calco in 





Early this year Mr. Warzala was ap- 
pointed special agent of the Depart- 
ment of Labor to promote safety and in- 
dustrial health in New Jersey indus- 
tries that were working on defense con- 
tracts. He was general chairman of the 
chemical section of the National Safety 
Council and treasurer of the New Jersey 
Industrial Safety Committee, and a 
member of the managing committee of 
the Eastern Safety Conference. 


Edward J. Young, Jr. 

Edward J. Young, Jr., senior partner 
of Thurston & Braidich, New York, 
died June 14 in Brockville, Ont., 
Canada. He was seventy-four years old. 

Mr. Young was born in Brooklyn and 
in 1882 at the age of fifteen went to 
work for T. B. Merrick & Co. The late 
William R. Thurston and A. F. Braidich 
had both become members of the firm 





EDWARD J. YOUNG, JR. 


at that time, Mr. Thurston in 1876 and 
Mr. Braidich in 1880. Upon the retire- 
ment of Mr. Merrick in 1884 the com- 
pany name was changed to Thurston & 
Braidich. Mr. Young’s advancement 
was rapid and he became a partner in 
1890. 


4 
i 


1916. 





Adequate Drug Control 


(Continued from page 42) 


condition and there is no reason why it should not be 
sold to someone else. However, if no examination is 
made of the returned merchandise and it is simply 
placed on the stock shelves, merchandise which is not 
fit for consumption may get on the market. 

Accordingly, all returned merchandise is under the 
supervision of the control manager. From the control 
or code number appearing on the package he can readily 
obtain from the records a complete history of the prod- 
uct. If he suspects changes, additional examination 
may be made and frequently much of such returned 
merchandise is thrown away. However, when it is con- 
sidered satisfactory for sale, it is assigned a new control 
or code number to indicate it was returned merchandise 
and records are made to identify it with the particular 
manufactured lot. To avoid the possibility of any one 
outside the firm attaching labels to merchandise no 
labels are permitted to be sent out of the department 
for any reason unless such labels are perforated which 
readily identifies them if they should later appear on 
any package. 





Cultivation of Coriander and Sage 
(Continued from page 46) 
coriander. As it takes a long time for coriander to 
sprout, the weeds have time to suppress the coriander. 
The presence of these other seeds aids in determining 
where the coriander seeds are planted. 

Harvesting commences when a color change from 
green to light yellow occurs in the stems. The seeds 
harden, change color from green to grey, and acquire a 
pleasant aromatic odor and a sweet taste. Not all seeds 
ripen at the same time. It is necessary to start harvest- 
ing as soon as about two-thirds of them are grey. The 
crop is harvested by combine and should not take more 
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than two or three days. The mowed plants are threshed 
with a threshing machine. Special care in threshing is 
necessary, so the seeds are not split in half, thus allow- 
ing evaporation of the oils. After being threshed, the 
seeds are cleaned and dried. After they are well dried, 
they are sieved and kept in a dry place. Crop yield is 
from 750 to 2200 pounds per acre. In order to avoid 
insects, the storage must be dry, well ventilated, and 
clean. 

The ripe seeds are yellowish, two to four mm. in 
diameter, have a sweetish taste, and a very strong 
characteristic odor. Unripened seeds have a very un- 
pleasant odor. Really good seeds must be dry, ripened, 
light greyish-yellow, and must show no contamination. 
The moisture content of the seed does not exceed 12 per 
cent., ash content of not more than 7 per cent. (in- 
soluble in hydrochloric acid), acidity from 1.3 to 2.0 mg. 
KOH per gram, and not more than 1 per cent. of essen- 
tial oil. Protein content is 11 per cent. to 17 per cent., 
and fats 11 per cent. to 21 per cent. After extraction of 
essential oil, the seeds present a very valuable feed for 
poultry and animals. 

This year about 100 acres of coriander have been cul- 
tivated in Kentucky, 25 acres in Indiana, and about 25 
acres in Pennsylvania. The samples of experimental 
coriander came from Iowa and Kentucky crops of last 
year. 

The oil is used for flavoring foods such as candies, 
canned foods, catsup, chili sauce, condiment sauces, and 
mayonnaise. It is also used as a pickling agent, for 
pharmaceutical purposes, as a source of linalol in per- 
fumes, soaps, and for flavoring tobaccos, gins, and 
cordials. After the extraction of essential oils, about 20 
per cent. butter fat is left in the seed, which can be used 
in the soap and textile industry. 


Abstract from ‘‘New Crops For The South” presented by 
Dr. Paul Kolachov at the First Annual Southern Chemurgic 
Conference Nashville, Tennessee, June 18, 1941. 














Any book reviewed in this section can be pur- 


chased direct from THE DRUG AND COSMETIC 
INDUSTRY at regular publisher’s price. 


Diet In Sinus Infections and Colds, by Egon V. 
Ullmann, M.D., Second Ed., 185 pp., The MacMillan 
Co., New York, Cloth, $2. 

Since the first edition of this book appeared, it has 
been recognized more and more widely that dietary 
habits play an important part in building up powers of 
resistance against infection. As a result, the surgical 
approach to sinus cases, which was then almost uni- 
versal, has been brought to a remarkable retardation. 
During this period, too, experience has shown that the 
recommended diet could be improved by certain modi- 
fications. These have been incorporated in the revision 
of the book. At the same time, the author has increased 
its scope by adding three entirely new chapters on 
mother’s milk, vitamins, and allergy. In its new edition 
this convenient manual will prove more valuable than 
ever to physicians and laymen alike. 


Textbook of Chemistry, by Albert L. Elder, 751 pp., 
Illus., Harper & Brothers, New York, Cloth, $3.75. 
This is a thoroughly and scientifically sound textbook 

for the beginning college course in chemistry. Textbook 
of Chemistry approaches its subject by way of the con- 
cepts of physical chemistry, devoting the opening chap- 
ters to atomic structure. This means that students are 
prepared to understand new compounds as they are 
taken up. The organization of the text is logical, and 
when topics are introduced they are considered fully at 
once, instead of being scattered through several chap- 
ters. The inclusion of a large number of commercial 
photographs among the many illustrations is a feature 
of the text. 

All About Cosmetics, by W. E. Klesper, Cosmeticians 
Research Institute, Wallingford, Conn., $2.00. 

A book the size of this one, less than 100 pages, can 
hardly be expected to live up to its ambitious title. 
However, enough is given to accomplish one of the 
avowed aims of the work, namely, to train beauty parlor 
operators so that they may distinguish good from poor 
cosmetic preparations. Formulas are given for a good 
selection of preparations. The formulas are for the most 
part average, standard, mixtures and adequate direc- 


tions for manufacturers are included. 
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Introductory College Chemistry, by Joseph A. 
Babor and Alexander Lehrman, 662 pp., Thomas Y. 
Crowell Co., New York, Cloth, $3.50. 

This text has been designed to provide its users with 
the basic fundamentals of general chemistry. The 
sequence of chapters has been arranged to avoid the 
presentation of all the theoretical material in one large 
dose. Oxygen and hydrogen are taken up after the 
atomic molecular hypothesis and before the study of 
gases and the gas laws. Valence and the periodic law 
are preceded by the study of water, molecular and 
atomic weights, and sulfur and sulfides. The student is 
thus prepared for chemical equilibrium and solutions. 
Then follow the chapters on the atmosphere and carbon. 
Then the chapters on hydrocarbons and the derivatives 
of the hydrocarbons. Atomic structures are introduced 
next, the ground being prepared by the study of radium, 
radioactivity, and the periodic table. The second half 
of the text is devoted mainly to the study of the metals 
and their ions. 

Chemistry of Food and Nutrition, by Henry C. 
Sherman, Ph.D., Sc.D., 611 pp., Sixth Ed., The 
MacMillan Co., New York, Cloth, $3.25. 

The purpose of this book is to present the principles 
of food chemistry and nutrition, with such of the 
scientific facts as space permits, and as are deemed most 
important to an effective grasp of the subject. Food is 
here considered chiefly in its relations to nutrition, inas- 
much as the fuller description of individual articles of 
food and the chemical and legal control of food indus- 
tries have been treated in another volume. In order to 
thoroughly incorporate recent advances, every chapter 
in this volume has been carefully revised, the latter half 
of the book has been completely rewritten, and three 
new chapters, dealing with the most lately discovered 
among the vitamins, and the relations of food supply to 
pellagra and its associated deficiency diseases, have 
been inserted. Throughout the book, special attention 
has been given to the interpretive task which seems of 
outstanding importance at the present time; namely, to 
show the far-reaching significance of recent discoveries 
of fact and advances of fundamental concepts in the 
science of nutrition, while at the same time safeguarding 
against exaggerated impressions. 
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Dental Formulary, by Hermann Prinz, A.M., D.D.S., 
M.D.., Se.D., Sixth Ed., 352 pp., Lea., $3.50., Lea & 
Febiger, Phila. 

Here will be found reliable technical and useful in- 
formation for the practitioner both in the office and in 
the laboratory. The work supplies quickly and fully the 
answers to the diverse questions that arise in daily prac- 
tice. The dentist who wishes to make his own prepara- 
tions for the mouth and teeth is given information that 
will save him both time and money. The index to oral 
diseases included in this volume supplies the every day 
information relative to diagnosis and treatment and the 
book is a mine of important facts so organized as to be 
immediately available. 


Bergamot Oil, by Donald Davis Mossman, and Mars- 
ton Taylor Bogert, 122 pp., The American Pharma- 
ceutical Assn., Washington, Paper cover, $1.25. 

As the composition of bergamot oil is complex, its 
scientific study has been fraught with many difficulties, 
some of which remain unsurmounted. These have been 
intensified by the extensive and varied adulteration of 
the product by producers and others—a practice en- 
couraged by the limited supply of the oil and its ex- 
tremely wide and varied use in the preparation of per- 
fumes and cosmetics. The material in this work is ar- 
ranged with a definite purpose in view. The sections on 
the history, geographical distribution, cultivation, and 
processing of the oil form a background. That on trade 
and commerce is designed to emphasize the importance 
of the oil and to illustrate the degree to which it has 
been adulterated. The composition and characteristics 
of the oil is then presented with a view to emphasizing 
the complexity of the oil and the difficulty in arriving at 
standards of excellence. This is followed by sections de- 
voted to a critical description of analytical methods, 
adulterants, and their detection. Finally a new method 
of analysis is described whereby many of the inade- 
quacies of the present routine analyses are avoided and 
which includes opportunities for the detection of scien- 
tific adulteration, particularly of the ester type. 


An Introduction To Dermatology, by Richard L. 
Sutton and Richard L. Sutton, Jr., Fourth Ed., 904 
pp., Illus., C. V. Mosby Co., St. Louis, Cloth $9. 
This book, intended for students, collegiate and post- 

graduate, contains a review of dermatology sufficient to 

outline the scope of the specialty beyond provincial 
boundaries. This fourth edition has been condensed 
from the tenth edition of the authors Diseases Of The 

Skin, as the first edition of the Introduction was con- 

densed from the eighth edition of the comprehensive 

volume. Modifications have been made, taking into 
account medical literature which has appeared since 
the middle of 1939. It is the authors belief that pictures 
of tissues surpass diagrams and drawings in teaching 
value. For this reason the present volume contains 
some 723 illustrations. Contents: Anatomy; Embry- 
ology; Physiology; Etiology; Symptomatology and 
Pathology; Diagnosis; Treatment; Classification; Class 
I—Inflammations; Class I].—Purpuras; Class I11.— 
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Metabolic Dermatoses; Class IV.—Atrophies; Class V. 
—Neuroses; Class VI.—Pigmentations and Depigmen- 
tations; Class VII.—Malformations; Class VIII.—New 
Growths; Class IX.—Virus Diseases; Class X.— 
Rickettsial Diseases; Class XI.—Diseases Due to Bac- 
teria; Class XII—The Mycoses; Diseases Due to 

Fungi; Class XIII—Dermatoses Due To Protozoa; 

Class XIV.—Dermatoses Due to Metazoa; Class X V.— 

Diseases Particularly Affecting The Cutaneous Appen- 

dages; Class XVI.—Diseases of Mucosae Adjoining 

The Skin; Bibliography. 

Experiments In Organic Chemistry, by Louis F. 
Fieser, Second Ed., 488 pp., D. C. Heath & Co., New 
York, Cloth, $2.80. 

In this edition the experiments designed for a first 
course in organic chemistry have been revised in certain 
details and extended by the inclusion of directions for 
the preparation of sulfanilamide, for the synthesis of 
vitamin K, and related compounds, and for the isola- 
tion of the principal acid constituent of rosin. Part II 
constitutes a miscellany of notes on procedure and 
technique designed for the general guidance of ad- 
vanced students. Although certain specific experiments 
are indicated, the general plan has been to provide a 
broad foundation of information and references on the 
basis of which illustrative experiments can be selected 
according to individual or local interests and with refer- 
ence to the equipment and starting materials available. 


Nazi Europe And World Trade, by Cleona Lewis, 200 
pp., The Brookings Institution, Washington, D. C., 
Cloth, $2. 

A picture of a German-controlled Europe unable to 
import raw materials from the rest of the world is drawn 
in a study of Nazi Europe and world trade made public 
by the Brookings Institution. The study, by Dr. Cleona 
Lewis, says the area as a whole is similar to old Ger- 
many in respect to foreign trade, being a net importer of 
food and raw materials and a net exporter of manu- 
factured goods—but it would have to import substan- 
tially more raw materials than Germany did. The study 
points out that the area’s inherent advantages and 
handicaps revealed by past experience will remain, 
whether the political organization and administration 
are such as to promote or obstruct full utilization of its 
resources. 

Medical Manual of Chemical Warfare, 104 pages, 
Chemical Publishing Company, Inc., New York, 
$2.50. 

This manual is an American reprinting of a publica- 
tion of the British War Office. It describes the physical 
and chemical nature of certain poison gases, their use in 
war, symptoms caused by them, their recognition, and 
the treatment of lesions they cause. A special chapter is 
devoted to the symptoms and treatment of gas poison- 
ing not used for offensive purposes but sometimes en- 
countered under war conditions. Reading of this man- 
ual may suggest to persons in the cosmetic industry 
new possibilities in anti-gas protection that only this 
industry can properly develop. 
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It’s the talk of the Packaging Industry—this 5-Star 
wrapping machine, the Model FA. A striking success 
wherever it has been installed—in the drug, food, con- 
fectionery and other fields. Why)—because it’s the 
most versatile and easily adjustable wrapping machine 
yet designed. 

The FA wraps a wide range of sizes—in some plants 
an entire line is wrapped by this one machine. The 
change-over from one size to another is taken care of in 
a few minutes, where formerly a half hour was “killed.” 

Open boats, extension-edge boxes, turned-up-side 
trays and ordinary cartons are all wrapped with the 
same efficiency and smooth operation. Moreover, it can 
be equipped to handle any type of wrapping material— 
waxed paper, foil, glassine, transparent cellulose or 
plain paper. An Electric Eye feature registers printed 
wrappers so that the printing is located accurately on 
the package. Perfect registration is always maintained 
—no matter how long the run. 

This simple, sturdily built machine is designed to give 
many years of smooth, effortless performance. Speeds 
vary from 40 to 100 per minute depending on the size 
and nature of the package. 

Get in touch with our nearest office 

or write for our FA folder. 


PACKAGE MACHINERY CO., Springfield, Mass. 
NEW YORK CHICAGO CLEVELAND LOS ANGELES TORONTO 


Mexico, D. F.: Agencia Comercial Anahuac, Apartado 2303 
Buenos Aires, Argentina: David H. Orton, Maipu 231 
Peterborough, England: Baker Perkins, Ltd. 
Melbourne, Australia: Baker Perkins, Pty., Ltd. 


@ DEFENSE WORK—We, as well as other machine makers, 
are filling heavy demands for defense work. You will help your 


Nation, yourself and us by anticipating your own requirements 
for machines or service as far in advance as possible. 


PACKAGE MACHINERY COMPANY 


Over a Quarter Billion Packages per day are wrapped on our Machines 
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FORUM 


By FRANCIS CHILSON 


Production Engineer 


COMMITTEE MANAGEMENT 

Like all the periodic enthusiasms of American busi- 
nessmen, committee management has been carried out 
to an excessive degree, although it must be admitted 
that its fundamental theory is sound. The application 
of the theory frequently bogs down because committees 
are not limited either in number, or to executives who 
are authorized to act; the result is that Committee A 
appoints Sub-Committee B and B appoints Sub-Com- 
mittees C, D, etc., until everyone is on one committee 
or another and is running around in circles doing 
nothing. 

Some time ago in the Reader’s Digest a story was told 
of William S. Knudsen, whose wife, at the time of 
Lindbergh’s flight across the Atlantic, remarked that it 
was a wonderful feat for Lindbergh to have done all 
alone. Knudsen, whose organization at that time was 
suffering from an acute attack of committee manage- 
ment ruefully replied, ““‘He would never have done it if 
he had been a committee!” (Knudsen, incidentally is 
still hog-tied because he is one of a committee of three). 

In managing a large organization, it is of course 
necessary to have frequent conferences between execu- 
tive heads of departments. In well managed organiza- 
tions these conferences are not held at regular intervals 
but only when necessary. Committee discussions should 
be confined to company policy. When such committees 
are composed of executives having the power to put 
recommendations into effect, things are done with 
dispatch. 

One great disadvantage of uncontrolled committee 
management is that there is always a good deal of buck 
passing because nobody wants to take full responsibility 
for anything. In any case when something is done and 
it flops, you can’t fix individual responsibility on a com- 
mittee. I have seen projects discussed by committees 
during an entire year before action was finally taken. 
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The action taken in such instances almost always is the 
same as that recommended when the subjects were 
first discussed. One reason for committee inaction is 
that we humans are all more or less egotistical and we 
like to make contributions to everything under discus- 
sion, hence, when one member of a committee offers a 
subject, another has an alternative to offer and sub 
committees are appointed to run down these alternative 
suggestions to see which is best. Another committee is 
appointed to look into statistics, costs, and so on. 

A good way to kill alert, intelligent, and decisive 
initiative is to set up a flock of committees. It is signifi- 
cant that when the nation got going on the defense 
program, it was found necessary to place responsibility 
on a production committee of three men. So far the 
three men have bungled the job because even three men 
are too many for fast decisive action, especially when 
one of them is a banker. 

The definitive comment on committee management 
was made by Jerry DeSaxe, with whom we recently 
attended a convention. At that convention we met a 
couple of men from the trade, whose firm suffers from a 
swirl of committee management, and one of the boys 
started to tell us about a new rest room which had been 
established and he topped off his remarks by saying 
that his assistant had been appointed to the committee 
which handled the project. When we walked away 
DeSaxe looked at me and said, ‘““Good God!” 


BAG FILLER 

Manufacturers of bulk products such as chemicals 
which are packaged in rather large bags will be 
interested in the unit made by the Sanitary Dispenser 
Co., 815 N. Fifth Ave., Seattle, Wash. This is an 
elongated channel equipped with an upper and lower 
slide gate and designed for attachment to the bottom of 
a hopper. The volume between the two slide gates de- 
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\ Geautty from (hichen Scrap 


Solvent extraction under vacuum has variou: 


She doesn’t need know it, but refined chicken oil 
makes a very excellent base for some of her finest 
facial soaps and cosmetics. 

Recovery of these oils by solvent extraction is a 
more profitable operation—thanks to vacuum. 
Waste scrap is converted into valuable by-products. 
No preliminary drying is necessary. Extraction is 
rapid. Oil recovery is practically complete. Solvent 
losses are extremely low. Extraction at low tempera- 
tures prevents discoloration and the formation of 


fatty acids. The dried residue makes (you’d never 
guess) good chicken feed. 








applications. It combines operations, is continuous, 
minimizes explosion hazards, controls odors, 
increases yield. It utilizes waste steam or other low: 
cost heat, saves money in many ways. 

Stokes has engineered and built complete extrac: 
tion plants, to handle millions of pounds per year. 
Our many years’ experience as specialists in vacuum F 
methods and equipment, our semi-plant laboratory, 7 
our modern plant facilities . . all are at your disposal. 


F. J. STOKES MACHINE CO., PHILADELPHIA, PA. 




































termines the amount of the charge. The lower gate 
serves to discharge the contents of the channel into the 
sack and the upper gate to cut off the supply from the 
main hopper. Hence, the operation consists of closing 
the upper gate, placing the bag under the elongated sec- 
tion, and opening the lower gate. The elongated section 
or channel is equipped with slides and thumb screws so 
that it can be adjusted to the correct volume. Where 
absolute accuracy is required, weight adjustment can be 
made on separate scales. 


PAINTS 

It may interest you to know that the DuPont Co. 
makes a certain class of paints known as germicidal 
paints which are widely used in bakeries for the walls of 
fermentation rooms to prevent mold growths. It oc- 
curred to us that these paints might also be used in 
painting the walls and ceilings of bacteriological 
laboratories. 

The value of white and aluminum paints as heat re- 
flectors and protective coatings was brought sharply to 
mind recently when I inspected the roof of one of the 
buildings of the Chattanooga Medicine Co. This par- 
ticular building has a peaked slate roof on which is 
lettered in very large letters the name of the company 
in white. Seventeen years of wear have worn the roof 
down to the replacement point with the exception of the 
area covered by the letters. The painted shingles show 
virtually no wear at all. It is difficult, of course, to get 
aluminum paint now but this instance is an excellent 
reason why you should coat your roofs with some heat 
reflecting material and white paint is as good as 
aluminum. 


JACKETED DISSOLVER 

While the particular installation of L. O. Koven 
Bros., Jersey City, N. J., which is illustrated is used for 
dissolving metallic sodium in a pharmaceutical process, 
there are a number of instances where the same type of 
all-welded equipment, built in steel, stainless steel, 
copper silicon, bronze, Monel or nickel, (when you can 
get em) can be used for dilution, extraction, leaching, 
or mixing of a great many process ingredients. 
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July 41: 49, 1 


The tanks are steam jacketed and insulated, for 
raising and keeping the solution at the desired tempera- 
ture. The material is mixed and dissolved by means of a 
flat metal paddle mixer, U-shaped, set so as to clear the 
bottom and sides of the vessel and permit withdrawal of 
the solution while the mixer is operating. There is also 
a quick opening cover for inspection and introduction of 
solids. 


PERSONAL HISTORY 


The invasion of Russia by Germany prompts us to 
tell you about another invasion which did not quite 
come off—thank God! You may remember several 
years ago the arrival in this country of a Russian Cos- 
metic Commission headed by the wife of the present 
foreign secretary, Madam Molotov. At that time 
Molotov was President of Russia. When Madam 
Molotov’s arrived in New York, there was in progress 
one of the packaging shows, and Howard Sumner of the 
Norwich Pharmacal Co. and I were engaged in a field 
investigation of certain types of consumer packaging 
which required our presence in various parts of the 
city—and at various times. The Madam (Molotov is 
the one I am referring to) had been trying to get in 
touch with me through my office, but at that time I 
had an impercipient secretary who did not know enough 
to look in the places where I might be found. In con- 
sequence, it was the last day of the Packaging Show be- 
fore contact was made, and, at the precise moment 
when I learned that the Madam would like me to see 
her at once, I was suffering from a severe case of 
fatigue. Howard was slightly tired, too. But eagerly 
we set out to have a conference with Madam Molotov 
and her colleagues. It was quite an interesting ex- 
perience—what I remember of it. The interview did 
not proceed as smoothly as it might have because I was 
obliged to parlez-vous with the Madam through the 
medium of an interpreter whose English was equivalent 
tomy Russian. Mr. Sumner was quite helpful at various 
times in the course of the interview. He was par- 
ticularly helpful at the conclusion of that first interview 
when he strolled over to Madam Molotov’s desk and, 
leaning over her confidentially, remarked, “‘I hope you 
will shoot this guy when you get him over to Russia 
because he is nothing but a goddam communist any- 
way. Sumner always likes to promote my interests at 
the crucial moment. The interpreter looked stunned 
and only upon demand from the Madam did he 
translate Mr. Sumner’s remarks. She looked at me in a 
manner which indicated that she thought Mr. Sumner’s 
advice excellent. 

The job would have required going to Russia to 
supervise the establishment of the entire cosmetic in- 








dustry including building the plants for the production 
of the necessary packaging materials. It was a glorious 
opportunity for an engineer and I fell for the palaver— 
including the elaborate dinner which I was given by the 
So I took the Madam and 


entourage around the country on a tour of many of the 


Government of Russia. 
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big plants in the trade. (My expense bill was never 
paid.) | discovered many interesting things; the Rus- 
sians are two-fisted drinkers and magnificently imagina- 
tive. Nothing came of the proposition because the 
Madam would not consent to the terms which I had 
established for the basis of payment of the fees. She 
preferred to have me go to Russia and, after I should 
have done the job, she, carrying on Mr. Sumner’s sug- 
gestion, would have had me shot. As it was, I got only 
half shot on several occasions. For the completion of 
the record it may be mentioned that on that first night 
Mr. Sumner and I went Russian and decided to in- 
vestigate the chemistry of vodka. I wound up the next 
day the somewhat perplexed possessor of a Russian 
blouse. But there wasn’t anything in it at the time I 
discovered it. I learned a lot about Russia during this 
experience and all about some Russians. 

If ever you have occasion to write to Mr. Sumner, it 
is permissible to address him as *““Tovarich.” 


DRUM HANDLING 

The Falstrom Co., Passaic, N. J., have a new barrel or 
drum handling unit which lifts, moves, rotates, and 
tilts most types of drums or barrels. Its structural and 
tubular steel frame combines strength with light weight 
for long, easy operation. To lift a drum standing on its 
end on the floor, the lift is brought into position and the 
drum cinched in the lift saddle. This saddle is con- 
nected by links to the ends of a U-shaped handle which 
is brought down to raise the drum from the floor. In 





this position the lift rolls on its wheels, the handle being 
used for steering. Farthest downward movement of the 
handle places the drum at its highest position where it 
can be rotated and tilted to dispense contents. When 
drum is released after tilting, it returns to upright con- 
dition to prevent dripping of contents. In the illustra- 
tion the operator is shown in the act of lifting or lower- 
ing attached drum. 

Lift accommodates barrels or drums of approximately 
55 gallon capacity. There are two types; drum type for 
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parallel side drums and barrel type for curved barrels. 
Both types are equipped with automatic safety locks. 


WAGE INCENTIVES 

On numerous occasions we have discussed the prob- 
lem of wage incentives, particularly in regard to the 
method of establishing and maintaining piece rates. In 
rereading our articles and in discussing the subject with 
several boys in the trade, I realize that I have given the 
impression that I am unalterably opposed to the whole 
idea because I have used certain terms rather loosely. 
Actually my opposition has been directed to the means 
and not to the end. I have used the term “excessive 
stop-watching”’ to describe my particular peeve regard- 
ing the means normally used to establish piece rates. 
At the outset let me definitely say that I am in favor of 
any method of payment which induces the worker and 
his supervisor to use to the utmost his skill and intel- 
ligence on behalf of his employers. Wages must of 
course be based upon some unit. It can be a unit of time 
such as a month, week, or hour, or it can be a unit of 
production. Definitely I prefer the latter and I am going 
to propose in the course of this article a method of 
establishing piece rates without any stop-watching at 
all. 

Before doing this, however, I would like clearly to 
define some terms so that future misunderstandings can 
be avoided. In the literature on incentive systems, 
various terms have come into use to describe one or 
another phase of this subject. For example, “time and 
motion study,” “work simplification,” “motion analy- 
sis,” “time study,” “piece rate setting,” etc. 

Any man who studies an operation for the purpose of 
making a layout or for the purpose of designing a 
machine is engaged in motion analysis or work simplifi- 
cation whether he uses a stop watch or not. I have been 
engaged in work simplification of one kind or another 
all my life. Any alert plant manager who gives any 
thought to the reduction of costs by any means is 
engaged in work simplification, whether he applies the 
label to it or not. 

Generally speaking, the movements and distances 
involved in doing any kind of work can be analyzed and 
recorded without any stop-watching at all. It very 
rarely is necessary to use a stop watch unless the actual 
time relation between operations becomes of vital 
importance. Again I say that it is “excessive stop- 
watching” which I-oppose because. it is annoying to the 
average run of workers and therefore a means of 
destroying morale. 

Wage incentives, or shall we say piece rates, are an 
ideal form of wage payment because labor cost per unit 
of production definitely is standardized, and the prob- 
lem of cost control and calculation is simplified. Piece 
rate systems are like religious systems; ideal in intent 
and in logic, but rarely practiced in actuality. To be 
effective, and by effective I mean a source of morale 


construction rather than destruction, piece rates must 


The Drug and Cosmetic Industry 85 

















—— 


5 &S AUTOMATIC FILLER 


MATERIAL: 
Powders, granular products. 
CAPACITY: 
1 oz. to 2 lbs.—cans, boxes, canisters, 


PRODUCTION: 


with the 60 to 120 per minute. 
§&$ AUTOMATIC FILLER OPERATORS: 


One; filling by gross weight, volu- 
metric measurement or combination 


Have you a problem in filling several products — of both. 
no single one of which would warrant installation 
of an automatic machine? 

SHARP & DOHME is a typical example of how 
good management can gain the savings of auto- 
matic filling in such a case. 

Combined running time provides work for one ma- 
chine, so the S&S FILLER was installed. Three 
sizes of B.F.I.... two sizes of BO-CAR-AL contain- 
ers ... DEODO and AZOMIS tins . . . all are 
handled by this one versatile machine. And, with 
the S&S FILLER, switch from one container and 
material to another takes but a few minutes work 
in adjustment! 








There's a solution to your 





problem . . . and, the 

chances are we have it... 

Ask us; there's no obliga- 
tion | 


. BISMUTH- 
RMIC-1oDIDE : 7 S&S 


po 
| COM POUN D ye FILLING MACHINERY 


CARTON FILLING 


BISMUTH: | | : AND SEALING MACHINERY 
Rmic.100l" 


OMPOQUND 
TIGHT WRAPPING MACHINERY 


TRANSWRAP 
PACKAGING MACHINES 


SPEEDS TO SUIT. YOUR NEEDS 
15-30-60-120 PER MINUTE 


THE WAY TO FILL PACKAGES 
FASTER, EASIER, CHEAPER! S$ TO K & 
A Stokes & Smith machine, fully 
automatic or semi-automatic, 


can reduce unit cost, increase PACKAGING MACHINERY PAPER BOX MACHINERY 
profit. Let us show you how. 4912 Summerdale Ave. . . .~ .” . . . Philadelphia, U.S.A. 
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be fair to management and workers alike; they must 
provide a liberal incentive for unusual manual or 
intellectual effort; they must afford the worker a feeling 
that he is participating directly in the profits of the 
company of which he is an integral part. In passing I 
might comment that in twenty years of experience, I 
have seen only two piece rate systems out of hundreds 
which came anywhere near this ideal. 

The difficulty in the problem lies not in the system 
but in the man who sets the system up. To be an ideal 
rate setter, a man must be a first rate inventive 
mechanic or engineer; he should be a profound psy- 
chologist; he should be fair and broad-minded; he 
should be a keen observer and a man of sound judg- 
ment: in short, he should be a cross between Jesus 
Christ, Thomas A. Edison, and Mahatma Gandhi. | 
have never met any time study man having such quali- 
fications. So much for my basic criticism. 

If, however, it is admitted that an end is ideal but 
the means are not, what can be done to correct the 
means? Two possibilities seem to offer an open road. 
The one is to establish piece rates without stop-watch- 
ing, basing them upon previous experience. In one of 
the two plants where I encountered a piece rate system 
that really was fair to the workers and to the manage- 
ment and which received the enthusiastic support of 
everybody, no stop-watching is done, and rates are 
arrived at by a statistical study of previously accumu- 
lated data. In this instance, however, the company had 
a lot of such data because it had about thirty years of 
sometimes heart-breaking experience trying to make 
various piece rate systems work fairly. 

The second method is to base rates on the general 
experience of an entire industry. This would require a 
statistical study conducted through the various trade 
associations. In our industry piece rates generally are 
paid for packaging operations and also for packing and 
shipping. We have adopted a standard base pay, we 
have adopted a standard work week; why should we 
not also adopt a standard piece rate for similar units of 
work or products? I understand that this already has 
been done in the textile industry. 

Our products, of course, are varied but may be classi- 
fied within a relatively few categories. Basically, we 
make fluids which may be again subdivided into vis- 
cosity categories. We make powders which also may be 
subdivided into various mesh classifications. We make 
semi-solids which in turn may be subdivided into vis- 
cosity groups. We make solids which also are sub- 
divisable into various classifications of pills, tablets, and 
capsules. In packaging these products we have opera- 
tions which may be classified basically as manual, semi- 
mechanical, and fully mechanical. These basic methods 
may be broken down into the various assembly opera- 
tions of cleaning, filling, cartoning, packing, labeling, 
wrapping, etc. In addition there are still other cate- 
gories of container type and size to be considered. If 
the experience of the trade as to output speeds in deal- 
ing with various classifications could be obtained, it 
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would be a simple matter to compile a rate for a given 
unit of work or a given unit of output. Many of the 
products of the trade—especially competitive prod- 
ucts—are very similar as to formula and character and 
not less similar as to package type and size. Such a rate 
would have to be evaluated in the light of existing local 
conditions but I am certain that such a method of rate 
computation would be considered by workers to be 
pleasanter than the usual method of hanging over them 
with a stop watch while their respirations are counted. 

In previous issues I have recommended the pos- 
sibility of using a departmental bonus rate based upon 
output, the workers to be paid a basic hourly rate and 
compensated by means of a bonus for production over 
and above a stated monthly level. Of all methods of 
incentive payment this would be the easiest to establish 
and it would be the closest approach to a profit sharing 
system. I think in the future we, whether we like to or 
not, are going to share our profits with our workers to 
an ever increasing degree and I am equally sure that 





workers are not going to endure any means of establish- 
ing a rate of pay which makes them feel that they are 
under constant surveillance by a stop-watcher or which 
forces them to work at a degree of speed that absorbs 
not only their physical energy but their nervous energy 


as well. 


VITAMIZING WORKERS 


Last month we had a note on feeding vitamins to 
workers as a means of cutting down lost time caused by 
colds; as a means of improving morale; and as a means 
of cutting down accidents through improved vision. 
Since that time several interesting bits of information 
have come to hand. The essential soundness of the idea 
was anticipated by the Harvey Co. which already has 
launched, with the support of various government 
agencies, a vitamizing program in the defense indus- 
tries. Moreover, several of the large industrial com- 
panies have been experimenting with vitamin feeding 
with remarkable results. At the Sharon plant of the 
Westinghouse Electric and Manufacturing Co. it was 
discovered that three per cent. of the total output of 
refrigerator boxes had to be rejected because of imper- 
fect color matching. Some bright engineer in the organ- 
ization conceived the idea of feeding large doses of 
vitamin A to the workers because of its influence on eye- 
sight. After three months, rejections were reduced to 
one-twentieth of one per cent. In the cosmetic branch of 
the trade where so much color matching is done, this 
experience is something to be reckoned with. 

The Continental Machine Co. and several others 
have also been experimenting with vitamin feeding with 
excellent results. Not long ago I read an account in the 
paper that eight out of ten lots of army cloth are re- 
jected because of a failure to match standard color 
specifications. The textile industry perforce offers itself 
as a fertile field for vitamin exploitation. 

It seems to me that the feeding of vitamins in order 
to maintain the health of our workers is very sound 
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The Sanitair Automatic Rotary 
Cleaner is the most efficient 
method of air cleaning new 
containers. Compressed air is 
used as the cleaning medium in 
this machine, thus eliminating 
all traces of moisture in the 
cleaned container. 


Containers are cleaned in this 
machine in an inverted position, 
assuring the removal of all for- 
eign particles. Through the use of 
duplex cleaning stations, which 
are continuously and constantly 
in equal balance, the Sanitair is 
able to do twice the work in the 
usually required space. 


Although a complete change of 
parts is very rarely required, it 
can be accomplished in ten 
minutes, when necessary. 


This cleaner is extremely flexi- 
ble, and can handle a wide 


Geonr 
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FIVE BASIC SANITAIR ADVANTAGES 


DOUBLE CLEANING TIME 
FLEXIBILITY 

COMPACT DESIGN 
SMOOTHER OPERATION 
LONG LIFE 


range of containers whose fin- 
ishes may vary from the smallest 
of AGST to the largest of wide 
mouth finishes. 


A continuous and constant mo- 
tion in one direction is used to 
invert containers, insert and re- 
move cleaning tubes, and right 
and discharge containers from 
the machine. Speeds of up to 150 
cleaned containers per minute 
are available on the Sanitair 
Cleaner. 


For additional information about 
the cleaner, write for our Sani- 
tair Bulletin which describes it 
in complete detail. 
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management. No one will gainsay that our people are 
our most vital asset, and their efficiency should be main- 
tained by all possible means just as we would unhesitat- 
ingly and without undue regard to cost maintain ex- 
pensive units of equipment and our operating buildings. 

Shortly after the original note on the subject ap- 
peared, I suggested to one of the boys in the trade that 
he begin feeding vitamins to his employees. This morn- 
ing I received a letter from the gentleman in question 
informing me that he had already discovered that his 
female operators did not need vitamins. Of course when 
I made the suggestion, I had no idea he would try to 
administer the vitamins personally. It is to be expected 


that a certain amount of risk is inherent in every new 


project. 
AMPOULE WASHING MACHINE 


The Lakso Co., Fitchburg, Mass., have developed a 
new ampoule washing machine which is now in opera- 
tion in one of the plants of the trade. This machine 
will handle ampoules ranging in size from one to ten 





cubic centimeters at a rate of sixty ampoules per minute. 
It is possible that, after acquiring sufficient experience, 
the operator can handle from 75 to 80 per minute. This 
machine provides for each ampoule a total washing 
time of 44 seconds, divided into various amounts of tap 


. water, steam, distilled water, and air. As you can see 


from the illustration, the device is very compactly de- 
signed throughout. 


FOR SALE 


I have just learned that Chatterbox Products Inc., 
1633 Denniston Ave., Pittsburgh, have for sale a 
slightly used, stainless steel, 18 spout, rotary, vacuum 
filling machine made by Horix Co. The same firm also 
has two pony labelrite labeling machines which are said 
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to be virtually new. In view of the difficulty in getting 
new equipment, it occurred to me that some of you 
might be interested in these machines—if they have 
already not been sold. I also know of an 8’ Mikro 
Pulverizer virtually new which the Norwich Pharmacal 
Co., Norwich, N. Y., would like to sell. 





SUBSTITUTES 

The A. M. Byers Co., Pittsburgh, strongly are ad- 
vocating the use of wrought black iron as a substitute 
for galvanized iron, also for various alloys. The com- 
pany claims that wrought iron has inherent corrosion 
resistant properties which generally are not known and 
have published a bulletin called “101 Uses for Wrought 
Iron’’ and are maintaining an engineering service de- 
partment to test your products’ effect on wrought iron. 
The priorities have not yet been extended to plain iron. 
It is possible that those who have been using alloy steel 
tanks might find that a wrought iron tank suitably 
coated with some of the corrosion resistant material 
might provide an answer to immediate problems. 

Incidentally, I had a talk with the Vice-President of 
the U.S. Plywood Co. about the use of seamless plywood 
tanks and have arranged to get one tested. As soon as 
test data is available, I will give you an additional re- 
port. 

Hal Bowman of Unit Packages, Inc., Elizabeth, N. J., 
has notified me that there is available an alloy of lead, 
tin, and antimony which may be substituted in certain 
instances for block tin and aluminum in the manufac- 
ture of collapsible tubes. 

One ray of hope that the defense program offers is 
that when the “shouting and the tumult dies” and “the 
captains and the kings depart’—damn them—we’'ll 
know a lot more about substitutes for virtually every- 
thing and as a result many new industries will be born. 
Moreover, we shall all be better plant men for having 
had to use our beans at a higher voltage than is custom- 
ary when everything is relatively easy to get. 


SMALL BOILERS 

You will be interested to know that the Eclipse Fuel 
Engineering Co., Rockford, Ill. manufactures a varied 
line of gas-fired boilers and water stills. The stills, as 
well as the boilers, are available in a variety of capaci- 
ties. In connection with automatic gas fired boilers I 
would like to point out that in plants where steam re- 
quirements are variable, they can be hooked up in 
series so as to cut in automatically as steam require- 
ments go up or cut out automatically as requirements 
diminish. 


INDUSTRIAL CHEMICALS 

Every maintenance department utilizes a variety of 
chemicals such as soaps, floor compounds, waxes, in- 
secticides, lubricating materials, etc. The R. M. Hol- 
lingshead Corp., Camden, N. J. has an industrial divi- 
sion which specializes in a complete line of main- 
tenance products including a variety of dispensing de- 
vices as well. 
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Our years of specialization in liquid handling equipment are your 
guarantee of safe, contamination-free filtration. 

No metal can come in contact with your liquids when the Ertel Hard 
Rubber Asbestos Disk Filter is used with Ertel Neutral Asbestos Filter 
Sheets. Built in sizes to handle from 5 to 30 gallons per minute. 
The same economical and easy operation as that of our metal filters. 

Recommended by leading companies for liquids that cannot come 
in contact with metal. Write today for detailed information. 


ERTEL ENGINEERING CORP. 


44 MILL STREET KINGSTON, N. Y. 
Sales Office and Showroom: 40 W. 48th St., New York City 











Modern, stepped-up production methods demand profitable use 


of all available floor space. Mikro-Pulverizer's compactness, light 
weight, and freedom from vibration permit installations over con- 
veyors—on top of bins—or even suspended from wall or ceiling. 
Heavy concrete or steel foundations are unnecessary. 

IIlustrated are six units supported from the ceiling and fed from 
the floor above. Clear floor allows free movement of barrels and 
quick, easy cleaning of floor and pulverizer. 

Dustless—no fans, cyclones or separators! Find out what it will 
do on your materials. 

Write for descriptive catalog and form for Free Test Grind. 


PULVERIZING MACHINERY COMPANY 


108 Valley Road 
Roselle Park, N.J. 


















ABBE-LENART 


Change-Can 
MIXER 


GRINDING 
DISPERSING 
EMULSIFYING 
THINNING 
DISSOLVING 
IN ONE OPERATION 


Here’s the ideal batch mixer for 
fluids and semi-fluids that saves 
at least 50% in processing time 
and gives a homogeneous prepa- 
ration of high quality. 

The patented Abbe-Lenart Mixing 
head assures thorough, rapid dis- 
persion at low power cost. It is 
easy to clean. This modern, effi- 
cient unit will pay its cost many 
times over in increased produc- 
tion and time savings. 


Write for Bulletin No. 52 es 


ABBE ENGINEERING CO. 


Mills + Mixers - 


56 Church St. 






















For Ointments, Pastes, 
Creams, Lotions and Special 
Preparations. 

Built in sizes from 1 to 250 
gallons with container and 
mixing element made of 
steel, stainless steel or other 
alloys. 








Sifters 
New York, N. Y. 
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e Durable 


e Moderately 
priced 


e Eliminates 
spilling 
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..." HAGERTY ] 
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e Simple to operate 
e Convenient sizes 
e Light construction 


The most practical hand filler 
for creams, lotions and liquids. 


Write for illustrated folder and prices 


HAGERTY BROS. & CU. 


Est. 1849 


New York, N. Y. 
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No. 3 Hand Paste Filler 


Colton Hand Operated Machines 


y No. 3 Collapsible tube filler (hand operated) for tubes up to 1” x 514” long. 

Hand operated tube closer made in two sizes and styles to seal tubes with the Colton Clipless Closure or to 
seal tubes for applying clips. 

Foot operated crimper for applying final corrugation to the closed end of the Colton Clipless Closure which 
gives it a decorative appearance as well as greater rigidity to the closed end of tube. 

We also furnish this same machine without the crimping jaws for applying clips. 

Our catalog No. 11 illustrates a variety of fillers and closers to suit production required. Please make 
us acquainted with your requirements and capacity, and we will be pleased to recommend machines best 
suited for your purpose. 


i ARTHUR COLTON COMPANY 


2620 East Jefferson Avenue Established 1884 Detroit, Michigan, U. S. A. 
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For mixing 
standard batches 
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Bases, Deodorant 
Compounds, 
Tooth Pastes, 





Shaving Creams, 
¥ and various sim- ; 
; ilar preparations. HORM graduate engineers approach your prob- 
4 as | lems from an engineering standpoint and by adapting 
q sie: dele sean standard equipment to your needs, solve your 
7 evaporation and problems economically. 
4 Hinnates det. We are equipment engineers, yet we think beyond 
: ae soctenad the apparatus to the final result, achieved in the 
q cay "Ss product. That is why Horm service is being sought 
S Satie eoraess after not only here but in other countries where 
a “.. counter-balanced raising arm with locking clamp. Can be furnished climatic conditions make a difference in performance. 
ze with stainless steel cans and stirrers when desired. ° 

ROSS Change Can Mixers are made in sizes from 2 to 150 Put your problems up to Horm Engineers. 

gallons capacity. Write for catalog and free samples of Horm Asbestos Filters. 


F. R. HORMANN & CO., INC. 


127 Boerum Place Equipment Engineers Brooklyn, N. Y. 
FILTERS TANKS MIXERS FILLERS 


CHARLES ROSS & SON COMPANY 
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INCREASED 
FACILITIES REFLECT 


Confidence \N 
CALCO 


PHARMACEUTICALS 


Surest index to the quality of any products is the 
growth of the demand for them. New processing 
equipment recently installed at our Bound Brook 
plant is tangible evidence of the growing demand 
which results from the confidence users place in 
Calco Pharmaceuticals. 

SULFAPYRIDINEN.N.R. SULFATHIASOLN.N.R. 
Nicotinic Acid U. S. P. Aminoacetic Acid N. N. R. 
Nicotinic Acid Amide Mandelic Acid U. S. P. 
Diethylamide of Nicotinic Acid Methylene Blue U.S.P. 

(Nikethamide) (Powder—Crystals) 
Sulfanilamide U. S. P. Calcium Mandelate 
Cinchophen NF 
Neocinchophen U. S. P. Saligenin 
Glutamic Acid HCL = 2-Methyl-1,4. Naphthoquinone 
PHENOTHIAZINE 
INTERMEDIATES 


Tertiary Butyl Urea 


Guanidine Hydrochloride 


Tertiary Amyl Urea 
Certified Colors for Pharmaceutical Use 


Pharmaceutical Department 
CALCO CHEMIG2ae® DIVISION 
AMERICAN CYANAMID COMPANY 


BOUND BROOK > Caco NEW JERSEY 
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... When RED 


REMEMBER THE UNIFORMITY OF 
NATIONAL CERTIFIED COLORS 


Grandmother’s pellets must be a faint 
coral tint. Young Tommy’s pill must be 
exactly as bright as a wintergreen berry. 
Otherwise the efficacy of the remedy 


may be questioned. 


IN CoMmod al -MTManlola-Mlali-tacvii-xo mi tatelaMmn (eli telarel| 
in helping you get uniform colors in your 


pills, tablets or elixirs. 


National produces the most complete 
line of Certified Colors obtainable. These 
are prepared by the same men who staff 
the laboratory that produces National's 


famous Biological Stains and Indicators. 


We invite your inquiry. 


Pharmaceutical Laboratories 


NATIONAL ANILINE & CHEMICAL CO., inc 


40 Rector Street * * New York, New York 


BOSTON PHILADELPHIA GREENSBORO CHATTANOOGA 
PROVIDENCE SAN FRANCISCO ATLANTA PORTLAND, ORE 
lela iler-Yere) CHARLOTTE NEW ORLEANS TORONTO 
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* COMPOUNDER’S CORNER” 


DERMATOLOGICAL CREAMS 
AND OINTMENTS 

Since the publication, just over two 
years ago, of Dr. P. B. Mumford’s paper 
on “Emulsifying Bases in Dermatology” 
(Brit. F. Derm. and Syph., 50, October, 
1938, p. 540), increasing interest has 
been taken by the medical profession in 
the use of creams in preference to oint- 
ment bases—as vehicles for the applica- 
tion of various medicaments to the skin. 

The use of properly compounded 
creams appears to be attended with no 
disadvantages whatever, whereas their 
advantages over ointments are import- 
ant. They may be tabulated as follows: 
(i) Elegance, (ii) Ease of removal, (iii) 
Suitability as vehicles, (iv) Freedom 
from screening action, and (v) Econ- 
omy of lipoids in production. 

(i) Elegance-—This point was well 
brought out by a writer in the Pharma- 
ceutical Journal last year, who criticized 
“most of the ointments and lotions sup- 
plied for the treatment of skin diseases” 
as “very messy preparations in com- 
parison with the elegant creams used for 
cosmetic purposes.” He added: “A 
difficult problem is often presented to 
the skin specialist on account of the 
limited range and character of the offi- 
cial ointment bases.”’ 

As Dr. Mumford points out “patients 
often resent ointments of the zinc oxide 
and vaseline base type because of im- 
miscibility with water, soiling of unwash- 
able pillows and ‘greasy’ feel and ap- 
pearance,” and asks: “Have we the 
Tight to neglect a branch of therapy 
which would render the above-men- 
tioned criticisms baseless and our 
methods of treatment pleasant, com- 
fortable and infinitely more efficient?” 

No doubt, if “elegance” were the sole 
advantage possessed by creams over 
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ointments the case for the former in 
preference to the latter could not be 
described as a very strong one; but when 
this advantage is coupled with other 
advantages, it certainly adds more 
strength to the case. 

(ii) Kase of Removal.—This is a very 
definitely important advantage pos- 
sessed by creams of the oil-in-water type 
of emulsion. Since these creams are 
miscible with water, their removal from 
the skin is easily effected. Ointments, 
owing to their immiscibility with water, 
are, in general, difficult to remove, and 
the use of the detersives necessary to re- 
move them often results in damage to 
the skin. Not only are creams easily 
removed from the skin, but bed-linen 
soiled by them can be easily washed 
clean. This is not always the case with 
bed-linen soiled with ointments. 

(iii) Suitability as Vehicles ——At one 
time, creams of the oil-in-water type of 
emulsion were invariably prepared by 
means of alkaline emulsifying agents 
(soaps). This would have seriously 
limited their employment as bases for 
dermatological use, owing to their in- 
compatibility with medicaments having 
an acid reaction. Dermatology has to 
thank cosmetology, since it has been in 
the field of cosmetic manufacture that 
methods have been devised for the pro- 
duction of neutral oil-in-water emul- 
sions, stabilized by materials unaffected 
by either mild acids or mild alkalies. 
Creams of this type can serve as vehicles 
for practically every medicament which 
it is desirable to apply to the skin. 
Water-soluble medicaments can be in- 
corporated in the aqueous phase, oil- 
soluble in the lipoid phase, while insolu- 
ble solids, reduced to particles of col- 
loidal size can also be incorporated in 
the emulsions without difficulty. 
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In the case of ointments, although oil- 
soluble medicaments and those taking 
the form of insoluble solids can be in- 
corporated without trouble, the incor- 
poration of water-soluble medicaments 
is a matter of difficulty. What usually 
results is an emulsion of the water-in- 
oil type, which, as will appear later in 
this article, is a type very much less 
serviceable than the oil-in-water type. 

(iv) Freedom from Screening Action.— 
So far from facilitating the action of 
medicaments on the skin, ointment bases 
in the case of certain medicaments would 
seem rather to act as barriers between 
the medicament and the skin. This is 
more especially so, perhaps, in the case 
of lipoid-insoluble medicaments and 
ointments based on hydrocarbon lipoids. 
The point is possibly debatable, as there 
is some evidence that certain substances 
are readily absorbed irrespective of the 
vehicle in which they are presented, at 
any rate by “normal” skins. What 
exactly is a “normal” skin, however, is 
not easy to define; and, in any event, 
skins which call for dermatological treat- 
ment are certainly not normal. Serious 
discharge is not an uncommon pheno- 
menon—e.g., in bullous impetigo; and 
when a medicament is presented in the 
form of an ointment this watery secre- 
tion forms an effective barrier against 
the action, which, of course, is not the 
case when the medicament is presented 
in the form of an oil-in-water, but not 
that of a water-in-oil emulsion. 

(v) Economy of Lipoids in Production 
—aA properly compounded cream of the 
oil-in-water type of emulsion may con- 
tain as much as 70 per cent. of water. 
This represents a saving of well over 50 
per cent. in the lipoid content, which is 
very considerable, and should not be 
ignored. 
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Turning now to the question of the 
formulation of a suitable basis for the 
production of dermatological creams of 
the oil-in-water type of emulsion, a 
choice is presented of several modern 
emulsifying agents which have been 
found of value in the cosmetic industry. 
Two, perhaps, are of special interest, 
owing to their stability towards acidic 
materials—a stability not possessed by 
the general run of emulsifiers. These 
are: (i) glyceryl monostearate mixed 
with a small proportion of a sapamine 
salt, and (ii) mixtures of cetyl and 
stearyl alcohols containing sulphated or 
phosphated derivatives. 

The use of bentonite in conjunction 
with glyceryl monostearate has also 
been recommended, and the utility of 
gelatinous hydrated aluminium —hy- 
droxide (stable towards mild acids) 
seems also worthy of investigation in 
this connection. 

So far as the first of these latter com- 
binations is concerned, Cox and Gold- 
rich (F. Amer. Pharm. Assn., 1940, 1, 


211, have developed the following 
formula: 

Grams 
Glyceryl monostearate........... 10 
EE re eee 25 
WIR arn eth Od 2 
Dnsilled, WALER.... 6. os eso. to 100 


The suggested procedure is to sprinkle 
the bentonite on 50 ml. of distilled water, 
and, after it has become thoroughly 
wetted, to stir the mixture until a uni- 
form magma The glyceryl 
monosetarate is melted in the glycerin 
on a water-bath, and the mixture is 
added to the magma, warmed to the 
same temperature, together with suffi- 
cient distilled water to bring to the re- 
quired weight. The cream is then 
stirred until cold. The bentonite can be 
preserved, if desired, and used in the 
form of a 7 per cent. magma. Creams 
containing boric acid, tannic acid, 
iodine, sulphur, benzoic acid, calamine, 
ichthammol, and potassium iodide, re- 
spectively, were prepared using this 
basis, and appeared to be satisfactory. 


results. 


So far as the use of hydrated alu- 
minum oxide is concerned, the manu- 
facturers of a suitable grade, specially 
prepared for emulsifying purposes, have 
proposed the following formula for a 
calamine cream: 


Grams 
ey. ky coe Shaws 10 
ae caa ne dadn 10 
ee 25 
a eee 8 
Hydrated aluminum oxide. ...... 35 
NS ag cevadivce’ 100 
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The procedure suggested is to disperse 
the hydrated aluminuim oxide in the 
water, to which the glycerin and almond 
oil are added. The product is then well 
mixed, and homogenized after warming. 
The mixture of calamine and zinc oxide 
is finally well worked into the emulsion. 

The basis recommended for use in Dr. 
Mumford’s article to which reference 
has been made, consists of the following 
mixture: 


Parts 
Dic parade) < cs yc g ore sck dere 3 
White petroleum jelly. ............ 2 


Mixture of higher fatty alcohols 
(hexadecyl or cetyl and octadecyl 
or stearyl) containing 10 per 
cent. acid esters (phosphated) of 
I An Ie TCD a 


The alcohol-ester mixture, well known 
to the cosmetics industry under a trade 
name, was imported from Germany, and 
is no longer available. 
ever, has been taken by a British-made 
product, sold under the same _ trade 
name, but containing, in place of the 
phosphated derivatives, 10 per cent. of a 
sodium alkyl sulphate. 

Littlewood (Pharm. F., 1940, 145, 85) 
has reported favorably on this basis, but 
it is not clear from his article whether 
his experiments were conducted with 
the phosphated or sulphated product. 

In particular, Littlewood refers to the 
utility of the basis where a considerable 
quantity of a liquid medicament has to 
be incorporated. The job becomes an 


Its place, how- 


easy one, and “with large batches of 
ointment this ease of manipulation is 
extremely useful.” He gives formulas 
for cod-liver oil ointment and a cream 
containing benzoyl peroxide (for use as 
an antiseptic dressing in sycosis), as 
well as a modified formula for Unguen- 
tum Erlangans making use of the same 
emulsifying agent. 

Like many published formulas making 
use of mixtures of higher fatty alcohols 
and their phosphated or sulphated 
derivatives, it contains an 
proportion of the mixture. 
phated and phosphated derivatives of 
these alcohols are extremely effective 
emulsifying agents, and, in general, 
about 0.2 per cent. of, for example, 
sodium lauryl sulphate suffices, in 
proper combination, to emulsify 30 per 
cent. of lipoids in 70 per cent. of water. 


excessive 
The sul- 


Hence, it seems desirable to reduce the 
proportion of the sulphated mixture, 
replacing the bulk of it by one or other 
or both of the fatty alcohols. Whether 
replacements by other wax-like lipoids 
would be equally effective remains to be 
determined. The alcohol mixture cer- 
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tainly has features which commend it. 
Dr. Goodman (Cosmetic Dermatolozy, 
New York, 1936, 538) writes: “Cetyl 
alcohol has some decided effects which 
lead to the better appearance of the 
skin. The velvety feel imparted by its 
use is gratefully accepted.” 

Another point worthy of considera- 
tion is the possible irritant action of 
alkyl sulphates on the skin. This has 
been investigated by Emery and Ed- 
wards (P.E.O.R., 1940, 1, 259-264), 
who find that the irritant action of the 
sodium salts of alkyl sulphates is less 
than that of the corresponding sodium 
soaps, but may be markedly increased 
by the presence of such substances as 
sodium chloride, sulphate and carbon- 
ate. By reducing the proportion of the 
sodium alkyl sulphate present in the 
finished cream to a figure in the vicinity 
of 0.2 per cent., the possibility of any 
irritant action may be safely ignored. 
H. S. Redgrove, Manuf. Chem. 


SKIN FUNGI AND BORAX 


Ingels used sodium borate in powder 
form and soaks for the treatment of 202 
cases of epidermophytosis of the feet, 
groins, axilla, anus and body. The pow- 
der was made up with 20 per cent. alu- 
minum silicate (kaolin) and 10 per cent. 
magnesium carbonate for hygroscopic 
effect and also in a talcum base. The 
soaks were administered in the form of 
2 per cent. foot or sitz baths. In a few 
cases of epidermophytosis of the trunk, 
sodium borate was used in an average of 
1 cup to a tubful of water, with soaks 
once a day for ten minutes. The time 
for cure varied with the various sites, 
depending on moisture, friction and 
other mechanical factors. The dry, 
scaly type with the vesicular element re- 
sponded best. Of the 202 patients with 
the typical dry or average vesicular in- 
volvement 138 were believed cured after 
an average healing time of seventeen 
days for those with uncomplicated foot 
involvement; 64 patients were greatly 
improved when last seen but did not 
return for a check-up. The average 
healing time for the groin, anal region 
and axilla were much longer. None of 
the patients showed dermatitis vene- 
nata, and no irritation was encountered. 
Generally the patients stated a bene- 
ficial effect on their itching symptoms. 
The raw, weeping and denuded type has 
not been included in the series. In such 
cases the method should be applied with 
extreme caution and only by an ex- 
perienced dermatologist. Cal. and West. 


Med. vol. 54, p. 120. 
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THE AGING OF PERFUMES 

The mellowing effect of treatment 
with metals on perfumes has interested 
perfume technicians for some time. The 
metal involved may be platinum, iri- 
dium, gold, silver, copper, cadmium, or 
nickel, but in each case the amount con- 
cerned is infinitesimal and in particles 
invisible even through the microscope. 
The method of treatment consists of 
passing the perfume through a com- 
partment lined, for instance, with silver, 
and containing a sand-like substance 
coated with the same metal. When a 
weak electric current is applied to this 
apparatus the resulting effect upon the 
perfume is such that the addition of 
musk or other fixatives can be omitted. 

In this connection, it may be of 
interest to mention a process for aging 
perfumes which is based on oligo-dy- 
namically active metals. By means of a 
weak electric current the metal is dis- 
solved in ionic form from the anode. In 
order to assure sufficient passage of cur- 
rent between the electrodes emersed in 
the liquid, suitable additions may be 
made to the liquid under treatment in 
order to improve its conductivity. At 
least one of the anodes should consist of 
the active metal. The liquid to be aged 
may be treated while stationary or may 
be forced past the electrodes. 

Experiments show that short applica- 
tion of electric current lasting but a few 
seconds noticeably decreases the acid, 
aldehyde and fusel oil content of alcohol, 
at the same time increasing its ester con- 
tent. It is said that perfume made with 
alcohol treated in this manner is charac- 
terized by a soft delicate aroma free 
from sharp and harsh notes. In this 
instance not the finished perfume, but 
the solvent used (alcohol, or a mixture of 
alcohol and water) is treated, the per- 
fume oils being added later. 
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The above seems to be similar to the 
well-known katadyn process which was 
first used in essence manufacture and 
was later adapted to perfume produc- 
tion. the 
methods for alcoholic preparations in 
which silver in certain forms, is added 
to the liquid to be treated, the katadyn 
process utilizes silver katadynically. 
The katadyn element is arranged in the 
interior of the apparatus and the liquid 
to be treated the katadyn 
element at a certain accurately ad- 
justed velocity. Although the liquid 
does not absorb any traceable amount of 
silver, a definite change takes place. The 
desired effect, depending upon the re- 
spective odor or flavor demands, can be 
adjusted by increasing or decreasing the 


Contrary to quick-aging 


passes 


speed of passage. It is assumed that the 
action of the katadyn esterator is based 
on the effect which contact with the 
katadyn element exerts upon the liquid. 
Hereby all those transmutations take 
place which we commonly term aging. 
P. E. O. R. 


ESSENTIAL OILS 

The leaves of Litsea cubeba collected 
from West Java and Central Java, re- 
spectively, yielded different types of 
essential oil; the former (Litsea oil) with 
a relatively high content of aldehydes 
and the latter (Krangean oil) with a 
small content of aldehydes but a high 
proportion of cineol. Since the age of the 
trees and the altitude at which they 
were growing were similar, the authors 
consider that there are two varieties of 
the species with very small botanical 
differences. Samples of Litsea oil con- 
tained citral 5-7%, citronellal 20-40%, 
cineol 10-22%, linalool 40-50%; of 
which 9-11% was present as esters. 
Krangean oil contained citral and 
citronellal 3-9%, cineol 66%, linalool 
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and terpineol 7%; of which 4% was 
present as esters.—C. J. Van Hulssen 
and D. R. Koolhaas. Rec. Trav. Chim, 
Pays-Bas, 59 (1940), 105. 


SULFATHIAZOLE IN 
DERMATOLOGY 

Beinhauer and his co-workers used 
sulfathiazole in the treatment of 103 
patients with infectious eczematoid 
dermatitis, acne vulgaris, furunculosis, 
contagious impetigo, lupus erythema- 
tosus, barbers’ sycosis, secondary pyo- 
genic infection or lymphangitis compli- 
cating dermatophytosis. Other forms of 
treatment had failed to cure 58 of these 
patients. The dosage consisted of 0.5 
Gm. tablets four times daily; it was 
modified for children according to age. 
The authors’ experience with sulfa- 
thiazol paralleled that of investigators 
who have used other sulfanilamide com- 
pounds. They found sulfathiazole to be 
efficacious for the treatment of the con- 
ditions listed. The response of the 
pustular type of acne vulgaris was most 
dramatic. A pronounced involution was 
observed within seven to fourteen days, 
and complete resolution was then ob- 
tained after eight weekly roentgen treat- 
ments (75 roentgens of unfiltered 
roentgen rays). The patients have re- 
mained free from the disease for the 
three months of post-treatment observa- 
tion. The results warrant further study 
of a larger series. The response of 
discoid lupus erythematosus was et- 
couraging but not as pronounced as re 
ported from sulfanilamide therapy. Sul- 
fathiazole therapy failed in the treat- 
ment of pemphigus, pemphigus erythe- 
matodes (Senear-Usher), dermatitis her- 
petiformis, herpes zoster and _ lichen 
planus. Sulfathiazole appears to be less 
toxic than other sulfanilamide com- 
pounds, decidedly less than sulfapytt 
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BUSINESS AS USUAL? 


RE you thinking in terms of ‘‘business as usual”’ or of 
business as ear to usual as possible? The one is based upon 
faint hope, the other upon hard reality, for obviously, world 
conditions today preclude the possibility of conducting 


II 


“business as asval” in any line. 


Our organization’s entire effort in this present emergency 
is being directed toward protecting the established position 
of our customers—toward lessening their burden by keeping 
them supplied with raw materials in quantity and quality to 
maintain production as near to normal as possible. 


Certain important advantages are helping us to do this. Inti- 
mate, first-hand knowledge of local conditions, both physical 
and political, in producing regions throughout the world, 
provides broad perspective as a guide to the best available 
and most dependable sources of supply. This, plas ample 
manufacturing facilities of our own in this country, p/as the 
wise counsel of an experienced and highly trained personnel, 
enables us to give priceless assistance in planning lines to 
take full advantage of materials which in future will be most 
readily and economically available. 


A discussion of your plans NOW with a member of our 
staff may save you many a hidden pitfall and costly miscalcu- 
lation later on. We invite your inquiries and your confidence. 


FRITZSCHE BROTHERS, Inc. 
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s of the natural oils; individually, their 
tragrance closely simulates that of their respec- 
tive, living flowers. They are offered, not as 
finished perfumes, but as compositions to be 
wed in place of or partly replacing the more 
‘ostly natural oils. They make possible the 


blending and fashioning of fine rich floral crea- 
tions at really moderate cost. 

If interested in any of these, your request will 
bring prompt and convincing proof of their 
fidelity and effectiveness as substitutes for the 
natural oils. 




















aR ARTE ete 


avert 





ARE YOU FACE TO FACE WITH THESE PROBLEMS?.. 


. with the growing scarcity of raw materials and with steadily increasing costs? Of 
course you are—every perfumer is! But what to do... how to cope with a situation 
so disturbing is something each manufacturer must determine for himself. Here, how- 
ever, is what many are doing,—they’re consulting Fritzsche Brothers. They're letting 
our laboratories study their products and fill their replacement needs with the most 


efficient substitutes that science, experience and the artistry of skilled perfumers can 





provide. In this way they’re finding it possible to continue the manufacture of fragrant, 


sales-compelling perfumes and cosmetics at prices contributive to their profit. 


In the long list of substitute materials now employed by America’s leading houses there 
are dozens of notable Fritzsche contributions: substitute essential oils priced far below & 
the genuine oils; fine, artificial replacements for all four animal fixatives—civet, amber- | 
gris, castoreum, musk-—at one-half to one-twentieth the latter’s cost; remarkably effec- ; 
tive substitutes for certain unavailable absolutes; precise duplications of the natural 
flower oils . . . each lending its share to the beauty and economy of American-made 


perfumes, cosmetics and toiletries. 





Face to face with the present emergency, we believe it will pay you to consult us and give 


thought, at least, to our immediate facilities for your service. 





5, Ing, 


NEW YORK, N. Y. 
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dine, and probably is better suited for 
the ambulatory patient. The best re- 
sults were obtained in cases in which 
pyogenic infection played an etiologic 
role. Recognized dermatologic therapy 
for relatively benign conditions is not to 
be discarded in favor of sulfathiazole. 
It is offered as another therapeutic 
approach especially when other recog- 
nized measures fail or as a substitution 
therapy in selected cases. Arch. Derm. 
and Syph. vol. 43, p. 621. 


ORAL VITAMIN K 


Anderson and his colleagues gave 
synthetic vitamin K (2-methyl-1, 4- 
naphthoquinone) orally to 23 patients 
with a delayed prothrombin time. The 
response of 22 was favorable; 1 patient, 
in a moribund condition as the result of 
rectal carcinoma, had only a 5 per cent. 
increase in clotting activity. The initial 
dose of the synthetic compound recom- 
mended is 6 mg. with 2 Gm. of bile salts 
(six capsules of 5 grains (0.32 Gm.—) 
each). The plasma prothrombin level 
was then maintained with from 3 to 
6 mg. of vitamin K and 2 Gm. of bile 
salts daily. A pronounced response to 
the synthetic vitamin K almost  in- 
variably occurs within one half to one 
hour. The amount of vitamin K_ neces- 
sary to maintain a normal clotting time 
varies. Prothrombin determinations are 
necessary for determining maintenance 
dosage. Following surgical intervention 
on the biliary tract the fourth to the 
seventh postoperative day was the 
period when the prothrombin activity 
most frequently reached dangerously 
low levels. Hypoprothrombinemia may 
occur with or without jaundice and with 
or without bleeding. However, it is 
encountered more frequently in jaun- 
diced patients, particularly if consider- 
able hepatic damage is present. Surgery, 
vol. 9, p. 361. 


ALUMINUM PHENOLSUL- 
FONATE ANTIPERSPIRANT 


Aluminum Chloride is one of the most 
widely used antiperspirants and de- 
odorants and is the active constituent of 
numerous proprietary |i quids and 
creams of this character. Despite its 
effectiveness, however, aluminum chlo- 
ride is highly irritating to many people 
and numerous cases of contact derma- 
titis have been reported from its use. 

Dr. R. S. Weiss, assistant professor of 
clinical dermatology of the Washington 
University School of Medicine, and Dr. 
M. D. Marcus of the Department of 
Dermatology, St. Louis County Hos- 
pital, Clayton, Mo., have studied other 
aluminum compounds in a search for a 
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less acid and less caustic salt to use in 
such preparations. A particular study 
was made of aluminum phenolsulfonate 
(or sulfocarbolate). 

Patch tests were made on 50 subjects, 
using solutions of 0.1 to 40 per cent. 
aluminum chloride and aluminum phe- 
nolsulfonate and four proprietary anti- 
perspirants. In higher concentrations, 
aluminum chloride was found to be more 
irritating than the phenolsulfonate while 
in low concentrations they are about 
equally irritating. Aluminum chloride 
is usually used in a 25 per cent. solution 
while aluminum phenolsulfonate is effec- 
tive in a 20 per cent. solution. A solu- 
tion of this strength was less irritating 
than 3 out of 4 proprietary products. 

Twenty-four persons with excessive 
under-arm perspiration were told to 
apply gently a perfumed 20 per cent. 
solution of aluminum phenolsulfonate 
every two days for several applications 
and then every four or five days as 
needed. All twenty-four reported relief 
shortly after the first application and no 
unusual local irritation was produced. 

Thirty-seven persons, most of them 
physicians, nurses and hospital tech- 
nicians, who use antiperspirants regu- 
larly, were given the perfumed solution 
of aluminum phenolsulfonate as a sub- 
stitue for the preparations they were 
using. Thirty-four found it as effective 
or more effective than the preparations 
they had been using, one reported a 
slight irritation, and two stated it was 
not as effective as their former anti- 
perspirants. 

Fifteen persons were given a grease- 
less cream containing 20 per cent. of 
aluminum phenolsulfonate. All re- 
ported it effective in suppressing per- 
spiration and odor and none had any 
irritation from its use. 

Three persons, who previously had 
never been able to use any proprietary 
anti-perspirant without irritation, were 
given the aluminum phenolsulfonate 
solution and two used it indefinitely 
thereafter. 

The solution does not damage gar- 
ments. Strips of linen, muslin and wool 
were soaked in a 20 per cent. solution of 
aluminum phenolsulfonate for one week 
with no apparent damage. 

The original perfumed solution which 
the dermatologists used for the alu- 
minum phenolsulfonate had the follow- 
ing formula: 


Oubkoi Hose... ...6........ O2eee. 
Oibel Glove:: 6 ssscciss. OOGee: 
Bthyb Acetate. .........0... OQ6> ee. 
Alcohol (95%). ............ 50.0 ce. 
A CLOT AG 2 ace eee 100.0 ce. 


The Drug and Cosmetic Industry 






A more elegant and effective liquid, 
developed by the doctors, has the follow- 
ing formula: 


Aluminum Phenolsulfo- 

LL a a ge 20 per cent 
Perfumed Spirit, N.F... 50 per cent 
Oil of Lavender........ 0.25 per cent 
Ethyl Acetate......... 0.5 per cent 


Distilled Water, q. s.. . . 100.0 per cent 
Arch. Derm. and Syphil. vol. 43, p. 539. 


INSECT REPELLENTS 


In a recent article appearing in this 
magazine (Insect Repellents, by M. A. 
Lesser, DruG AND Cosmetic INbustRY, 
February 1941, p. 148), the literature 
was covered adequately, but apparently 
insufficient emphasis was placed upon 
those products that are commercially 
practicable because of their freedom 
from patent restrictions. 

Among these are the Insect Repellent 
No. 4 of the Kessler Chemical Company, 
and Indalone, available from U. S. In- 
dustrial Chemicals. The latter com- 
pound, whose chemical name is butyl 
mesityl-oxide oxalate, was developed 
and investigated by the Kilgore De- 
velopment Corp. Using citronellol as a 
reference compound because it is a pure 
chemical compound easily obtainable in 
standard purity, Kilgore found that 
butyl mesityl-oxide oxalate not only ex- 
hibited greater repellent powers than 
other compounds tested, but it also ful- 
fills other requirements in being prac- 
tically odorless, is harmless to the skin 
and when accidentally taken internally, 
and can be dispensed in preparations 
that are pleasant to use. 


MOLDOL ANTISEPTIC 

Pfaltz & Bauer, Inc. Empire State 
Bldg., New York City are directing at- 
tention of the trade to the high efficiency 
of MOLDOL for use in antiseptics and 
disinfectants due to its unusual bac- 
tericidal value. 

The Phenol-coefficient of MOLDOL, 
in accordance with the Rideal-Walker 
test against B Typhosus is 140 in 
aqueous solution and 40 in soap solution. 
Staphylococci were killed completely in 
ten minutes in a solution of 0.1% (three 
times as fast as corrosive sublimate). 
MOLDOL has proven particularly effec- 
tive as a disinfectant for tubercular 
sputum. It is indicated as a personal 
antiseptic in combination with Caustic 
Soda or soap, as antiseptic soap for 
surgeons, for general hospital or sick- 
room use. Inquiries for details on this 
product are invited by addressing the 
manufacturer. 
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Umer — Time For FRAYGRELLE 


A fine perfume oil for extracts, toilet 


waters, creams, powders, lotions, etc. 


WRITE FOR YOUR SAMPLE TODAY 


Compagnie Parento, Inc. 


Executive Offices and Laboratories 
PHILADELPHIA 


NEW YORK CROTON-ON-HUDSON, N. Y. CHICAGO 


DETROIT 


LOS ANGELES SAN FRANCISCO 


COMPAGNIE PARENTO, LTD. 
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Your Reputation Is C), | 
: VA In The Jury’s Hands ABBOTT \Zualdy DRUGS 
m/ \ AND CHEMICALS.... 


Despite all the effort you put into prepar- 
ing your merchandise plea, the Women of America are 
the jury who will decide whether or not you shall 











remain free to furnish their cosmetic needs. 


Your case stands or falls on the Quality Appeal of 
the goods you offer. 
Kelton lipsticks, rouge, eye shadow, mascara and 
ANESTHETICS 
Procaine Hydrochloride . . . Procaine Base . . . 
sag el eae: Benzocaine . . . Procaine Borate 
feminine foibles. z ca i 
ANALGESICS 
Write NOW (on your business letterhead, please) for Cinchophen . . . Neocinchophen 
samples which will tell you why Kelton is your best ANTISEPTICS 
source of supply. Acriflavine ... Calcium Mandelate . .. Mandelic Acid 
HYPNOTICS 
Phenobarbital . . . Phenobarbital Sodium 


e 
ALKALOIDS AND DRUG EXTRACTIVES 
Berberine . . . Colchicine . . . Ephedrine 
. . . Hydrastine . . . Lobeline Sulfate . . . Podophyllin 


For Quotations Address: 


Cosm eric Company CHEMICAL SALES DEPARTMENT 
43 West 27th Street 819 Santee Street 


New York, New York Los Angeles, Calif. ABBOTT LABORATORIES, North Chicago, lil. 


powder present such a plea of perfection that a suc- 
cessful verdict is a foregone conclusion in the court of 
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IPECAC EXPECTORANT 


In none of the recent textbooks of 
therapeutics is there any stated limita- 
tion to the length of time ipecac may be 
used as an expectorant; indeed, the only 
limitation at all seems to be due to the 
nauseant property of the drug. Abroad 
the infusion of ipecac is much used, but 
in this country the syrup, which is gen- 
erally considered to be more realiable, is 
almost universally employed; however, 
it should be noted that recently Weiss 
and Sprague have stated that they 
found considerable va.iation in the 
potency of various specimens of the 
Beckman 
said, in discussing the use of the syrup of 


syrup which they tested. 


ipecac as an expectorant, that the 
U.S. P. dose of 12 minims (0.74 cc.) is 
too large if the drug is to be repeated 
often (he considered that a dose every 
two hours is necessary for satisfactory 
expectorant action) and recommended 
a dose of 5 to 8 minims (0.3 to 0.5 ee.) 
in order to avoid nausea. Thus his 
total dose in a twenty-four hour period 
—giving the drug every two hours from 
8 in the morning to 10 at night—would 
he approximately 41% grains (0.3 Gm.) 
of ipecac, since the official syrup con- 
tains 7 per cent.; the U.S. P. dose would 
be slightly more than 61% grains (0.4 
Gm.). Nowhere does one find stated a 
limit to the length of time over which 
such a dose may be administered with 
safety. Indeed there does not seem to 
be much reason to fear that toxic symp- 
toms will follow the administration of 
even large doses of ipecac. For example, 
Andresen in the treatment of amebic 
dysentery, introduced a Jutte tube well 
down into the duodenum and _ after 
thoroughly washing out the intestine 
introduced 1 drachm (4 Gm.) of pow- 
dered ipecac and repeated this regimen 
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ADVANCING THERAPY 


daily seven times and after a week’s rest 
went through the treatment 
again. There were no reports of systemic 


entire 


toxicity accompanying this regimen. 

In earlier times there were many 
speculations with regard to the numer- 
ous substances obtainable from ipecac 
by extraction, but the theories with re- 
gard to the expectorant action of the 
drug finally settled down to three: first, 
that emetine was alone responsible; 
second, that cephalin was solely respon- 
sible, and finally, when saponin also was 
found to be present, the claim was made 
that it was the only true expectorant 
ingredient. However, the matter seems 
recently to have been settled on an ex- 
perimental basis by Rosenthaler and 
Gordonoff, who, using rabbits and a 
roentgenographic method, showed that 
both emetine and cephalin were active 
as expectorants and that saponin was 
able to increase the action of either of 
the other ingredients either singly or in 
combination, though alone it was not 
very effective. Thus it would seem that 
no advantage is to be expected from ad- 
ministering emetine instead of ipecac 
for expectorant purposes. 

That emetine alone is highly toxic is 
of course well known, but this fact 
should not cause great toxicity to be 
ascribed to ipecac. Ipecac was used for a 
long time as an expectorant without any 
concern over systemic toxicity before 
the introduction of its active ingredient, 
emetine, in the treatment of amebic 
dysentery by Rogers in India in 1912. 
And it is to be pointed out further that 
this use of emetine is solely parenteral, 
necessarily so because its nauseant 
properties prevent the administration of 
sufficient quantities by mouth for 
effective amebicidal action. It would 
seem that the toxicity of emetine under 
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these conditions is not at all to be related 
to the toxicity of the emetine which 
exists as an ingredient in the syrup of 
ipecac when used for expectorant pur- 
poses. J. A. M. A. vol. 116, p. 2826. 


PREVENTING GAS GANGRENE 


Hawking determined the effect of 
sulfonamide compounds and antiserums 
on the prevention of gas gangrene in ex- 
perimental wounds. The wounds were 
made in quinea pigs, one of the com- 
pounds was applied, a massive inocula- 

tion of Clostridium welchii, Clostridium 
septique or Clostridium oedematiens 
was introduced, the wound was closed 
and the efficiency of the treatment de- 
termined by the survival or death of the 
animal. Most control untreated ani- 
mals died in twenty-four hours and 
showed the typical infection. Sulfa- 
thiazole was distinctly more active 
against Cl. welchii than sulfapyridine, 
while sulfanilamide occupied an inter- 
mediate position. The total survivals of 
all experiments with the four substances 
were: controls 0/18, sulfapyridine 5/18, 
sulfanilamide 8/18, sulfathiazole 10/18 
and the mixture of two parts of sulfa- 
nilamide and one part of sulfathiazole 
13/18. Sulfathiazole was the most po- 
tent compound against Cl. septique 
(survivals 75 per cent.); sulfapyridine 
was inferior (38 per cent.), sulfanilamide 
had practically no action (0 per cent.) 
and the effect of the “mixture” was 41 
per cent. The survival of animals in- 
fected with Cl. oedematiens after sulfa- 
nilamide and sulfathiazole was some- 
what more numerous than that among 
the controls, but not significantly so. 
Comparison with other antibacterial 
compounds (benzyl sulfanilamide de- 
rivative and prontosil soluble) showed 
them to possess little or no activity. The 
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WHITENESS 


The Perfect 








and 
Outstanding 


of @EITTAKD 


Established 1890 


PURIFIED TITANIUM DIOXIDE 


Finenes j 


makes its use particularly desirable in high 
grade Cosmetics, Deodorants and allied prod- 
ucts in which ultra white color and extreme 
fineness are important e@ So well is its purity 
controlled that we are able to guarantee in 
Whittaker Titanium Dioxide less than 20 
P. P. M. Lead. . . and less than 2 P. P. M. 


Arsenic. 


Samples for comparison will be sent, 


together with prices, upon request. 


WHITTAKER, CLARK 
& DANIELS, INC. 
260 West Broadway . New York 


CHICAGO: Harry Holland & Sons 
PHILADELPHIA: Peltz & Company 
TORONTO: Richardson Agencies, Ltd. 











In this changing 
world, new problems 
arise every day. In over 
thirty-five years ex- 
perience in solving 
problems pertaining to 
the use of White Oil 
and Petrolatum we've 
learned a lot of the 
answers . .. and this 
back-log of practical 
experience makes our 
Technical Service De- 
partment especially 
well equipped to cope 
with the new and un- 
usual problems of to- 
day—and tomorrow. 
Our technical service 
department is at the 
service of every user of 
Petrolatum and White 
Oil—we welcome the 
chance to assist you. 








WHITE MINERAL OILS 
KAYDOL ORZOL PURITAN | 
U.S.P. Heavy U.S.P. Heavy U.S.P.Heay) 
ERVOL BLANDOL |) 
U.S.P. Light U.S. P. Light 
CARNATION KLEAROL 
Other special grades available 


PETROLATUM U.S.P, | 
TYPE |: Medium Consistency =| 
White Protopet—Yellow Protopet | 5 
Refined in all shades necessary |) 
for pharmaceutical, cosmetic and | 5 
industrial requirements. 
TYPE Il: Soft Consistency | 
White Fonoline—Yellow Fonoline | 
TYPE Ill: Medium Consistency with | 
High Melting Point | 
White Perfecta | 
TYPE IV: Hard Consistency with 
High Melting Point 


Protowax 








L. SONNEBORN SONS, INC. 


New York 
Refiners of White Mineral Oil and Petrolatum 


Refineries. 
CHICAGO BALTIMORE 


, 
Southwestern Distributors: 


Petrolia 
PHILADELPHIA 


NYolelelceleldele stcek eae OF 11 tame a 


and Franklin, Pa 


LOS ANGELES 


STOCKS CARRIED IN PRINCIPAL CITIES 
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survivals after p-benzyl-aminobenzene 
sulfonamide and prontosil rubrum were 
similar to those after sulfathiazole; but 
the clinical condition of the wounds 
was definitely worse. Nitrobenzene- 
sulfonamide was no better than sulfa- 
thiazole. Proflavine applied in strong 
concentration will certainly prevent in- 
fection of a wound by anaerobes subse- 
quently inserted. Nevertheless the 
mediocre results obtained with acridine 
compounds in the last war indicate that 
the value of proflavine is probably 
limited. Local treatment saved 58 per 
cent. of animals infected with Cl. 
welchii and Cl. septique; systemic (in- 
traperitoneal) treatment, even if given 
two hours previously, saved only 23 per 
cent. The effect of delaying local treat- 
ment was studied with Cl. welchii and 
with Cl. septique. When treatment 
was immediate, 20 of 30 animals sur- 
vived; when delayed two hours, 3 of 15 
animals survived and when delayed six 
hours none of 6 animals survived. None 
of the 30 controls survived. In the 
treatment of animals with antiserums 
the wounds were made according to the 
standard technic and the serum was in- 
jected intraperitoneally before or after 
the operation. On the third day the 
wound was reopened to remove the 
cloth, and the dose of antiserum was 
repeated. Two experiments were per- 
formed, the first with concentrated 
monovalent serums against the three 
clostridia and the second imitating the 
conditions in a casualty department 
where antitoxin is given prophylac- 
tically against an unknown infection. 
For this a commercial polyvalent 
serum containing Cl. welchii, Cl. sep- 
tique and Cl. oedematiens antitoxins 
was injected intraperitoneally at op- 
eration or at various subsequent periods. 
Monovalent serums specific for Cl. 
welchii, Cl. septique or Cl. oedematiens 
protected the guinea pigs against the 
respective organisms. The polyvalent 
serum gave protection against most 
strains of Cl. welchii and Cl. oedema- 
tiens but not against Cl. septique. The 
transference of these results to human 
cases is not quite legitimate, but they 
do suggest that treatment along these 
lines would be beneficial to casualties. 
The treatment is innocuous and non- 
irritant. A number of air raid casualties 
and street accidents have received such 
treatment at adjacent hospitals, and the 
results have been extremely satisfac- 
tory, even in wounds with heavy initial 
contamination. So far as gas gangrene 


IS concerned the treatment is chiefly 
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prophylactic; and it is a supplement to 
proper surgical measures and not a sub- 
stitute for them. Since serum and drug 
supplement each other, the ideal pro- 
cedure for general use should include 


both. Brit. Med. J. vol. 1, p. 263 (1941). 


TYROSINASE FOR 
HYPERTENSION 


A natural substance extracted from 
mushrooms that has produced a signifi- 
cant reduction of high blood pressure in 
95 per cent. of human patients on whom 
it has been tried was described before 
the annual meeting of the American 
Society for Clinical Investigation by 
Dr. H. A. Schroeder of the Rockefeller 
Hospital, Rockefeller Institute for Med- 
ical Research, New York. 

The substance is an enzyme known as 
tyrosinase. While mushrooms are its 
most available source, it is widely dis- 
tributed in nature in plant and animal 
tissues. Potatoes, for example, are also 
a good source for the enzyme. It is de- 
stroyed by cooking and by the digestive 
juices of the stomach. It acts only when 
introduced directly into the  blood- 
stream. 

The substance was said to offer two 
important advantages over another sub- 
stance from lowering high blood pres- 
sure, extracted from the kidneys of 
animals. In the first place, it was 
pointed out, the kidney extract does not 
yet exist in pure form; secondly, it was 
added, only very minute amounts can be 
obtained from an animal’s kidneys, so 
that the slaughterhouses may not be 
able to supply the demand. 

On the other hand, Dr. Schroeder 
said, the tyrosinase can be obtained in 
highly purified form, and the quantities 
depend only on the supply of mush- 
rooms or potatoes, that can be raised in 
unlimited quantities. 

The new blood pressure-reducing sub- 
stance has been so far tried on twenty 
human patients suffering from essential 
hypertension (high blood pressure). In 
seventeen of these cases there was a 
significant reduction in the pressure, the 
falls ranging from 30 to 70 points in the 
systolic and from 20 to 35 points in the 
diastolic pressure. There was a definite 
effect in two other cases. Only one of 
the twenty failed to respond. The doses 
given were from three to ten milligrams 
of the substance daily. 


ESTROGEN IMPLANTS 

Twombly and Millen have implanted 
solid pellets of estrogenic materials in 
the treatment of 37 patients suffering 
1 with 
kraurosis and leukoplakia of the vulva, 


from menopausal symptoms, 
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4 with leukoplakia buccalis or chronic 
stomatitis and 1, hyperfunction of the 
adrenal cortex. In general, those suffer- 
ing from menopausal symptoms have 
been greatly relieved for from five 
months to more than a year. The pa- 
tients with kraurosis have been im- 
proved but not cured. No effect has 
been noted on leukoplakia buccalis or 
chronic stomatitis. The only noticeable 
effect on the hirsute woman was the sup- 
pression of her scanty menstrual periods 
for two months. Pellets of 20 mg. of 
estradiol have proved most efficacious 
for prolonged alleviation of meno- 
pausal symptoms. The effective total 
dose has varied from one to three pellets 
implanted intramuscularly at intervals 
of one month. Their full effect becomes 
apparent in about one month. The 
effect lasts from five months to one 
year, as determined by improvement of 
subjective symptoms and vaginal smears. 
Carcinomas of the breast or cervix have 
not been observed. Two carcinomas of 
the cervix and one dysgerminoma of the 
ovary have shown no accelerated growth 
after treatment. Surg. Gyne. and Obst. 
vol. 72, p. 605. 


EGG YOLK POWDER AND 
INCREASED WEIGHT 


One hundred Gm. of egg yolk powder 
was fed to 10 patients, 8 with rheuma- 
toid arthritis and 2 with chronic nephri- 
tis without edema, from four to sixteen 
weeks, with an average of seven and 
seven-tenths weeks. 

A gain in body weight varying from 5 
to 16 pounds occurred in 9 of the 10 
persons. The increase in 
weight for the group was 9 3/5 pounds. 
During an initial control period none of 
the patients gained; 6 actually suffered 
a loss varying from 14 to 4 pounds. 


average 


fgg yolk powder is an economical 
agent for increasing the nutrition of the 
body and is, in addition, a rich food 
source of vitamins A and D and the 
water-soluble fraction of the vitamin B 
complex. A. Steiner, J.A.M.A. vol. 116, 
p. 2752. 


BUROW’S SOLUTION 

The new Burow’s Solution Base, Lead 
Free, which produces Burow’s Solution 
N. F., Lead Free, by the simple addition 
of Glacial Acetic Acid and water is now 
available to the pharmaceutical industry 
and can be obtained from Irving Wise & 
Company, 124 West 18th Street, New 
York City, who are the sole distributors 
of this product for the United States and 
foreign countries. Literature is avail- 


able for those who are interested. 
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PURCHASING DEPARTMEN 


JUNE MOVEMENTS 





Up 





Almond oil, sweet Lic 
Arabic gum, sorts 11)4c 
Asafetida 9c 
Balsam Copaiba Para 2c 
S. Amer. U.S.P. 7c 
Peru 40c 
Tolu 2c 
Birch tar oil rect. 50c 
Bois de Rose, Braz. 60c 
Cade oil 25c 
Camphor oil, White Ic 
Cananga oil, Native 75c 
Rect. $1 
Caraway oil 50c 
Cardamom oil $1 
Cassia oil, redist. 40c 





Cedar leaf oil 10c 
Celery oil $4.50 
Cinchophen 10c 
Citral 50c 

Coriander oil 50c 
Emetine hydrochloride $2 
Eugenol 45c 

Fennel oil 90c 
Gamboge gum 77c 
Gentian root 5c 
Ginger oil 50c 

Grape fruit oil 15c 
Henna leaves 3c 
Ipecac root 5c 
Juniper berry oil $2 
Lavender spike oil 25c 





Lemon grass oil 15c 
Lime oil, dist. 75¢ 
Expressed 50c 
Mace oil, dist. 5c 
Magnesium stearate 2c 
Nutmeg oil 15c 
Oleoresin capsicum 35c 
Olive oil, edible 25c 
Orange oil, Amer. Cold Pr. 25c 
Dist. 25c 
W. Ind. 50c 
Papain, pure, powd. 35c 
Pine needle oil 50c 
Plantago seed, blond Mc 
Saffron Valencia $8 
Seidlitz mixture 214c 
Terpineol 3c 





Down 








Dandelion root 5c 

Ephedrine alkaloid 10c 
Hydrochloride 10c 
Sulfate 10c 

Erigeron 10c 

Hemlock oil 5c 


Henbane leaves 10c 
Pennyroyal oil 35c 
Prickly ash berries 3c 
Sassafras bark 4c 
Sassafras oil 10c 
Sassafras oil, Art. 5c 


Spearmint oil 15c 
Thyme oil red NF 10c 
Valerian root 4c 
Wormseed oil 10c 
Wormwood herb 10c 
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The cosmetic raw materials index ad- 
vanced to 93.5 from the previous 91.5. 
Balsam Copaiba was up 2 cents to 32 
cents; Balsam Peru advanced to $1.15 
from the previous 75 cents; and Balsam 
Tolu was up 3 cents to 88 cents. As the 
Balsams are all South American prod- 
ucts the indications are that shippers are 
taking advantage of generally advancing 
commodity prices. 


The botanicals index advanced to 
241.4 from the previous 240.2. Balsam 
Tolu was 3 cents higher at 88 cents; 
gentian was up 5 cents to 65 cents; and 
Ipecac was also 5 cents higher at $1.80. 
If anything, there is now more concern 
regarding the future supply of many 
items. Each new country that enters 
the war is a supplier of some botanical 
items and Russia is no exception to this 
rule. 


JFMAMJJASOND TFMAMJIASOND 
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The price index of fifty commodities for June, 1941 increased to 128.3 


from the previous 127.7. Small quantities of essential oils have come in 


occasionally from France but with the growing tension in diplomatic rela- 


tions between this country and the Vichy Government, many manufactur- 


ers see the end of even these small amounts. Some substitutes have been 


developed, but whether these will be sufficient when present stocks of the 


imported items are exhausted is another question. 


The essential oil index was up to 
134.1 from the previous 122.8. Bois de 
Rose advanced to $2.90 from the pre- 
vious price level of $2.30; Cananga was 
75 cents a pound more at $7.75; Cassia 
oil jumped 40 cents a pound to $2.75 
and lime oil increased in price to the 
prevailing $9.50. The advent of Russia 
as a belligerent indicates that pepper- 
mint oil from that source will be cut off. 
Consumers are cautioned to watch de- 
velopments in the domestic product. 


Medicinal chemicals index advanced 
fractionally to 106.7 from the previous 
106.5. This was caused by the advance 
of $5 in domestic mercury placing the 
market at $188 per flask. Reports in- 
dicate that domestic production of 
mercury is continuing at high levels. 
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For over 75 years the recognized 
source of supply 


Arabic 
Tragacanth 





All powdered gums standardized by 
Laboratory Control 





THURSTON & BRAIDICH 


286 Spring Street 


Represented in Chicago by A. C. Drury & Co., INc. 


Look for the Symbol of 
Standardization’’ 


Karaya 






DESCOLLONGES FRERES 


Lyons, FRANCE 


JASMIN de PROVENCE 
JASMIN de PROVENCE B 
JASMIX 





Outstanding synthetic Jasmin 
Oils which have stood the test 
of time. Each is supreme in its 
price class, reproducing faith- 


fully the true Jasmin note. 


BENJ. FRENCH, INC. 


160 FIFTH AVENUE NEW YORK 
























































Chicago 





MYSORE GOVERNMENT 


Sandalwood 
a 


Distilled from 
Santalum Album 


INSIST ON ORIGINAL 
CANS AND CASES 


Sole Agents for the United States 


In Canada: Sole Agents 
W. J. BUSH & CO. (Canada) Ltd. Montreal 


W. J. BUSH & CO. 


(Incorporated) 
Essential Oils 
New York 
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GENUINE FRENCH PROCESS 


ZINC OXIDE 


NEXCELLED IN QUALITY, 


Y 





COLOR, FINENESS, FLUFFINESS AND PURITY 
For All Pharmaceutical, Cosmetic and 
Industria! Purposes 


#o Cy 
“wa te ¥ ZINC DUST 

wy get mame, ___ZINC CARBONATE 
MANUFACTEREP  SBECTAL CARBON BLACK 


AMERICAN FIRSTOLINE CORPORATION 


GENERAL SALES AND EXPORT DIVISION 


10-35 45th AVENUE, LONG ISLAND CITY, N. Y., U.S. A. 


Cable Address: Firstoline 


























CERTIFIED 
COSMETIC COLORS 


Also 


COSMETIC 
Inorganic Pigments 


SUBMIT YOUR INQUIRIES 


INTERSTATE COLOR CO., INC. 





National City, Calif. 





7 Beekman Street New York City 
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VANILLA BEANS 


The immediate future of the vanilla 
bean market depends on the Bourbon 
situation, since about 60 per cent. of our 
requirements have, in the past, come 
from Madagascar and the French pos- 
sessions in the Indian Ocean. If no 
Bourbon beans arrive over the balance 
of this year, a high market will prevail. 

The normal imports of all grades of 
vanilla beans usually average about 
1,000,000 pounds yearly. In 1940, 
United States imports were 1,309,855 
pounds, valued at $4,913,133. The fol- 
lowing import statistics would indicate 
that this represents a figure greater than 
the imports for any calendar year since 
1933: 


TS Sie Ameer eae 1,017,948 lbs. 
errr ly 
RE atch ta tibet haces 995,645 “ 
Week csl larization om goes 1,165,424 “ 
Po oii ecco nto 828,625 “ 


The 1940 total showed a large increase of 
beans coming from Mexico, Tahiti and 
Java, with Tahiti products showing the 
largest percentage of increase. During 
the period between 1935 and 1939, 
Tahiti imports averaged 25,000 pounds 
per year, and rose in 1940 to 150,000 
pounds. 

It is estimated that vanilla bean im- 
ports from all sources during 1941, 
barring the normal shipments from 
Madagascar, will amount to possibly 
800,000 pounds. This represents a 
shortage of about 20 per cent. in the 
average amount usually received, even 
though it approximates our total im- 
ports in 1935. 

Though the picture at present looks 
black, there is always a chance of 
vanilla being received from Madagascar, 
Reunion, or the Comoro Islands by 
passing through the blockade; or even 
by having the blockade lifted, in which 
event perhaps 300 tons of beans would 
come to this country from the islands 
mentioned. Even though late, arrival of 
such a shipment would have a psycholog- 
ical effect on the market, meaning at 
least a temporary break in price. 

Assuming that there is little likelihood 
that any Bourbon vanilla will be arriv- 
ing in this country for some time, con- 
sumers meanwhile will have to depend 
in the main upon Mexican and Tahiti 
vanilla. 

The Java crop, being still in the early 
stages of development, can be counted 
on to produce only about 40,000 pounds 
this year. In attempting predictions of 
the 1941 Java crop, consideration must 
be taken of curer’s reports that their 
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vines suffered damage last season by a 
severe dry spell. The first shipments of 
the new Java crop should be ready by 
September. 

This season’s Mexican crop will 
amount to 500,000 to 550,000 pounds. 
Most of it has already been sold for 
American consumption. 

Reliable reports about the next Mex- 
ican crop, which will be cured during the 
early months of 1942, are far from 
encouraging. It appears that the crop 
will be smaller than this year’s crop. 
The vanilla vines look anaemic, the 
reason given being lack of moisture, and 
also the fact that over pollination was 
resorted to during the last crop period. 
This has a tendency to weaken the vines. 
This may mean a crop of only 300,000 
pounds for 1942, which in turn will keep 
prices on a very high level. 

There is no doubt but that very high 
prices on the remaining lots of Mexican 
cuts and whole beans will prevail. This 
will probably cause Tahiti vanilla to 
follow suit. 

During normal times, the amount of 
Tahiti beans consumed in the United 
States is not large. It would appear, 
however, that this year far more Tahiti 
beans will be consumed here than for 
many years past. It is estimated that 
upwards of 200,000 pounds will be im- 
ported into this country during 1941. 
Abstract from ‘Facing The Facts On 
Vanilla” by Ray Schlotterer, Secretary, 
Vanilla Bean Assn., Annual Meeting of 
Flavoring Extract Manufacturer’s Assn., 
Atlantic City, June 16, 1941. 


CHILE 


Cultivation of medicinal plants is a 
relatively new development in Chile, and 
had its inception about 10 years ago 
when a large landowner near Santiago 
imported seeds from Europe and began 
commercial production of a_ limited 
number of products. With climate, 
labor costs, and other factors in his 
favor, this one producer has expanded 
his operations until, at present, he is 
producing domestic requirements of 
many products formerly imported, and 
has an exportable surplus of several 
items. 

Since the beginning of the European 
war there have been many inquiries 
from the United States concerning the 
availability of these products, and at 
present there is a growing interest in 
Chile to further expand this industry to 
an extent which will result in producing 
many of the products needed in the 
northern market. To this end the 
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Chilean Government, through the Cor- 
poracion de Fomento, is loaning money 
to qualified farmers for the cultivation 
of medicinal and spice plants, and the 
production of essential oils. 

According to a survey recently made, 
and from information collected from the 
trade, the following products are pro- 
duced in Chile in a volume that allows, 
or will soon allow, exportable surpluses: 

Pyrethrum—Original seeds were im- 
ported from Dalmatia. Present annual 
production 28,000 kilograms; present 
exportable surplus 8,000 to 10,000 
kilograms. This crop can be greatly 
expanded. 

Fenugreek—Present annual produc- 
tion 1,000 kilograms; present exportable 
surplus 500 kilograms. Can be culti- 
vated on a large scale. 

Coriander—This seed is being pro- 
duced successfully. Present annual out- 
put 14,000 kilograms; present export- 
able surplus 8,000 kilograms. Produc- 
tion can be expanded in accordance with 
demand. 

White mustard (Sinapis alba)—Has 
acclimatized very well in Chile and there 
is available a large supply of excellent 
quality seed for expanding production. 
Present annual production 3,000 kilo- 
grams; present exportable surplus 1,000 











kilograms. 
Borage—Considered to be of high 
quality. Present annual production 


3,000 kilograms; present exportable sur- 
plus 2,000 kilograms. 

Poppy Seed—Present annual produc- 
tion not known; can be supplied in sub- 
stantial quantities according to demand. 

Saffran (Azafran chileno)—Now being 
used in Chile as a substitute for saffron 
formerly imported from Castile. Present 
annual production 400 kilograms; pres- 
ent annual surplus 200 kilograms. 
Could be produced in larger quantities 
for new markets. 

Fennell—This seed is available in 
moderate quantities that could be in- 
creased to meet further demand. 

Boldo—This shrub grows wild. in 
Chile, and practically unlimited quanti- 
ties of the leaves are available for 
export. 





Sage—Small quantities of sage are 
available for export. Production is un- 
known, but it is believed that consider- 
able supplies might be obtained in case 
of demand. 

Marjoram—Available from northern 
Chile in substantial quantities, according 
to requirements. 

Ratany root—A vailable from 
northern Chile in large quantities, in 
accordance with demand. 
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GELLOID 


(Pure Calcium Carragheen Sulfate) 


Binder: - 
In tablet making. 


Moisture Retention: 
Unexcelled for paste dentifrices. 


Quick Dry Preparations: 
Very compatible with alcohol. 


JACQUES WOLF & CO. 


Manufacturing Chemists and Importers, PASSAIC, N. J. 


WAREHOUSES: Providence, R. I., Philadelphia, 
Canenaille: 5.C., 
Midwestern Distributor: 


Pa., Utica, N. Y., Chicago, IIl., 
Chattanooga, Tenn. 
Bradley F. Marthens, Chicago, IIl. 
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BILE SALTS 
CHOLESTERIN 
IRON PEPTONATE 


| THE WILSON LABORATORIES 


4221 So. Western Ave., Chicago, IIl. 


also 


816 First Ave., New York 
Drexel Bldg., Philadelphia 
869 Folsom St., San Francisco 
1608 E. 15th St., Los Angeles 
619 Clark Ave., 


St. Louis 


ieee LILIA AAAS Ao oe eee 
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QUALITY 
RAW MATERIALS 


Our complete stocks guarantee that you can obtain 
the exact grade and quality for your requirements 
without delay. 


BEESWAX, sunbleached and yellow 
Refined U.S.P. 


TRAGACANTH GUM, all grades 
KARAYA GUM, all grades 
LANOLIN, anhydrous U.S.P. and B.P. 
STEARIC ACID, fancy triple pressed 
QUINCE SEED, Persian, recleaned 


also 
SPERMACETI WAX CERESIN WAX 
MENTHOL CAMPHOR 
and all other cosmetic raw materials. Samples on request. 


Write for latest stock list 


WALTER H. JELLY & CO. 


INCORPORATED 
412 N. Western Avenue Chicago, Illinois 











GUM ARABIC 
GUM KARAYA 


(INDIAN GUM) 


GUM TRAGACANTH 
LOCUST BEAN GUM 
TRS AYES 


PAUL A. DUNKEL & 


Be WALL ST..NEWYORK.N.Y. ‘$8 


Representatives 
CHICAGO: J. H. DELAMAR & SON, 160 E. ILLINOIS S 
P. AAHOUGHTON,INC., BOSTON, MASS 
PELTZ & 


NEW ENGLAND: 
PHILADELPHIA 
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Soapbark (Quillaja saponaria)—The 
trees from which this bark is taken grow 
wild at altitudes above 2,000 feet. 
Normally, Chile exports some 2,500,000 
kilograms of soapbark each year, 
although production is reported to be 
declining, owing to destructive methods 
of tree stripping. Formerly exported to 
Europe (principally Germany) in large 
yolume, and now substantial quantities 
(approximating previous average annual 
exports) are available for shipment to 
the United States. 

Production of essential oils in Chile is 
anew industry. Although an immediate 
expansion is expected, present produc- 
tion is limited. The following oils are 
now being produced, and small quanti- 
ties of some are available for export: 

Eucalyptus—An incalculable number 
of eucalyptus trees grow in Chile, and 
eventual production possibilities of 
eucalyptus oil are virtually unlimited. 
Present annual production, however, is 
only 3,000 liters; the exportable surplus 

is 2,000 liters, practically all of which 
has been contracted for in the Argentine 
market. With a foreign market for the 
product, the exportable surplus could 
be increased to 10,000 liters in 2 years. 

Peppermint—Original plants were 
imported into Chile from Mitcham 
County, England, and have become well 
acclimated. Present annual production 
of only 500 liters supplements the annual 
imports the annual imports of 3,000 to 
4,000 liters. The present plan is to 
supply the local market by domestic 
production within 2 years and it is 
hoped to have an exportable surplus of 
2000 to 3,000 liters within 4 years. 

Pine—Present annual production is 
only 200 liters, with an exportable sur- 
plus of 100 liters. The plan now is to 
increase production to provide an ex- 
portable surplus of 1,000 liters within 
2 years. 

Lavender—Cultivation of lavender is 
being developed. Present annual pro- 
duction is insignificant, but it is hoped 
to have an exportable surplus of 1,000 
liters within 2 years. 


EPHEDRINE 


Due to competitive conditions and 
synthetic production, manufacturers of 
ephedrine salts for medicinal purposes 
have reduced quotations 10c an ounce, 
establishing the market for alkaloid at 
70e an ounce, hydrochloride 55c an 
ounce and sulfate 53c an ounce in 100 
ounce lots. 

Up to a few years ago the supply of 
ephedrine salts was dependent entirely 
on ma huang, or ephedra vulgaris from 
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China and India, but the manufacture 
of these salts synthetically has been 
steadily increasing, thus making the 
United States more nearly independent 
of the Far Eastern supply. 


ORANGE OIL 


New and higher prices on California 
orange oil, cold pressed, and California 
orange oil, distilled, were made effective 
as of June 9. The market is now $3 a 
pound for the cold pressed and $1.40 a 
pound for the distilled material. Prices 
quoted are in 25 lb. cans. 


CORK 


E. R. Stettinius Jr., O. P. M. Director 
of Priorities announced a new general 
preference order June 2nd putting cork 
under industrywide control. The order 
provides that until June 12 suppliers 
affected will continue to cut their 
processing operations in half. There- 
after, each supplier is required to set 
aside his entire stock of cork in all 
forms, as a reserve out of which the 
Director of Priorities will make alloca- 
tions to defense orders. In allocating 
remaining cork among competing civil- 
ian needs, the director will be guided by 
a civilian allocation program announced 
by the Office of Price Administration 
and Civilian Supply. The O. P. A. C.S 
program is based on such factors as: 

The need to provide for civilian uses 
essential to the public welfare; the de- 
gree of hardship on labor or business 
resulting from restricted supply; past 
requirements of customers; the need for 
equitable distribution of supplies of cork 
among customers for cork; availability 
of substitutes; and the O. P. A. C. S 
policy of refusing to allocate cork sup- 
plies to any person discriminating 
against defense orders. 


SULFAPYRIDINE 


Producers of sulfapyridine tables an- 
nounced a further reduction in price and 
now quote 1,000 tablets to the box at 
$46.35; 100 tablets to the box $5 and 50 
tablets in box $3. Sulfathiazole was also 
reduced and is now quoted: 1,000 Ibs. in 
25 Ib. tins at $5 per pound; 500 Ibs. in 
25 Ib. tins $5.10 per pound. 


SHORTAGES 


Badly hit by the war in regard to im- 
ported raw materials, and now seriously 
threatened on other raw materials 
through demands of the defense pro- 
gram, producers of cosmetics, perfumes 
and toilet goods expressed concern over 
their mounting problems. Spokesmen 
from within the industry admit that 
producers of these goods face many 
tough obstacles in the days ahead. 

The metal needs of the defense pro- 
gram, with its consequent reduction or 
elimination of these supplies to the toilet 
goods trade, is considered one of the 
most important problems now facing 
the industry. In regard to brass, used 
by many of them, producers state that 
it is virtually unobtainable now for 
their needs, owing to the heavy de- 
mands of brass for cartridges and other 
war materials. Tin and aluminum, both 
being rigidly restricted at present, also 
are essential to present production 
policies of the trade for collapsible 
tubes. 

Many creams, dentifrices and other 
items can be put into a pure tin or a tin 
and aluminum tube, but not into some 
other metallic tubes suchas lead because 
of the health angle. Whether acceptable 
substitutes can be obtained and in 
sufficient quantities to meet the indus- 
try’s needs, is another problem to be 
solved. 


IMPORTS FOR CONSUMPTION 


Cod liver oil....... mich woah cased ay ai saeta ...  6,660,2 


Peru Balsam. 


1939 





4mos. 1941 
74 gals. 587,446 gals. 
25 


:798 lbs. 





Gum Arabic........ an 
Gum Tragacanth..... 


67 
9, 199, 623 lbs. 
4, 064,676 lbs. 





2'947,785 Ibs. 


Gum Karaya...... 
Agar agar 
Almond oil, sweet... . 
Geranium oil....... 
ae, | Ser P 
Rose oil, Otto of... . 
Bergamot oil 
Citronella oil 
ere vane 
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Spike lavender............ 
eee 

Orange oil........ : ; 
Sandalwood oil..... . ki bt@ on age aka @ ereeaes 
2" ere 

Almond, bitter. 

Anise oil Scheie 
Camphor oil..,....... 
Cananga or Ylang...... 
Origanum oil. . 
Petitgrain oil Foy 
Rosemary oil........ ake 

Eucalyptus oil........... 2 
igs | AO” eee 

Pine needle oil............ ener 
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7 663,622 Ibs. 
59 





66,551 oz. 

x irae ASR aaa ere : 210,928 lbs. 

IM ST Oar cae Mee. ee 2,744, 140 Ibs. 
30,6 





226,911 Ibs. 
2,400 Ibs. 
23,705 Ibs. 
88,400 Ibs. 
2,170 oz. 
636 lbs. 
1,469, rr Ibs. 
242 42 





7 } Ss. 
“39. 812 oz. 
84,633 lbs. 

2 ,902 2 685 > Ibs. 








2 Ibs. 
139, " 74,7: S. 
86,489 Ibs. 13,67 “ 
198,458 Ibs. 42,671 lbs. 
5,449 lbs. 9,436 Ibs. 
140,668 Ibs. 44,048 lbs 
5,519 Ibs. 1,094 Ibs 
324,930 Ibs. 138,209 lbs 
1,002,598 Ibs. 292,7 
87,688 lbs. 5,13 
912019 lbs. 5, 
256,380 Ibs. > 
331, 337 Ibs. 
585,528 lbs. 182, 
67,085 lbs. 67.936 lbs. 
150,920 lbs. 31,669 lbs. 
28,892 lbs. 16,576 lbs. 
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Why- EveryBooY Knows ‘EM./ 


BERGAMOT SYNTHETIC A 


duplicates the odor of natural Bergamot with [exceptional 
fidelity. From 10 to 15 per cent stronger than the natural 
product and has a more lasting odor. 


JASMIN 60 


is an excellent synthetic Jasmin that can be used at a sub- 
stantial economy with natural Jasmin without depreciating 
its characteristic note. 

Samples upon request 


VAN DYK & COMPANY 


INCORPORATED 1904 
Perfumery and Cosmetic Raw Material 
Offices and Factor 
57 WILKINSON AVENUE, JERSEY CITY,. N. J; 
LOS ANGELES OFFICE: 1282 SUNSET BOULEVARD 
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LET US SOLVE YOUR 


COLOR PROBLEMS 


NEW D & C---EXTERNAL D & C 
COLORS FOR 


Perfumes, Soaps, Shampoos, Creams, Lotions, Bath 
Salts, Toilet Preparation Compounds, Cosmetics, etc. 


Eastern Representative of Wm. J. Stange Co., Chicago, Ill. 
CERTIFIED PURE FOOD COLOR (F D & C COLORS) 


LEEBEN CHEMICAL Co., Inc. 
Successors to H. LIEBER & CO., Inc. 
389 Washington St., New York, Tel.: WAlker 5-0210, 0211 






































ANTISEPTICS 





ANTIMOL 
BENZOIC ACID 
BENZOATE OF SODA 
OXY QUINOLIN BENZOATE 
RESORCINOL MONOACETATE 
ESTERS OF PARA HYDROXY BENZOIC ACID 


Literature on request 


SEYDEL CHEMICAL CO. 


MOULDS 


e LIPSTICK e 
e STYPTIC PENCILS e 
SUPPOSITORIES e MASCARA 


PROGRESSIVE MACHINE WORKS, INC. 


137 West 22nd St., New York, N. Y. 








ROUGE e COMPACT POWDER 


ro DIES 





PUNCHES FOR TABLETS 








JERSEY CITY, N. J. 


fatha 


Reg. U.S. and Foreign Countries 


The Heart of LANOLIN 

















THE. ORIGINAL ABSORPTION BASE 
Write for booklet 


Péaltz & Bauer, Inc. 


EMPIRE STATE BUILDING, NEW YORK 


ALL GRADES OF 


REFINED GLYCERINE 


REFINERIES LOCATED AT 
* Brooklyn, N.Y. 

* Jeffersonville, Ind. 
* Jersey City, N. J. 

* Berkeley, Calif. 

* Kansas City, Kans. 


U.S. P. B. P. 
YELLOW DISTILLED 
HIGH GRAVITY 
DYNAMITE 











COLGATE -PALMOLIVE-PEET CO. 
GLYCERINE DEPT. @ 105 HUDSON STREET 
JERSEY CITY, NEW JERSEY 











x 


As a service to our subscribers who may not 


find a bookstore convenient we offer for sale 
any book published in the United States at 
regular publisher’s price. 


DRUG AND COSMETIC INDUSTRY 
101 W. 31st Street New York, N. Y. 
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ACRIFLAVINE 
BARBITURIC ACID 
CALCIUM MANDELATE 
MANDELIC ACID 


RW ‘GREEF eve) 














MM&R 


ESSENTIAL OILS 
BALSAMS 
PERFUME OILS 


NEVER VARY FROM THEIR 
UNIFORMLY HIGH STANDARD 
OF QUALITY 
MAGNUS, MABEE & REYNARD, Inc. 


16 Desbrosses St. New York, N. Y. 
Chicago: 221 N. LaSalle St. 






















Founded 1854 
FEZANDIE & SPERRLE, Inc. 
205 Fulton Street, New York City 
HIGHEST STANDARD 


Colors and Dyes for Cosmetics, such as 


LIPSTICKS PERFUMES 
ROUGES LOTIONS 
FACE POWDERS SHAMPOOS 
MASCARA CREAMS 
SOAPS Ete. 


* 
Your inquiries are invited 





















ESSENTIAL OILS, AROMATICS 
PERFUME and FLAVORING MATERIALS 


Specialists in Creating and Duplicating 
Artistic and Distinctive Perfume Oils, Flavor 
Oils, and Essences for the Manufacturer 

















CONSOLIDATED OFFERS: 


1—World Rotary Automatic Labeling Machine. 
1—Burt straight line duplex Automatic Labeler. 
1—Pneumatic Scale 6-head Capper, with automatic Cap Feeders. 
2—Kar!l Kiefer Visco Filling Machines. 
1—World and 1-Ermold semi-automatic labeling Machines. 
1—Cherry-Burrell No. 500 Viscolizer. 
1—75 gal. Pfaudler Glass Lined Mixer, stainless steel Whipper 
type agitator, motor driven. 
1—450 gal. jacketed Nickel Kettle. 
4—200 gal. Nickel Tanks. 
3—Single Punch and Rotary Tablet Machines; 1—Colton 
Rotary No. 2, 54”; 1—Stokes Rotary RD No. 1, 1”; 1—Mulford 
Single Punch, 1”. 
1—50 gal. Nickel Jack. Agit. m.d. Vacuum Still. 
1—Colton No. 14 Auto. Tube Filler, Closer, Clipper. 
5—Dry Powder Mixers from 50 to 2000 Ibs. 
29—Aluminum, Copper, Glass Lined, jacketed and agitated 
Kettles. 
Low prices for quick sale. Act at once! 


20-21 Park Row New York, N. Y. 
Warehouse and Shops: 331 Doremus Ave.. Newark, N. J. 


CONSOLIDATED PRODUCTS COMPANY, Inc. 


FILTERING 
MATERIALS 


. for every filtering 
process and every filter- 
able substance in the drug 
and cosmetics industries 

filter paper, asbestos 
pads, cloths, filter aids, 
etc. Large stocks, top 
quality, attractive prices. 
Samples and technical 
suggestions gratis. The 
Filter Paper Company, 
53 East 24th Street, 
Chicago. 

















































SHEET METAL GOODS 


SPRINKLER TOPS 





DOSE CAPS 


ONSOLIDATED 


FRUIT JAR COMPANY 
NEW BRUNSWICK, N. J. 


CORK TOPS 
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F LIPSTICKS 
i MASCARO 
; SUPPOSITORIES 
 STYPTIC PENCILS 
pA. CAVALLA, inc. 163 w. 181 ST. NEW YORK 











COMPACT POWDER 



































Professional 


Service 








Philip i Hawk, Ph.D. Bernard L. Oser, Ph.D. 


resident Director 


FOOD RESEARCH 
LABORATORIES, Inc. 


RESEARCH -- ANALYSES 
CONSULTATION 
Specialists in Vitamins 


WRITE FOR “SCIENCE AT YOUR SERVICE” 
48-14 Thirty-third St. 
Long Island City 
New York 


Members Assn. 
Consulting C en 
and Chem. Eng 











LAWALL & HARRISSON 
Charles H. LaWall, 1871-1937 Jos. W. E. Harrisson 
Analytical and Consulting Chemists 
Pharmaceutical and Chemical Research 
-rocess and Formula Development 
Food, Drug and Water Analyses 
Legal Testimony 
214 South !2thn Street Philadelphia, Pa. 

















H. A. Sem, Ph.D. E. B. Pott, Ph.C., B. Se. 


SEIL, PUTT & RUSBY, Inc. 


Analytical and Consulting Chemists 
Formerly -rperts for U.S. Dept. of Agriculture 


Analyses Made Formulas Developed 
Research Investigations Conducted 
Specialists in the Analysis of 

Essential Oils 
Toilet Preparations 
Drugs 


Beverages 
Flavoring Extracts 
Foods Spices 
Proprietary Medicines Special Formulas 
Pyrethrum, Rotenone and other 
Organic Insecticides 


16 East 34th St. New York, N. Y. 
Telephone MUrray Hill 3-6368 


Lab’s: 














#} PATENT YOURIDEA 


ind i: Sketch or Model 
of your invention for 


U. S. Pat. Off. records searched 
for ANY Invention or Trade Mark 











WASHINGTON SERVICE 


H. C. HALLAM 


20 Years Experience in Government Procedure 


Personal Attention Given to 
Food & Drugs Alcohol Cosmetics 
Trade-Marks Prints Labels Copyrights 
Internal Revenue = Federal Trade Commission 
Correspondence Invited 


Second National Bank Bidg. Washington, D. C. 
Metropolitan 2253 
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THE 
COLUMBUS LABORATORIES 
Analytical and Consulting Chemists 
acteriologists 


We have been solving problems pertaining to 
foods, drugs and cosmetics since 1893. 


33 N. STATE ST. CHICAGO, ILL. 














Classified 





Machinery for Sale 





Complete line of rebuilt, guaranteed machinery. See 
detailed announcement on Page 109 uf Consolidated 


Products Co., 20-21 Park Row, New York City. 





CONVEYORS, DRYERS, FIL : Liquid, 
powder, tube; Filters, Kettles ia “Mills, Mix- 
ers, Coating Pans, Percolators. Sifters. Tablet 
Machines, Vanks, etc. Send us your inquiries and a 
list of your idle equipment. Loeb Equipment Sup- 
ply Co.. 912 North Marshfield Ave., Chicago, III. 


GUARANTEED REBUILT MACHINERY: Col- 
loid Mills; Powder Mixers & Sifters 100 to 3500 lbs.; 

Rotex Sifters; Powder Fillers; Tube & Jar Fillers & 
Closers; Glass Lined & Steel Vac. Stills, Kettles, & 
Tanks from 25 to 2000 gals.; Rotary, Centrifugal & 
Vacuum Pumps; Single Punch & Rotary Tablet 
Machines; Copper Coating Pans, Bottle Fillers; 

Portable Agitators; Disc Filters & Filter Presses; 
Pebble & Jar Mills, Pony & Change Can Mixers; 
Ointment Mills, Crushers, Pulverizers, Rotary 
Cutters, Laboratory Equipment, ete. Send for 
complete listing. We buy your surplus equipment 
or cash. Stein Equipment Corp., 426 Broome St., 


New York City. 








Colton No. 14-A Matomaee Tube 
Filler, Closer and Crimper; 1—Stokes No. 79-D 
Automatic Tube Filler, Closer and Crimper; 1 
Colton No. 18 Automatic Tube Closer and Crimper; 
1—Colton No. 5 Tube Filler; 1—Ertel 40 dise Fil- 
ter; 1—450 gal. Monel, Horizontal Tank; 3—Ertel 
100 gal. Stainless Steel Tanks; 9—60 gal. Nickel 
Tanks; 2—Stokes and Smith Powder Fillers; 10— 
Day, Robinson Powder Mixers and Sifter, from 100 
to 2,000 lbs.; 2—Rotex No. 11 Sifters; Glass Lined, 
Copper and Aluminum Kettles; Pebble and Jar 
Mills; Revolving Pans; Pulverizers; Bottle and Jar 
Fillers. Send for complete bulletins. BRILL 
E re IPMENT CORFORATION, 183 VARICK 
STREET, New York City. 

FOR SALE: Rebuilt 
and homogenizers, all sizes. 
sanitary heads and pressure valves. 
prices on request. Otto Biefeld Co., 
Wisconsin. 


SPECIALS: 1 





and guaranteed viscolizers 
With standard or new 
Bulletin and 
Watertown, 





ALWAYS AVAILABLE: Large shiek of guaran- 

teed reconditioned packaging equipment. Write for 

latest stock bulletin. We are always interested in 

buying your surplus Sct P E RRY EQUIP- 

— NT AND SUPPLY CoO., 151: ", Thompson 
, Philadelphia, Pa. 





Machinery Wanted 


WANTED AT ONCE: Pneumatic Scale Packag- 
ing Machine, Dry Powder Mixers, Tablet Machine, 
Pony Mixer and Filter, Pebble or Ball Mill, Screen, 
— mg Vacuum Pan. We want good equip- 

ent. o dealers need answer. Box 2 DRUG 
‘AND COSMETIC INDUSTRY. 


WANTED: Romi tablet machine or complete 
tablet department. Colton No. 14 or No. 17 tube 
filling machine. No dealers. Box 295, DRUG 
AND COSMETIC INDUSTRY. 











Situations Wanted 





EXPERT PERFUMER AND COSMETICIAN, 
with European and American practice, thoroughly 
familiar with all new cosmetic formulas, all modern 
French perfume bases and synthetic flower oils, 
speaks and writes French, desires position. Box 
263, DRUG AND COSMETIC INDUSTRY. 


PRODUCTION MANAGER, Package Man. 
Broad background, long experience Drugs, Chem- 
icals, Cosmetics, Beauty Supply products. Super- 
vision Management, Buying, getting up packages 
and label requirements, complete package from 
raw materials to finished packages. Wish to make a 
change, can go anywhere. Box 296, DRUG AND 
COSMETIC INDUSTRY. 
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Classified 





Situations Wanted 





PHARMACEUTICAL MANUFAC. 
TURING. Several years production experience in 
ampuls, ointments, liquids and tablets, also devel- 
opment and research. Supervisory production posi- 
tion desired. Christian, young, draft deferred, 
Box 297 DRUG AND COSMETIC INDUSTRY. 


CHEMIST, 





CHEMIST, DRUGS OR COSMETICS: Fifteen 
years experience in cosmetic and drug production 
and formula origination. Experienced. with com- 
plete range of lines from French cosmetics, medium 
priced down through syndicate story products, 
American, age 41, unmarried, location immaterial, 


Box 298, DRUG AND COSMETIC INDUSTRY, 





an exceedingly indelible lipstick, 
Also rouge of fine texture and quality, and other 

splendid items for the cosmetic industry. 35, white, 

Catholic, Married and American. Box 299, DRUG 
AND COSMETIC INDUSTRY. 


I CAN MAKE 





Business Opportunities 





BEAUTY SHOPS, MANUFACTURING COS. 
METIC DEALERS, ATTENTION. NATO- 
BARRO POWDER, prepares into that distinctive 
FACIAL PACK. Sought by all interested in 
BEAUTY AIDS. Easy to prepare, apply and re 
move. SAFE. INV IGORATING, Contains many 
beneficial natural elements, unobtainable in other 
clays. NATO-BARRO POWDER comes from the 
only known deposit of its kind. For eleven years a 
proven FACIAL by many well-known Cosmetic 
Dealers, with six years as our own prepared Medici- 
nal Pack. Introductory offer, five pounds postpaid, 
$1.50. Prices _ quoted on any amount. Sole Dis- 
tributors, SUTTGON-HUNGER INC., 9821 Burgen 
Ave., Los Angeles, Calif. 





CONSULTANT FOR fine French perfumery, syn- 
thetic floral oils and modern cosmetics. Exclusive 
and practical formulas. Furopean and American 
experience. Box No. 290, DRUG AND COS 
METIC INDUSTRY. 





CHEMIST HAS FOR SALE perfected shampoo 
dye tint formulas, for 18 beautiful shades from light 
blonde, chestnut, brown, to mahogany red, deep 
black. Won't streak. Just imported and used by 
many leading shops abroad. Box 300, DRUG 


AND COSMETIC INDUSTRY. 





BROTHERS, 730 Merchant St., 
Rangoon, Burma, wants to be in touch with the 
manufacturers of synthetic and aromatic chemicals, 
essential oils, compounded perfume specialties suit- 
able for all kinds of toilet preparations, waxes, such 
as stearic acids, montan, ozokerite and carnauba, 
etc. Chemicals and drugs of all kinds, samples and 
’. I. F. quotations to be submitted. Reference, 
The National City Bank of New York, Rangoon 
office. 


AZAM ARIFF 





ATTENTION COSMETIC MANUFACTUR- 
ERS: Salesmen now employed with responsible 
firm, covering Ohio, Indiana, Illinois, lowa, Mich- 
igan, Minnesota and all southern states. Can assure 
reliable firms complete coverage of department 
store, independent drug and syndicate store, 
toiletry buyers and wholesalers. Box 301, DRUG 


AND COSMETIC INDUSTRY. 





NO FOIL PERMANENT WAVE PADS. Method 
and idea for use of croquignole pads without foil. 
$25 money back guarantee to work as well if not 
better than the old style croquignole pads using 
foil. Simple, easy to make, can be used over and 
over again. Faster work, less steaming time. No 
samples. Check with order. Foil for pads is out. 
Better act quickly to be first in your city for this 
tested method. Cosmetic Chemist, Room 611, 
705 Olive St., St. Louis, Mo. 





NEWSPAPER ADVERTISING, fully 
paid, offered all retailers stocking our lipsticks. 
Copy, space, ee to approval. DON JUAN, 
Inc., New York, N. Y. 


LOCAL 





WARNING! The words SATIN (84152) and 
SATIN-SKIN (24186) applied to cosmetics and 
toilet articles are registered, also common-law 
trade-marks of ALBERT WOOD, Wood Bidg., 
Detroit, Michigan (Est. 1885). Any dealer selling 
SATIN infringements is liable to prosecution and 
accounting damages. 
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ZINC STEARATE 


ctf ARATe 


S 


CALCIUM STEARATE 


ALUMINUM STEARATE 
MAGNESIUM STEARATE 


STEARATE OF 


MAGNESIUM 


Light, Great Adhesiveness. Pure 
White, rable Fi 

Heavy if desired. Dusts out 
under the puff like the finest 
pollen. Made to satisfy most 
exacting requirements. 





3 
Prompt Shipments in any quantity 
Write for samples and prices 


STOCKS CARRIED: Chicago, St. Louis, San Francisco, 
Los Angeles, Kansas City, Mo., 


Des Moines, New Orleans 


STEARATE OF 
ZINC 


Odorless, impalpable. Pure 
White. Water Resisti reat 
Adhesiveness. Light otis as 
desired. Highest standard of Pur- 
ity and Uniformity. 


FRANKS CHEMICAL PRODUCTS CO.,inc 


55 — 33° STREET 


BROOKLYN,N.Y. 


BUSH TERMINAL BLDG. NO.9Y) 








{index to Advertisers} 


Abbe Engineering Co ear 90 
Abbott Laboratories ay 98 
Allied Products, Inc foto bea 


21 


Aluminum Co. of America 
Insert facing 57 


Aluminum Seal Co 


American Can Co lo 
American Firstoline Corp. . ‘ 104 
American Mirror Works 62 


Anchor-Hocking Glass Corp 
Insert between 56, 57 


Ansbacher-Siegle Corp 94 
Baker Chemical Co., J Insert facing 72 
Bridgeport Metal Gox a, Mfg. Co 60 
Bush & Co., W. J ; .104 

Calco Chemical Co., Inc 3 92 
California Fruit Growers Exchange 4, 76 
Carr-Lowrey Glass Co Insert facing 16 
Cavalla, Inc., A....... : 109 
Celluplastic Corp . 60 
Colgate-Palmolive-Peet Co 108 
Colton Co., Arthur 91 
Consolidated Fruit Jar Co 109 
Consolidated Products Co., Inc 109 


Continental Can Co... Insert facing 48 


Dodge & Olcott Co... Insert between 16, 17 


reyer, Inc., P.R : 18 
Drury & Co., Inc., A. C 108 
Dunkel & Co., Inc., Paul A 106 
Durlin Corp : : «+a 
Duval Compagnie. pe |, 
Ertel Engineering Corp ocer eek 
=vans Chemetics, Inc eer | 


Felton Chemical Co., Inc Insert facing 4 
Fezandie & Sperrle, Inc ...109 
Filter Paper Co., The 109 
Firmenich & Co., Inc... Insert facing 5 
Franks Chemical Prod. Co., Inc era) 
French, Inc., Benj 104 
Fritzsche Bros Insert between 96, 97 


General Drug Co 
civaudan- Delawanna, Inc 


Insert between 72, 73 
Insert between 8, 9 


Greeff Co., Inc., R. W ” .. 109 
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Hagerty Bros. & Co..... . 90 
Heyden Chemical Corp.. 5 
Hopkins & Co., J. L o4 
Hormann & Co., Inc., F. R 91 
Horn, John. . 62 
Huisking & Co., Inc., Chas. | 74 
Industrial Chemical Sales ‘ Cover 2 
Innis, Speiden & Co., Inc 72 
Interstate Color Co., Inc 104 
Jelly & Co., Inc Walter H 105 
Kelton Cosmetic Co.. 98 
Kessler Chemical Co., Inc 64 
Kimble Glass Co... Insert ett 8 
Kohnstamm & Co., H 

Kolmar Laboratories 66 
Lautier Fils..... 70 
Leeben Chemical Co.. Inc 108 
Lueders & Co., George 23 
Lusteroid Container Co 62 
Magnus, Mabee & Reynard, Inc 109 


Mallinckrodt Chemical Works 
Insert between 24, 25 

Maryland Glass Co Insert facing 24 
McKesson & Robbins, Inc : 94 
Merck & Co.. , cue 
5 


5 
Monsanto Chemical Co 8 


National Aniline & Chem. Co., Inc 92 
National Can Co... 50 
Naugatuck Aromatics 7 
New England Collapsible Tube Co 3 
N. Y. Quinine & Chemical Works 13 
Norda Essential Oil & Chemical Co ll 
Orbis Products Corp 68 
Owens-Illinois Glass Co ; 6 
Package Machinery Co rer. 
Parento Inc., Compagnie. PES 2. 
Paris Cosmetics, Inc Insert between 24, 25 
Parsons Imports, M. W 70 
Penick & Co., S.B Insert between 72, 73 
Pennsylvania Glass Products Co...Insert facing 17 
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Pfaltz & Bauer Co., Inc.. , 108 
Pfizer & Co., Inc., Chas Cover, 4 
Pittsburgh Lectrodryer Corp.. 

Pneumatic Scale Corp... : 
Powell & Co., Inc., John : eae 
Progressive Machine Works, Inc.......---- i08 
Pulverizing Machinery Co... . ; sna 


Insert facing 7 


Insert facing 56 


Ritchie & Co., W. C. 


Rosenthal C 20., Inc., H H. ; Ss 
Ross & Son € Charles. . .. a peereee | 
Ross Exehiescion Co., J.O RE TS eee 8&4 
Rotew-Eeigest, MBs: . otis) ce cacverersscnrae 
Schimmel & Co., Inc.. , ies Re 
Scovill Manufacturing Co..... : vlite ee 
Seydel Chemical Co... ete 
Sherwood oa 2 Cte. : <aee eee 
Sonneborn Sons, Inc., L ; re 100 
Stafford-Allen & Some, BAG cto eeees eee 12 
Standard Alcohol Company © Lee baa 112 
Standard Synthetics, Inc : St en 
Stokes Machine Co., F. J Beane open 82 


Stokes & Smith Co. . vata .. 86 
Sturge Ltd., John & E ioe 
Swindell Bros., Inc... 


Synfleur Scientific Labs....... apenas ae 8 
Thurston & Braidich. . e Cates neue 106 
Tombarel Products Corp Sas exenewden eee 
Ungerer & Co., Inc.. és cie-w ote ware 6 IO 
U. S. Bottlers Machinery ‘(2 EE oe 88 
U. S. Industrial Chemicals, Inc................ 


Insert between 64, 65 


van Ameringen-Haebler, Inc...............-. 
Insert between 4, 5 
Van Dyk & Co........... a es ee eA 6. 
Verley Inc, Albert. ..... .14 
Victor Metal Products Corp.... “Insert facing 49 


Whittaker, Clark & Daniels, Inc.......... ...100 
Will & Bsaner Candie Ge. 5 5 ois oe Sa cea O4 
Wilson Laboratories, Inc........... cds oes ae 
Wolf & Gok, Jara 5 Sn Ss ch eece te eee 


























PETROHOL is BEST 
for HAIR DRESSINGS 


It is a superior solvent for essential oils 
and will prevent their clouding of hair 
tonics and similar preparations during 
cold weather. Petrohol is pure and will 
not show precipitates with water at 
any dilution. 


Samples and booklet available. 


STANDARD ALCOHOL COMPANY 


THE ORIGINAL SYNTHETIC SOLVENT MANUFACTURERS 


26 BROADWAY, NEW YORK, N. Y. 




















IN AMERICA * 


OLD STANDARDS IN A NEW LANDS 





Since Tombarel Products Corporation was established in New T 0 M RB A R t L 


York, its laboratories have worked parallel with Tombarel 


Ritcn vl GuieSance. PRODUCTS 


Thus our customers continue to enjoy the fruits of more than 


100 years experience and skill in the creation of perfume 4 
materiale for which the name of TOMBAREL is famovs, So, COPpPOration 


Tombarel’s fine old standards remain entirely unchanged, L. J. Zollinger, President 


regardless of upset conditions abroad. 9 East 19th St., New York, N. Y. 
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mY sip HE SHEER artistry of this Vidal-Charvet 
ae Gardenia is sufficient to commend itself 


Ch 


- to you. If ever a superb specialty was true- 
to-life this faithful reproduction achieves that dis- 
tinction. You will find it to be of the French type, 
so adapted as to be commercially practicable for the 
American markets. Treat yourself to a sample of this 
exquisite Gardenia. Remember---this is only ONE 


of the deluxe Vidal-Charvet Specialty Group. 





UNGERER & CO. 


13-15 WEST 20th ST., NEW YORK 
Philadelphia Chicago St. Louis 
Boston Los Angeles San Francisco 


Ets 





Gan 
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@ Until the 1860's, the tartaric acid and cream of of quality than had yet been attained in Europé 


tartar used in this country were imported, princi- 


e " . ~ Tadav Chac Pfizer ec ; 2c > 2c17Aa ality 
pally from France. Chas. Pfizer & Co. began the @ Today, Chas. Pfizer continues to emphasize quality 


‘ . * . > rn g . i - : if : . . ee Pe 
manufacture of tartar products in 1862, believing Throughout its ninety years of existence, this firm$ 


that the general use of these products in American fine reputation has been built on strict adherence 


foods and medicines demanded a higher standard high standards of quality, purity, uniformity 


CHAS. PFIZER & CO., INC. 


81 MAIDEN LANE, NEW YORK, N.Y. * 444 GRAND AVE., CHICAGO, ILL. 
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